





FORBES 


mess T'N E SS A N D F I NA NS oe 


50c 


VWARCH 1, 


Gas : ok ot? sy ; : 
A wes inane Ae - 
eg ’ a —e 
was + HIN YOSUY NNY 
Patoes 73 t.2¥ 1S 1813 ON GIS 
St . ae Sni1sOUIIN ALISHBAIND 


33'8 SNZAZLS 
x & Oe 


1959 

















GOODYEAR DIVERSIFICATION AT WORK 


s 
-_——s ; 
i i ee Se 


= =T - ~ a 
~ 9 ae 


+ 


LSet 


ao et 


The Coat That Stretches over 3 Acres 


SCENE: One of the world’s largest grain eleva films of exc ption il toughness and durability. 


tors . three acres ot concrete housing 


: Pliolite S-5 is just one of numerous svnthetie 
16.300,000 bushels of grain 


rubber resins made by the Goodyear Chemi- 
Its protective covering must resist the con cal Division. Svnthetic rubber resins are just 
crete’s alkali and moisture seal out even one of dozens of product-groups made by this 
the roughest weather. The paint chosen for Division. The’ Division is just one in a vast 
the job is made with Pliolite $-5, Goodvear's network of Goodvear facilities that make and 
odorless, thermoplastic resin that produces sell hundreds of products around the world. 


f te—T.M. The ¢ year Tire & Rubbe mpany 


GOODFYEA 


THE GREATEST NAME IN RUBBER 


AIRCRAFT ° AVIATION PRODUCTS CHEMICALS ° FILMS FLOORING ° FOAM PRODUCTS 
INDUSTRIAL RUBBER GOODS ° METAL PRODUCTS ° SHOE PRODUCTS ° TIRES 
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of a satellite 


I'wo Bell inventions, the Transistor and the Solar Battery, still work perfectly in the 


An astonishing amount of equipm«¢ nt \l 


an be packed into an artificial earth is the re sn 
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satellite There are devices to measure do big joOD llundred 
the temperatures ot outel! space for equipme!l } ( been redu 
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density or cosmic ray activity pounds 
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Sea, Sun, and Security 


The winter sun of Florida can be enjoyably beneficial but, when 


indulged in unwisely, extremely painful. Many people think of 
investing in somewhat similar terms. Unfortunately, the gentle 
application of cocoa butter is of no help to a burned investor 
This retired couple, beginning an enjoyable sojourn in the 
_ South, take their ease while we keep alert watch over their finan- 
cial aftairs at home 
Our Trust Company offers an Investment Advisory Service FIRST 
which we think is second to none. Experience, specially trained NATIONAL CITY TRUST 
executives, extensive investment research, world-wide facilities, COMPANY 
all combine to assure your account of continuing personalized 
supervision. That can make a big difference in the productivity Dept. N, 22 William Street, New York 5 
of your portfolio. Like some further information? Just write for Affliate of 
“HOW TO GET THE MOST OUT OF YOUR INVESTMENTS no cost, The FIRST NATIONAL CITY BANK of New York 
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SIDE LINES 


Uncle Sam’s Answer Book 


THEY TELL the story of a writer on 
the staff of a certain publication, 
who one day threatened to bring 
the entire house down by running 
through the corridors shouting “I 
don't know!” The magazine, we 
hasten to point out, was not 
Forses. Our staffers—bright young 
men that they are—have never 
made any pretense toward om- 
niscience. But if, as we hope, each 
Forses story exudes a certain sense 
of knowingness, 
then we owe it 
all to thorough 
research and a 
careful marshal- 
ing of our facts 

No, we don't 
know all the an- 
swers, but we 
know where to 
look for them 
We also know 
that in writing 
for investors, we had better get 
our facts down cold. That’s why, 
in pursuit of the right answers, 
Forsesmen seek out many sources, 
not the least of which are the men 
who run the companies that ou 
readers want to know about. For 
no pronouncement on a corpora- 
tion's prospects, we have found, is 
ever more articulate than that 
which issues straight from the 
horse’s mouth 

But a ForsBes piece is no mere 
mouthing of some executive's opin- 
Often 


it requires a thoroughgoing knowl- 


ion, explanation or excuse 


edge of the economics of any num- 
ber of different industries, from 
aircraft, baby food and chemicals 
to X-ray equipment, yarn and 
zinc What's the total volume of 
all farm equipment sold in_ the 
U S.? How many passengers trave | 
by air, how many by rail and bus 
What's the output per man hour i 
the paper industry’ 

Reliable Source The search is 
endless. But in this, we have found 
no more informative nor reliable a 


} 
volume 


source than a fact-packed 

doubtless the most thumbed book 
in our library—which goes by the 
rather lily-gilding title, Statistical 
Abstract of the United States. A 
1,052-page compendium of just 
about every economic fact and 


statistic known American man, 


it is revised and published an- 
nually by the Bureau of the Census, 
which likes to call it “Uncle Sam's 
Answer Book.” To the boys and 
girls of the bureau who labor over 
its contents, Forses tips its editorial 
cap 
In addition to providing about 
half a million economic facts and 
statistics (the index alone takes 
44 pages), the Abstract, to which 
89 government agencies and 59 
private firms and 
research organi- 
zations contrib- 
ute information, 
also contains 
1,197 tables and 
42 charts. Where 
else is one to 
discover between 
the same two 
covers that the 
U S produces 
more than half 
the world’s corn and soybeans. half 
its cotton, 43° of its wheat, but 
only 1% of its rice, and then find 
some pages later that for the first 
time last year railways accounted 
for less than half the volume of 
intercity freight moved in the U.S 
and that oil pipelines moved ahead 
of inland waterways 
Inside America. While chock full 
of facts, the Abstract also serves 
up a few chuckles. Did you know 
for example, that there are 13,431 
women bartenders in the U.S., that 
the average cost of filling a tooth 
was $5.17 in Washington and New 
York, $7.14 in San Francisco, but 
only $3.50 in *incinnat that fe 
males of voting age outnumbet! 
males by more than 2,750,000; that 
in processing individual income 
tax returns for the 1955 
the Internal Revenue 
ported 263 taxpaye 
of $1.000.000 o 
Neither did 
telling what 
in the Abstract 
becom« connhrn 
ourselves, we thou 
know that the boo} 
$3.75 a copy (buch 
from the Superintend 
ments. Government 
Washington 25, D.C 
Lolita, but the figur 
cinating 
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Plenty of room to 
Ee >< RAAIMN LO 


UNION PACIFIC 
WEST 


As we all know, the territory shown on the map always has been a 
tremendous source of agricultural products . . . of raw materials for proc- 
essing and manufacturing. 

Today, due to its growth in population and wealth it has assumed new 
importance as a consumer market. 


This emphasizes ‘he need for dependable, near-at-hand rail 
service not only to transport raw materials but also to act 
as a carrier for finished products to distribution points within 
and beyond the western states area. 


This is the freight job that Union Pacific is well equipped to handle, in 
addition to providing modern passenger facilities. 
_ _ s 
Yes, there's plenty of room for industrial expansion in the ‘Union Pacific 


West."’ For further information contact your nearest U.P. representative 
or get in direct touch with— 


INDUSTRIAL 
DEVELOPMENT 
DEPARTMENT 


UNION PACIFIC 
KAclroad. 





OMAHWMA 2, NEBRASKA 


READERS SAY 


Early Scavenger 


Sm: Your article, “The Scavenger” 
(Forses, Feb. 1) lists Vulcan’s C.W. Ire- 
land as the . . . originator of commercial 
processing and marketing of slag 

In 1911 I was employed as general 
superintendent of the Barnum Richard- 
son Co.’s blast furnaces at Canaan, Conn.., 
where there was an accumulation of slag 
of over 125 years. My suggestion that we 
should do something with it brought only 
sarcastic remarks and ridicule How- 
ever, I persisted and in 1913 sold the ac- 
cumulation for a very tidy sum. The 
buyers erected a crushing plant imme- 
diately and by 1914 were shipping from 
20 to 25 carloads every day 

Next we sold all the charcoal screen- 
ings amounting to thousands of bushels, 
which formerly were drawn away and 
dumped on slag banks Finally we 
sold all the cadmium taken off each 
year. 

At that time, I believe these furnaces 
were the oldest producing ones in 
America anc their product the strongest 
iron in tensile strength ever yet made, 
by 2 tons per square inch. Incidentally 
one of our furnaces was known as 
“Forbes #1.” 

W. T. WaALLAcE 
Canaan, Conn. 


Atomic Sales 


Str: In your column “The Funds” there 
appears in the Feb. 1 issue an article 
“Atoms For Profit” You point out 
that our assets reached $40 million in 
very short order and then grew more 
slowly to $45 million at the beginning of 
1958. From comments we have received 
it is apparent that few readers realize 
that our assets at the end of 1958 were 
over $60 million 

Newton I. Steers Jr 
President, 
Atomic Development 
Mutual Fund, Inc 
Washington, D.C 


ForBES intended no slight to Fundsman 
Steer’s market performance, which last 
year kept pace with the rise in the Dow- 
Jones industrial average, thus increasing 
Atomic Development's assets by some $15 
million to $60 million. We were merely 
pointing out that very little ret new 
money has come into the fund in the past 


two years Ep 
Who's Schizophrenic? 


Srr: I have read your editorial en 
titled “The Budgetary Schizophrenics 
(Forses, Feb. 15) and would like to ask 
you just one question: Who is “schizo- 
phrenic”—citizens who object to these 
precariously balanced budgets, or an 
Administration which purports to be- 
lieve in a sound dollar and then proceeds 
to spend us into more inflation? 

Rosert J. ROuFE 
Chicago, Ill. 
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CLARK 


EQUIPMENT 


COMPAN Y 


CONDENSED 
FINANCIAL 
REPORT 


DECEMBER 31 


1958 


The Company has mailed to all shareholders as of 
February 17, 1959, a preliminary report contain- 
ing the financial statements for the year ended 
December 31, 1958. The financial report and 
operating particulars presented here, in condensed 
form, have been prepared by the Company from 
the more detailed financial statements certified by 
the company’s public accountants, Price Water- 
house & Co. Copies of the preliminary report to 
shareholders are available upon request sent to 
the Secretary at the home office of the company 
at Buchanan, Michigan. 
CLARK EQUIPMENT COMPANY 


—————$———_ 


——e 
ra President 
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LIFT TRUCKS... ..... STRADDLE CARRIERS. .....;. TRACTOR $ 


EARTHMOVING SCRAPERS . CRANES . TOWING TRACTORS 


a Oe Ue 


DOZERS LOGGING EQUIPMENT 


TRUCK BODIES...... POWER TRAINS 


200 basic models and sizes to fit 
every material handling problem! 


SALES, INCOME AND OTHER PARTICULARS 
FOR THE CALENDAR YEARS 1958 AND 1957 
1958 1957 


Net Sales $142,618,140 $143,063,032 


Income before federal income tax $ 11,948,533 §$ 14,929,396 


Provision for federal income tax 5,500,000 6,700,000 
NET INCOME for the year $ 6.448.533 § 8,229,396 


CASH DIVIDENDS 

Common stock —$2.00 per share 
in 1958 and $2.25 per share in 
1957 4,749,453 

Preferred stock — $5.00 per share 36,896 


TOTAL DIVIDENDS $ 4,786,349 
EARNINGS — per share of common 


siock outstanding (after dividends 
paid to preferred sha) eholders 


Balance Sheet — December 31, 1958 


ASSETS 


CURRENT ASSETS 
Cash . $ 6,970,173 
Accounts receivable 19,763,781 


Inventories —at lower of cost or 
market 43,757,034 
Prepaid expenses 874,263 71,365 


INVESTMENTS 542,649 


LAND, BUILDINGS AND 

EQUIPMENT $52,530,039 

Less — Depreciation 21,936,474 30,593,565 
ome 3,501,465 
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LIABILITIES 


CURRENT LIABILITIES $ 20,627,986 
LONG TERM NOTES PAYABLE 30,700,000 
‘APITAL STOCK AND 
RETAINED EARNINGS 
Preferred 5% cumulative—par 
value $100 per share (5,815 
shares) $ 681,500 
Common—par value $15 per 
share (2,381,001 shares) 35,715,015 
Capital in excess of par value of 
shares 2,812,951 
Earnings retained and used in 
the business 23,128,861 
$62,238,327 
Leas — Cost of 3,088 common 


shares held in treasury 64,848 62,173,479 
$113,501,465 





“So then U.S. Steel invested $770 million in us” 


11,000 every day —4,000,000 a year. Our population will 


An American baby is born every eight seconds 

soon be over 200 million. And as our population grows, our production must grow. We’ll need millions of 

new homes . . . new schools and hospitals new highways to carry 75 million motor vehicles by 1970 
not to mention countless appliances and conveniences that haven’t even been invented yet! 

No temporary setback can stop the growing needs of our population. That’s why United States Steel 

has gone ahead with expenditures totaling $770 million to provide more and better steels for tomorrow's 


citizens. This is the practical way that we’ve demonstrated our faith in the future 


1, 1959 





“With all thy getting get understanding” 


FACT AND COMMENT 





by MALCOLM S. FORBES 


GETTING MAD WONT HELP 


“The one thet fust gits mad’s most ollers wrong,” sagely 
observed James Russell Lowell in The Bigelow Papers 
The trouble in the current debate over labor reform is 
The fact 
is that few issues in U.S. public life today are as loaded 
with emotional 


that both sides seem to have gotten pretty mad 
and hence, political—dynamite as the 
question of labor union reform 

When people get mad they go to extremes. On the ons 
extreme are those people who like to blame everything 
that goes wrong on labor unions, excepting perhaps th« 
weather. They lump all union leaders with Hoffa and 
Hutcheson. Without quite knowing what they are pro- 
posing, they would like to see the labor-management 
situation in the U.S. return to the chaotic conditions of 
half a century ago 

But the extreme apologists for the unions are every 
bit as unreasonable. The “labor-can-do-no-wrong” boys 
are fighting the battles of 1900, of a time when labo: 
unions were struggling for their very existence long 
before they had multi-mil'ion dollar strike funds and 
industry-wide contracts. To them, every slightest criti- 
cism of a union, however well-founded, is “labor-baiting” 
and aimed at the working man’s lunch pail 

As usual in such cases where everybody is all wrought 


truth lies somewhere between the two extremes 


Reuther Hoffa 
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Our trade union movement was created to fill a genuine 


need In an era of big-scale industry, the individual 
worker could no longe: hope to match his employer in 
bargaining powe 


Unions filled the need Just as stock 


holders hire management to look after their companies 
so did union members come to hire union “management 
to look after their interests As it isa corporation s duty 
to earn as much mone y as it can for its stockholders, s« 
it is a labor union’s job to get the best terms i an for its 
members, consistent with the over-all health of the ente1 
prise that employs them There is nothings vrol wit! 
that 


Unions have a valuable part to play in our free econ 


omy It is wrong, however, to think that labor unions 
should continue to be above the law in many respects 


We have long since left behind the day when 


robber 
barons of business could do as they pleased wi 
consumer and the investor! Business today 
to rules laid down by a whole network of laws 
cies, including the FTC and the antitrust 

to it that management does not abuse 
vestors, the SEC stands by to enforce its 
closure. The power of the proxy like 

lot in government, is always at hand 


arry out ts 


Hutcheson Kennedy Mitchell 





That is where the double standard comes in. For the 
James 


Hoffa’s continued control over the affairs of the Team- 


labor unions operate under few such restraints 


sters Union testifies to the fact that the power of the 
ballot hardly exists as a brake on the Boss’ power in 
many unions. It is notorious that the democracy to 
which unions pay lip service in politics hardly exists in 
some of their own elections. Case after case of extortion, 
treasury-raiding and nepotism has shown that there is 
far too little effective control over what some union bosses 
do with their dues money 


The labo 


There is 


All these revelations have had their effect 
movement today is in a good deal of hot wate 
more than just old-fashioned “labor-baiting” behind it, 
too. The public, and many union members, are fed up 
with the double standard. There is a growing tendency 
to lay inflationary price rises at the door of the unions 
Our hard-pressed railroads are chafing at the “feather- 
bedding” which they say wastes $500 million a year of 
their money 
These troubles are having their repercussions on the 
unions at every level. It is, for example, no secret that 
Walter Reuther and George 


odds. Nor can the AFL-CIO conceal its embarrassment 


Meany are increasingly at 


over the discredited Maurice Hutcheson and his Carpen 
ters Union. Toss the Carpenters out and the central or- 
ganization, already reduced in size by the expulsion of 
the Teamsters, would shrink alarmingly. Let them stay 
and the labor chieftains admit thei: powerlessne ss to deal 
with corruption in their own house 

With all the good will in the world toward the labor 
unions, who can deny that many of these troubles are of 
their own making? The basic trouble is that, unlike 
business, the unions have never been forced to admit 
their responsibility to the public at large, a responsibility 
which goes inevitably with their great economic and so- 
cial powell 

Right now two bills are pending before Congress to 
force the unions to adopt a more democratic and 


Labo 


James Mitchell and backed by the Administration, pro- 


espon- 
sible attitude. One bill, drawn up by Secretary 
poses certain long overdue and basic reforms. Among 
them 


e That all unions be required to file detailed member- 


ship and financial reports with the Department of Labor 


and to file their constitutions and bylaws as well. These 
reports would be open to the public, including union 


members 


e That they be required to keep proper records with 


respect to any payments, transactions or investments 
which create conflicts of interests or have as their ob 
jective the interference with the statutory rights of in- 
dividual union members and employes. 

e That they be 


required to account for union funds 


and property and to use them solely for the benefit of 


the union members. This duty is to be enforceable i 
any court 

e ‘that minimum standards of fairness be observed in 
union elections 

e That the secondary boycott be more effectively pre- 
vented. This would forbid the direct coercion of em- 
ployers to cease doing business with other persons 

e That picketing should be illegal where the employees 
have shown they are not interested in joining the union 
concerned 

e That enforcement be entrusted to the Secretary of 
Labo1 

e That criminal penalties be prescribed for willfu 
violations of the act, for concealment or destruction of 
records for bribery, for improper payments, for em- 
bezzlement of union funds and for falsifying entries iz 
union records. 

Can this be called persecution of the unions? Certain]; 
not It is shocking to realize that there is not at present 
any adequate safeguard of these ele lentary rights Yet 
the unions object to Mitchell's bill. They have thrown 
their support, although tentatively and conditionally, t 
an even milder bill proposed by Senator John Kennedy 
of Massachusetts. The unions have indicated they will 
accept even the Kennedy bill only on condition that it 
retain certain union-sought amendments to the 
Hartley Act 

This stalling is ridiculous. The time has come for labo 
unions to realize that they are big boys now and can no 
longer hide behind anyone’s apron strings. Reform 
long past due. Sensible union men know this and 
port it 

The situation calls for a certain amount of realism, toc 
on the part of those who dislike unions. If they try t 
take advantage of the current scandals to get repressive 
legislation, they will only reinforce trade union recalci- 
trance and gain public sympathy for the unions. This is 
a situation that calls for calm, balanced statesmanshi; 
all around 

Let’s all stop getting mad and start getting some effec- 


tive labor reform legislation on the books 
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How American-Marietta Has Grown 


MILLIONS OF DOLLARS NET INCOME 


MILLIONS OF DOLLARS 


CASH FLOW 


1952 1953 1954 1955 FROM EARNINGS 


1958 was the ninth consecutive year in which sales 
of American-Marietta Company exceeded those of 


the prior year. The Company’s Annual Report 


MILLIONS OF DOLLARS 


covering its progress and major activities has been 


sent to 33,700 Shareowners. 


1958 Annual Report 
Sent on Request 


Address Department § 


American-Marietta 
Company 


“ oF \ 101 E. ONTARIO ST., CHICAGO 11, ILLINOIS 
co 4 \ 
2) 


a= 


PAINTS - INKS - DYES - CHEMICALS - HOUSEHOLD PRODUCTS - BUILDING MATERIALS - CEMENT 
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Avco adds strength to Convair's high-speed beauty—Now in production, Convair's 880 Jet-Liner 
is a stunning luxury aircraft, built to race the sun at 615 mph. Some of the most important components of 


its wings and stabilizer come from Avco's Nashville Division. With such advanced techniques as Stainless steel 


UNUSUAL CAREER OPPORTUNITIES FOR QUALIFIED SCIENTISTS AND ENGINEERS .. 


contour honeycombing as part of its vast manufacturing capabilities, Avco/Nashville offers new strength 


to America's aircraft — 


AVCO MAKES THINGS BETTER FOR AMERICA / AVCO MANUFACTURING CORPORATION / 750 THIRD AVENUE, NEW YORK 17, N. 
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THE QUIET REVOLUTION 


Largest of the integrated gas operators, Columbia 
Gas has not always been as profitable as it was 
big. Yet by mending some rickety corporate fences, 
and straightening some awkward angles Colum- 
bia may be on the threshold of better things. 


Srx times each year, George S. Young, 
of New York City’s Co- 
lumbia Gas System, Inc.," packs his 
briefcase and sets forth on a tour of 
his company’s facilities in the field 
His itinerary is necessarily an elabo- 


president 


rate one, with stops at such points as 
Pittsburgh , Columbus (Ohio) and 
Charleston (W. Va.), all centers from 
which one of the U.S.’ 


companies directs 


great holding 


an intricate net- 
work of natural gas producing, trans- 
mitting and retailing units. Beneath 
the Columbia banner subsidi- 
they the 


integrated gas system in the 


are 17 
aries: together, comprise 
largest 
nation 
Last month, as George Young duti- 
fully 
added a new and noteworthy stop to 
his circuit. The Houston 
(Tex.)—home of Columbia Gulf 
Transmission Co., 845-mile pipe- 
line which links Young's Appalachian 
distributing with the 
Louisiana Gulf Coast. Until 
months ago, when Columbia acquired 
the big duct through a stock 
Columbia Gulf had been owned by 
Interstate Gas C and had 


a contract carrier tor the 


made his appointed rounds, he 
addition 
an 


area gas-rich 


just two 


Swap 


‘columbia 


svsten 


Run Silent, Run Deep. As deals of this 


nature usi 


Gulf 


lallv ge absorptior of the 


Was la 


And in te1 


syste! 


Interstate 


line 
Heme small potatoes 


ts mplications [tor 


otn ar ope! ational 


andpoint, it was important indeed 


pur hase had beer 
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As one atert gas analyst put it: “When 
took that there 
was scarcely a ripple of interest in the 
Street 
the impression that 
the 
people have even heard about it.’ 

Judged 


Columbia ovel line 


Even today it is easy to get 


aside from those 


close to situation, few financial 


on personality and past 


form, George Young would probably 
had it 


mannerly 


not have otherwise. A man of 
mild Young 
runs his company with an absence of 
hullabaloo 


offices, 


and aspect, 
The parent organization's 
overlook Manhattan's 
Side 


which 
East 


wol kaday 


bustling through 
with the 


automatic 


move 
thei: routines 
hush 


burne! 


effic lency of an 
Unlike the 
tion-minded 


and 
industry's promo 
the < 
Colu 


} 
pipeiines ompany 


seldom toots its own horn mbia s 


Way IS the quiet way 


Despite this inclination to underplay 


its corperate role ‘olumbia 


conside ible 


GULF INTERSTATE PROJECT: 


cross the rive into the 


a 
acqu 


towe 


aozen or so 


elect 


on Columbia's 


stockholders, a 


large 
com} 
In ta 
the 

Natu 
misSsi 
silo! 


as I 


in investment circl Cur 
the Gulf Interstate 
Columbia's total 
above $1 billion 


rently 
result of 
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Only a 
and 
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ing. We have noticed that more and 
more brokers are putting Columbia 
on their select lists.” 

*Crocker’s Choice. Behind Columbia’s 
apparent restoration to favor on Wall 
Street is a story of revolutionary, 
if generally unpublicized, corporate 
change. The present system dates 
back to 1926, when Columbia Gas & 
Electric Corp. was created to embrace 
myriad small utility operations scat- 
tered over Ohio, Pennsylvania, West 
Virginia and 
was, in the beginning, a loose and un- 
Wall 


unkindly, a 


surrounding states. It 


wieldy assemblage—or, as 
Streete1 
“consummate mess.” 


one 
described _ it 


Circumstances, however, worked to 
Columbia over the next 
Under the Public Utili- 
ties Holding Company Act, in 1944 
Columbia was ordered to divest itself 


streamline 
two decades. 


of either its gas or its electric prop- 
erties. Dynamic six-footer Stuart M 
Crocker, something of a 
maverick by staid utility men,+ had 
become president just one year ear- 
lier. Crocker sat down with his direc- 
talked the matte: and 
decided ‘to stick with the gas business 


considered 


tors, over, 
“They must have had,” says one pres- 
ent day Columbia executive appre- 
ciatively, “a crystal ball.” 

Although the natural gas boom was 
then only in infancy, and though it 
outdistanced Colum- 
bia’s most optimistic projections, 
Crocker still had troubles aplenty 
Briefly these could be boiled down to 
two basic problems: 1) a 


has since even 


continu- 
ing cumbersomeness of 
which 


organization, 
subsidiaries 
under overlapping regulatory juris- 
dictions and fully owned; 
and 2) an uncertainty over future gas 
supplies. Columbia had, to be 
long been a producer 
lachian 


involved myriad 


some not 


sure, 
in the Appa- 


region, cradle of the U.S 


Crocker it was who, in a tiff with slow- 
moving state regulatory commissions, blank- 
eted the financial community with pamphlets 
depicting the commissions as a bowler-hatted 
tortoise and Columbia Gas as an impatient 
hare 


THE LATE STUART CROCKER, CG’S G 


WELDING A PIPELINE: 


at the terminal, growth 


But the supply 
too low to 


natural gas industry 
in this area was fai meet 
expected future needs 

While Crocker waited for such long 
Tennessee Gas 
Texas Eastern 
Transmission to bring new gas into 


new pipelines as 


Transmission and 
his system from the Southwest, he set 
about tightening up his organization 
could. By 
from his 


as best he severing the 


electric units 
structure, Crocker reduced the num- 
ber of his subsidiaries from 43 to 30 
It was obvious that further streamlin- 
ing would be Over the 
next decade, through consolidation o1 
outright sale, Crocker eliminated 14 
more subsidiaries 

Hand on the Valve. Through most of 
this period of backing filling, 
George Young was working his way 
up through the ranks. A 1920 An- 
napolis graduate and a specialist in 
engineering, Young served two tours 
of duty as a Naval officer. Coming 
out of the Navy in 1930, Young, at the 
urging of a brother 


corporate 


necessary 


and 


in the gas busi- 
ness, took a job with Columbia's engi- 


J 1 
EORGE YOUNG, GV’S HY BYRD: 


innovations and refinements 


neering and service subsidiary. In 
1949, Young was named executive vice 
president, became Stuart Crocker’s 
right hand man. Two later, 
when Crocker stepped up to the 
chairman’s spot, Young was elevated 
to the presidency Crocker’s 
death in 1956, the chairmanship has 
remained unfilled 

At about the that 
George Young sat down at the presi- 
dent’s desk, Crocker’s 
problems suddenly converged 


years 


Since 


Same moment 


two histori 
caus- 
ing Columbia’s earnings to plummet 
Thanks to a sudden 
Louisiana gas from the new pipelines 
Columbia's 


fast 


influx of Texas- 


sales were building up 
In 1948, Columbia brought in 304 
billion feet of gas, than 
half of it from the Southwest. Of its 
1951 total of 494 billion cubic feet 


ovel 


cubic less 
well 
two thirds came from that area 
half the 
Such pipelines as Tennessee Gas and 


But that was only stor 

Texas Eastern, racing about to sew up 
what Southwest reserves they could 
were paying high prices in the pro- 
Through the mechanics 
of Federal Power Commission regula- 
tion, the 


ducing fields 


transmitters could pass or 


these higher costs with relative ease 
leaving retailers with a hard choice 
either accept the increased price, 01 
go elsewhere for gas in the future 
“We are obligated,” points out George 
Young, “to take care of our customers 
The pipelines, however, don’t have to 
sell gas to us unless they want to.” 

The Labyrinth. Thus pressed to re- 
coup the increased gas costs, Crocke1 
and Young got caught in the 
of their cumbersome corporate 
structure 
the example of 
“regulatory lag.” Columbia’s regional 
pipeline units, which operate as inter- 
state wholesalers, must plead to the 


FPC for Its distri- 


bution which 


toils 
own 
What resulted was perhaps 


industry's classic 


rate adjustment. 
companies, several of 
extend across state borders, must get 
clearance from each of the state public 


Theo- 


retically at least, a single rate increase 


service commissions involved 


by one Southwest could 
result in 


FPC, 


and 


supplier 
filings 
State 


seven rate with the 


eleven with commissions 


countless negotiations with mu- 
nicipalities. ** 

While 
tions 
through 


Columbia’s 


eompensatory rate 
thei: 


regulatory 


applica- 


wound interminable way 


this labyrinth 
return on its invested 
capital narrowed from a strong 5.8 

in 1950 to just 4 in 1953 
per share eroded year by year—from 
$1.18 in 1950 to $1.06 in 1951, 83c in 


1952 and 63c in 1953. In a brave show 


Earnings 


**It is obvious that tl 


is can be bot! 
and costly. C that 


olumbia has one rate 1a 
has been bandied about for seven and one 
half In another, before the agencies 
just 14 months, the corporation has already 
paid out r re than $300,000 in legal fees 
travel expenses and adn strative costs 


Case 


years 











RATEMAKING Columbia Gos’ sprawling properties, which simplification plan, the corporation is limiting 


overlap state boundaries, have often cost the 


each retail subsidiary (tinted areas) to one 


MADE FASY system profit because of delayed rate adjust- state, consolidating its piecemeal pipeline op 
ments. But that is being changed. Under a 


erations under single ownership 
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After Realignment Columbia Gas 
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of loyalty to their shareholders, 
Crocker and Young stuck to their 90c 
annual dividend rate through this 
period. Explained they in their 1953 
annual report: “Investors in securities 
of such a company as ours have a 
right to expect continuity of income 
as well as a gradual increase in both 
income and principal.” 


Means to an End. As far back as 
1951, Crocker and Young had sensed 
this emerging pattern of higher gas 
prices and regulatory lag, had begun 
making long-range plans to prevent 
such harrowing occurrences in the 
future. They swiftly dispatched Vice 
President Irving K. Peck, the system's 
gas procurement expert, to the South- 
west to cut Columbia in on the 
region's vast reserves. It was not long 
before Peck had become known along 
the Gulf Coast as a big spender. But 
Columbia brass figured this invest- 
ment supremely worthwhile. By ar- 
ranging for contract carriage of this 
gas, Columbia could look forward to 
greater stability in both deliveries and 
prices 

“For some time,” recalls George 
Young, “we had felt the need of hav- 
ing a pipeline of our own.” In 1951, 
Columbia got its chance. Young was 
chatting with Hy Byrd, a onetime 
attorney and then president of Trunk- 
line Gas Co. Trunkline was a new 
duct Panhandle Eastern Pipe Line 
had just constructed to feed Texas 
and Louisiana reserves into its sys- 
tem, and Young figured that he could 
obtain some of this gas for Columbia 
Byrd, a man who does not mince 
words, suggested bluntly that Young 
build his own line. 

Although at the time Columbia had 
burdens enough without embarking 
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on a $130-million pipline project, deliveries have increased from 136 to 
Young came up with a remarkable 206 billion cubic feet sir 1955 
scheme for having his cake and eating purchases from Colun 
it too. His plan: construction of an _ pipeline suppliers have 
independent pipeline which would just under 400 billion cubi 
haul Columbia’s southwestern gas The Negotiators. Th 
for a 6°, return on investment. This however, proved to be son 
line, set up as Gulf Interstate Gas Co., than a perfect meeting of minds. The 
was originally to be financed through reason was that George Young wanted 
a stock distribution to Panhandle more gas than Gulf Inte ' 
Eastern shareholders. But when few pacity would allow. Hy 
of the shares were thus taken up thus presented with a vexing 
Gulf Interstate common was sold pub- Interest rates were his 
licly, and Hy Byrd departed Trunk-_ existing covenants wit 
line to head up the new company as’~ Byrd could expand o1 
president his stockholders We 

It is probably more than a coinci- Young, “that Byrd wi: ns 
dence that in 1954, the year in which — culty with his financing, and we finally 
Gulf Interstate made its first deliv- came to the conclusion that we shoul 
eries, Columbia’s long-depressed for- take over Gulf Interst: 
tunes began to turn. It is purely a Not all Wall Streeters are agreed 
matter of record that over the past that Young 


made a ge le: But 
five years Gulf Interstate has ac- 


one thing is certal Colur la paid a 
counted for virtually all of the growth tidv premium for the line n the stock 
in gas deliveries Columbia has taken 


from the Southwest. Gulf Interstate 


exchange, Young traded .79375 of a 
Columbia share for each share of Gulf 
Interstate. On the ba of market 
value at the time, a shar of Gulf 
Interstate stock was wor only about 
69 of a Columbi: hat although 
Young's chiel I 
Crissman, calculates 
earning powel!l the nares stack up 
at a closer .76 to 1 le haggled for a 
long time admit syra and finally 
came out wiltl thi craz\ raction 
We couldn't get then 
we had, we would 
$300,000 riche: 

But George Youngs 
ahead of current mparisons 
worth. Costly ; it was n the deal 
Columbia had obtained a pipeline that 
COMPRESSOR STATION (W. VA.): — Provided more than one third of its 


on the rate front, chaos southwestern gas at s One big 








resulf: Young is now able to adjust 
the line’s expansion very closely to 
fit the system's distribution growth. 
Moreover, since Columbia can simply 
than 


buy added gas from such non-affili- 


expand Columbia Gulf rather 
ated suppliers as Tennessee Gas and 
Texas Eastern, it is thus in an advan- 
tageous position in dealing with gas 
prices on future contracts with these 
carriers 

Multiple Jeopardy. While Gulf In- 
still abuilding, Stuart 


Crocker was taking steps to overcome 


terstate was 
his second big problem. After a decade 
tightening-up 
procedures, he set out to weld all his 


or more of informal 
corporate reorganizational efforts into 
plan. By 1955, 
this 


one comprehensive 
Crocke1 
program of corporate realignment 

The Federal 


Commission various 


was ready to announce 


reaction of the Powe! 


and the state 


regulatory bodies was. overwhelm- 


ingly in favor of Crocker’s program 


Having toiled for years over Colum- 


bia’s rate muddle, the regulators now 


were presented with an attractive 
vay out. The big historic difficulty 
had from the fact that the 


ystem’s subsidiaries lapped over into 


stemmed 


adjoining states, owned different 


seg- 
ments of the regional net- 
work. Two of Columbia's biggest units 
Pittsburgh’s Manufacturers Light & 
Heat Co. and United 
Fuel Gas Co were subject to regula- 
tion by three state 
the FPC as well 
Where a 
than 


explained 


pipeline 


Charleston's 


COMMISSIONS al d 


company subject to 


more one regulatory 


jurisdic- 


tion Crocker there is 


often disagreement among the com- 
and the 


should 


company 


nissions, the company cus- 


tomers over who 
with 


quently, the 


be charged 
Fre- 
that there are 


accepts 


certain costs 
result is 
which nobody 


As Crocker 


costs tor 


diction.” might well have 





LINES OF SUPPLY 


Southwestern gas has been the big 
force behind Columbia Gas System's 
, growth. But its rising cost has been 
a heavy burden. Columbia's sclu- 
tion: purchase of its own gas in Gulf 
Coast fields, creation of Gulf Inter- 
state pipeline to transmit it. Today 
this line, now wholly owned, pro- 
vides more than one third of the sys- 
tem’s total Southwestern deliveries. 
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added 
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peen 


state comm! had been 


ssions 


loggerheads t 


over interpretatior 


such 
of “rate of return’ that they we 
finally forced to throw the matter in 
FPC 


Tedious and protracted a 


the unwilling lap of the 


has been, Crocker’s realignn 
gram nevertheless is 

essence. When complete egional 
pipeline network is to 


under the 


which will 


or pletely 
control of Uni iF 


aispose ot 


uel Gas 
busi- 
FPC 


subsidi- 


retall 


ness, leaving it subject niy to 


regulation. The remaining 


aries will become exclusively retail 


a 
FOR UNDERGROUND STORAGE: 


a meandering journey, a promising juture 


distributors. Through various combi- 
nations and dismemberments, each of 
these will ultimately become the sole 
system operator within a single state 
As such, each distributor will be regu- 
lated by one state commission alone 

Over two years ago, when death cut 
Stuart Crocker’s big effort to 
realign Columbia Gas, George Young 
took up the work. Where Crocker 
had busied himself with 
Young now began to concentrate on 


short 


innovations 
refinements. So far, Young has cor 
solidated his retailing operations in 
New York and Kentucky, is well 
along toward setting up a single re- 
tailing unit in Ohio 
not be completed until sometime 
the early 1960s, but tangible gains are 


The program will 


already beginning to accrue 


The Strait 
parent in 


As is starkly ap- 
Columbia Ga 


Jacket. 
the case of 
the integrated gas 


£ 


for every 


companies must 
dollar of profit 


constricted 


manuever 
rathe 
Despite 


semi-monopolistic advantages, the 


in a environn 


what seem 


may 


men remain, quite literally, captiv 
managements 
Despite his peculiar handicaps, late 
ly George Young has been able to ma 
neuver in this strait jacket with nota- 
ble success. In his 1958 annual 
last month, Young disclosed 
Columbia Gas had earned $1.44 
10 more than in 1957 
Gulf Interstate fo 
Since Columbia has custo- 


marily paid out an average of 83°: of 


report 
released ] 
that 
pel share 
(including bot 
vears) 


its earnings over the past decade, bu 


disbursed only 69°; last year, a good 
Wall Streeters 


Young and his board of directors will 


many believe that 
hike the annual dividend from $1 to 
perhaps $1.10 later this year 

All of this, 


flect to any 


howeve ! aoes 


great extent tne 
that the new pipeline and the 
rate realignment program a 
pected to have on Columbia's 


These Young 


counters any skeptics, he has 


days, if George 
only to 
escort them to the fover of the parent 


The 


paperea 


company’s executive dining roon 
this 


ceiling to 


walls of anteroom are 
floor 
stock certificates issued by con 
affiliated at one time on 
Columbia in its me 
They are 
such bizarre names as Oblong Gas Co 


Big Ugly & Coal Rive: 


from with some 200 
anothe 
andering } 


long-forgotten firms with 


and Guyan, 
Railway Co 

For some reason, it is usually the 
two words ‘Big Ugly’ that stop pass- 
ersby, and the evidence on display is 
sufficient to recall an era when such a 
term was quite descriptive of the cor- 
But George Young can take 

this: today Columbia 
big: but it isn't 


poration 
satisfaction in 
still 


Gas is ugly 


anymore 





RAILROADS 


SEVEN-YEAR ITCH 


After years of litigation, the 

Southern Pacific _ finally 

reaped the reward of a 

shrewd investment—a_ tidy 
$20 million. 


For seven long years, the Southern 
Pacific Co.* ($2.2 billion assets), had 
waited to come into its own. As major 
owner of the prosperous St. Louis 
Southwestern Railway, known uni- 
versally to shippers as the “Cotton 
Belt,” the SoPac had a dominant in- 
terest (97.9°. of the preferred, 77.5‘ 
of the common) in one of the most 
profitable railroads in the U.S. Yet, 
tangled in litigation, the SoPac could 
not put a hand on a penny of the Cot- 
ton Belt’s earnings. At issue before 
the Missouri courts: the question 
whether or not the Cotton Belt’s pre- 
ferred was actually a participating 
preferred, and entitled to 
share fully with the common in earn- 
ings (after $5 a share had been paid 
on both classes of stock) 

Either Way. In a 
academic question As dominant 
both stock, the 
SoPac was bound to emerge a winner 
Finally last overturning 
several earlier decisions, the Missouri 
Supreme Court ruled against the 
SoPac, declared against the claims of 
the preferred to a share in the more 
than $120 million in earned surplus 
the Cotton Belt had accumulated while 
the Courts made up their minds 

On the face of it, 
be emerging 


thereby 


sense, it Was an 


owner of classes of 


November, 


SoPac seemed to 
second-best All the 
more so last month when the Cotton 
Belt declared a whopping, and long- 
deluyed, $130 per share dividend on 

*Southern Pacific Co. Traded NYSE. Cur- 
rent price: 66. Price range (1958-59): high 
70; low, 3454. Dividend (1958): $3 Indicated 
1959 payout: $3. Earnings aoe share (1958) 


$6.16. Total assets: $2.2 billion. Ticker sym- 
bol: SX 


ON THE SOUTHERN PACIFIC LINE: 
for stockholders, the investment looks better than ever 
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THE SOPAC’S RUSSELL: 


he coppers his bets 


its common. But anyone who thought 
so reckoned without SoPac President 
Donald J. Russell's 
neatly coppering his bets. From 
SoPac’s office that 
all the while the road had been quietly 
buying up what the 
Cotton Belt’s now owns 
155,574 (or over 92%) of the line’s 
171,811 common Result: a 
tidy $20.2-million dividend to the Cot- 
ton Belt’s major stockholder 

“Not So.” With all that cash coming 
in, it did not take interested SoPac 
stockholders long to count thei 
dividend based 
But as Russell soon 
they were doomed to 
“Nothing,” 
under 


penchant for 


front came word 
remained of 
common, 


shares 


“extra” 
on the windfall 
made 


chances of an 


clear, 
said he 
consideration in 


disappointment 
tersely, “is 
that regard.” 

Just the same, their investment was 
looking more prosperous than ever. 
Starting last Russell an- 
nounced, net the Cotton 
Belt began to be consolidated with 
those of the line.t+ On that 
basis, SoPac’s earnings in 1958 would 


January, 
earnings of 


parent 


have been swelled by some 70c a 


$6.86, 
deferred taxes 


share. to before provision to! 


A practice SoPac 
accounting for 


has long 
tax purposes 


WALL STREET 


AVERAGING THE 
AVERAGES 


Changing times are catching 
up with one more market av- 
erage—the New York Times 
50-stock combined 





index. 


ALL too 
watchful 
market 


often, investors 
thei: 


have 


casting a 
stock 
puzzled 
to see the index going one way, thei 
Not without 
they complained that the market in 
dices were not representative 

Best of Breed. The first breath of 
reform swept through The Street two 
years Standard & Poor's 
broad-based 500-stock 
Composed of 425 industrials 
25 railroads and 50 utilities 
without 


eye on lavorite 


average, been 


stocks anothe reason 


ago, when 
created its 
average 
it became 
the most 


question represen- 


tative and accurate measure of the 


market’s movements. Yet with many 
investors it failed to catch on 
from habit, to them the 
still the old, familiar Dow-Jones in 
dustrial average In addition, the 
S&P “500” posed yet another psycho- 
DJI dealt 
in easily identifiable numbers, changes 
in the S&P “500” appeared in hard-to- 


compr« hend decimal fractions 


If only 


market” was 


logical barrier: where the 


Thus when the market makes news 
that catch the 
headlines are the ups & downs of the 
DJI, except in the New 
York Times, long loyal to its own 50- 
stock average 

Neither 
gauge 
times 


the magic numbers 


influential 


average 1s a_ satistactory 
neither has caught up with the 
Among the thirty 
posing the DJ industrials, 
(United Aircraft) 
the nation’s 


stocks com- 
only one 
represents one ol 
largest industrial 

Office 


and mis 


activi- 


ties, aircraft equipment, alu- 


find no 
representation at all Even 


minum, drugs iles 
more 
archaic 

stock ave 


component 


howeve! the Times’ 50- 
rage. No 3s . 
stocks are 

Seeds of Change. Last 

of change were germit 

key average 

of the DJI. 

Jone wa 

provements in ‘ 

Meanwhile 

more visibly unde: vy i I 
York Times index. Joggled by th 
split in AT&T vhich 
jolt the Times index 
John G 


broad-scale re- 


index 


forthcoming 
threatened to 
considerably, Financial Editor 
Forrest decided on 
Result: two staffers assigned to 
ways & 
paper's index 


form 


survey means to revise the 





Testing substitutions that would 
preserve the historical continuity of 
the index, Timesmen quickly decided 
on one basic change: reduction in the 
number of rail components to no more 
than 15, possibly as few as ten. Sat- 
isfied that other contemplated changes 
would improve industrial 
tation, Forrest hopes to have the new 
index ready at least before the AT&T 
split takes effect. 


represen- 


RAILROADS 


THE CAR 
COLLECTOR 


As the U.S.” No. One “per 

diem” road, the Louisville & 

Nashville earns its keep in 

a roundabout way—renting 
hopper cars. 


As soss of the Louisville & Nashville 
Railroad,* last year President John E. 
Tilford was unhappily engaged in a 
pursuit that not only made no money 
but sidetracked an old tradition. From 
the ‘year’s $50-million capital fund, 
Tilford earmarked a liberal amount to 
repaint rolling stock which was not 
rolling, and to stencil out an ancient 
Almost better than by its 
proper name, his road had been known 
in the Blue Grass country and Wall 
Street alike as “The Old Reliable.” 
Long sensitive to the implication that, 
was old, 
Tilford changed the moniker to “The 
Dixie Line,” a title acquired by 
sorting the Nashville, Chattanooga & 
St. Louis Railway two years ago 
Wandering Hoppers. Tilford, a man 
with nearly 62,000 freight cars, is un- 


nickname 


however reliable, his road 


ab- 


derstandably concerned with his roll- 
ing stock and the name it bears. Fo: 
as a great transporter ol coal originat- 
ing on its lines in Kentucky, Tennes- 
see and Alabama, the L&N sees the 
greater portion of its hopper cars end 
up on other lines. Thus a large part of 
its income is call 
rentals from 
other roads. For every day a railroad’s 
track, the 


what railroaders 


“per diem” charges 
road's 
gets $2.75 

Last year, with industrial coal de- 
mand down drastically, the L&N’s per 
diem income, a large part of its total, 
dropped to only $9 million vs. $15 
million in 1957. “Our cars,” said John 
Tilford sadly, “were standing. still.” 
Just the same, the always prosperous 


another 
owning carrier 


car 1s on 


*Louisville & Nashville Railroad Co. Traded 
NYSE. Current price: 83. Price range (1958- 
59): high, 8734; low, 55!,. Dividend (1958) 
$5. Indicated 1959 payout: $5. Earnings per 
Share (1958): $5.44. Total assets: $700 mil- 
lion. Ticker symbol: LN 
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L&N clearly lived up to its ancient 
nickname. As Tilford last month in- 
formed New York’s Society of Secu- 
rity Analysts, once again the road had 
paid its annual dividend, just as it 
had regularly done throughout its 
long history, excepting only 1933. 

But it was a clese brush. Netting 
$1.9 million in December, the 
earnings for the year reached $13.2 
million ($5.44 per share) vs. $18.6 
million ($7.63 a share) in 1957. 

Keep ‘Em Rolling. This year, Tilford 
told the analysts confidently, L&N’s 
wandering hopper cars will be kept 
rolling in busy fashion. Along L&N’s 
6,000 miles of track, where over $1 
billion has been invested in new plant 
in the past decade alone, Tilford re- 
ported a quickening beat of activity 
The same was true in the region's coal 
mines. This year, coal tonnage, which 
fell 8°. last year, is expected to rise 
10%. Concluded Tilford: “This will 


be a better year.” 


road's 


L&N CLASSIFICATION YARD: 


a quickening beat, a better year 
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UNCLE SAM'S 
BREADWINNING 
BANK 


Want to go into the interna- 

tional banking  business— 

and with Uncle Sam’s back- 

ing? You may yet get your 
chance. 


Not EVERY agency of the U.S. Govern- 
ment is a non-profit organization 
Marking its silver anniversary last 
month was the Export-Import Bank, 
oldest of the nation’s foreign aid agen- 
with a record of service and 
profit that many a stateside commer- 
cial house might well envy 

In the 25 years since it made its 
first loan (to Cuba for 


cies, 


financing the 


minting of silver coins in the U.S.), 
the Export-Import Bank has engaged 
in some 1,600 transactions, approved 
over $10 billion worth of credits and, 
through its loans to foreign nations 
inspired an investment in those coun- 
tries by U.S. firms of well over $1 
billion. To the U.S. Treasury, which 
has a $l-billion stock investment in 
the bank, it has already returned $196 
million in dividends (and another $242 
million in interest on money borrowed 
from the Treasury) out of total earn- 
ings thus far of $732 million. 

Not a bad record for a bank 
started in business during the 
days of the depression. Chartered in 
1934, the Export-Import Bank’s origi- 
nal purpose was to encourage U.S 
exports by providing foreign countries 
with the funds to pay for them. Sinc: 
then the bank has stretched its last to 
include foreign aid in the form of eco- 
nomic development dollars, though it 
still imposes a Buy American tag on 
most of those loans. Yet after 25 years 
the bank’s total losses on all its loans 
comes to only $2.9 million 

Revolving Resources. Actually. the 
bank’s resources are rarely eve) 
stretched thin. Though it has Con- 
gressional authority to borrow up to 
$6 billion from the Treasury on a re- 
volving basis (making profits by re- 
lending the money at a higher rate 
than the Treasury itself must pay fo 
its own borrowings), the bank 
mally approves more credits than it 
disburses. Of its $10 billion in ap- 
proved credit so far, it has handed 
out only $6.6 billion. Many a country 
establishes stand-by credit with the 
bank without picking up the 
(e.g., Britain, which until a few days 
ago was still paying 1% interest on a 
$256-million credit established during 
the 1956-57 Suez debacle) 

In fiscal 1958 the bank’s business fel] 
off somewhat (to total loans and guar- 
antees of $857 million), but this yea 
business is booming again 


that 


dog 


nor- 


cash 


President 
Samuel Waugh expects to make credit 
commitments $1.2 billion 
highest level since it extended credit 
to Britain, and thinks fiscal 1960 
should at least equal that. Meanwhile 
the bank, which showed a net incom 
of $67 million last year, looks to a 
$82-million profit this year and $88 
million in fiscal 1960 

So healthy are the bank’s earnings 
prospects, in fact, that the Adminis- 
tration is reportedly mulling the idea 
of authorizing Export-Import to fi- 
nance its borrowings on the publi 
securities market rather than through 
the Treasury. By letting the bank 
fend for itself, backers of the plan 
hope to eliminate Treasury outlays, 
thereby help keep President Dwight 
Eisenhower's $77-billion 
balance. 


totaling 


budget in 
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HOLDING COMPANIES 





END OF THE LINE 


{ small piece of land was all 

that remained of the late 

great Van Sweringen rail & 

real estate empire. Now even 
that is gone. 


Tue National City Bank of Cleveland 
last month took title to 169 acres of 
undeveloped land and thus put out 
of business (and out of its recent 
miseries) the famed 45-year-old Van 
Sweringen empire. The land (with 
$300,000 in back taxes still owing), 
last asset of Cleveland's Van Swerin- 
gen Co., was turned over to the bank 
Bankrupt since 1935, 
the company owes some 1,300 bond- 
holders about $6 million, most of it in 
defaulted interest. The 169 acres was 
all that was left of a fantastic rail 
and real estate complex that only a 
generation ago embraced more than 
$3 billion worth of properties (Forses, 
July 1, 1957) 

In its heyday just before the 1929 
crash, the Van Sweringen Co 
the apex of an imposing pyramid of 
companies thrown togethe: 


as a last resort 


was 


stone by 
stone by a pair of financial fledglings 
who never got past the eighth grade 
Oris Paxton (“O.P.”) and Mantis 
James (“M.J.”") Van Sweringen were 
brothers with a bent for real estate 
and a flair for the big deal. Begin- 
ning in 1916 on the proverbial shoe- 
string, the brothers successfully de- 
veloped the Cleveland suburban area 
known as Shaker Heights. They might 
have real 
York, 
Plate) 

plans to 
transit 


successful 
had not the New 
& St (Nickel 

thwarted thei 
rapid 


remained very 


estate men 
Chicago Louis 
Railroad 
build an _ electric 
from Shaker Heights to downtown 
Cleveland. “The Vans” got back at 
the Nickel Plate by the simple 
dient of buying the road lock, stock 
that had 
Cleveland 
borrowed 


line 


expe- 


and two-mile right-of-way 
barred thei 
Price 


money 


way into 


$8.5 million, mostly 


Highballing Vans 


others 


Suddenly the 
themselves in rail- 
that they liked 
Nickel Plate. in 
they doubled its profits, 
vent on to take control of the Chesa- 
peake & Ohio (1923), the Erie (1924) 
and the Missouri Pacific (1930). Nor 
neglect their first love. In 
1920s, they developed down- 
town Cleveland’s Public Square area 
Terminal Towe1 
underground Union Sta- 
tion, two other office: buildings, a de- 


found 
and found 


t. Overhauling the 


oading 


live years 


lid they 


the late 


built the 52-story 
atop a new 


partment store and a hotel 
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CHRYSLER'S COLBERT: 
a slogan for the big push 
But like all thei: 
Square was heavily 
the rail 


Was 


Public 


even 


ventures, 
mortgaged 
28.000 
togethe! by 
back 
maze ol complicated corporate tunnels 
to the Vans’ 51.8‘, interest in General 
Securities Corp. When the bubble 


1935, it was too much for the 


empire, with miles of 
held 


lines 


rack, obscure 


control leading through a 


burst in 
brothers; they lost almost everything 
worked 
and married, the 
died together (M.J 
O.P. 11 


Ironically thei: proudest monument 


togethe: 
two all but 
1935 


Having lived and 
neve 
in December 


months later) 


was not the rail complex at all, but 
the three Van 
projects outside 
Heights, 
which are 


Sweringen-developed 

Cleveland (Shake 
Beachwood, Pike), 
conceded to be the 


Pepper 
very 
models of modern housing develop- 
ments. So it was somewhat fitting last 
month that with its last tangible asset 
gone, the Van Sweringen Co. doggedly 
planned to 


shell 


retained rights over 


stay alive as a corporate 


continuing to exercise certain 
much of the land 
it has sold. To move into some of the 


Van 


ample, a home buyer 


Sweringen properties, fo: 
still 


approval from five neighbors on each 


ex- 


will need 


side and 11 neighbors across the street 


VAN SWERINGEN: 


a flair for the 


MJ. & OP. 


hig deal 


ANYTHING THEY 
CAN DO... 


( hArysler’s Colbert faces a 
tough task to drive his 
pany back into the 


com- 


black. 


For its cur 
Corp has been pushin 
Anything 


can dao, we 


rent auto 
they [oth 
can do bette 
stockholders 
Colbert's 
bette 


Preside nt 


news has be cl 


Last month he had to 
annual red ink 
bottom 1932 
Chrvsle 


million against a profit of nearly 


ona 3s um 
suffered $33.8 
$120 
million the 
drab hg 
smile week 

the early this yea 
couragement of better finan: 
in 1959 Part of that 
stemmed from 


fourth 


year before pi the 
Tex Colbe arded a 
The final 1958 and 
part ol 


ires 


improven 
quarter, which di rack up 
earnings of $11.4 million in spite of an 
18-day 


industry 


strike in Decembe Sut auto 
observers worn 

werent a good many 

come in the road Chrysler 

this vear 


Off-Schedule. Colbert 


certainly not 


; optin 

baseless. His program 
efficiency has 
that Wall 


com 


for improved operating 
taken hold 
Street estimates 
pany s break-even 
700,000 units. (It 
cars and trucks last year.) But 
back into the black, Colbert will have 
to sell better than that 700,000, and he 


unquestionabl is behind 


enough so 
now put the 
point a low as 
produced 696.819 


to get 


unning 
SC hedule 
Chrysle 


months this vea! 


output tor the 
had beet 
a strike against its 
glass That, on top of 
| dealers 


Ke left 


hat they cal 


Novembe 
od. Chi 
2-00 O00 





ler’s share was reportedly down to 
12%. 

Bandwagon Problem. Colbert began 
urgently to re-fill his supply lines as 
fast as glass became available. And 
his dealers talk hopefully of “customer 
loyalty,” cite cases of buyers willing 
to wait for delivery. But certainly 
Chrysler has lost sales to the other 
Big Two while its 
short rations. 


dealers were on 

The year’s sales story has, of course, 
only begun. Tex Colbert has pulled 
rabbits out of the hat before, as he did 
with the 1957 model in what was for 
Chrysler a radical change in styling. 
This year, if he can beat his break- 
even point, he gets some benefits on a 
tax loss carry forward. And the break- 
even point is comfortably lower than 
it was last year. Colbert maybe “can 
but his fiscal problems are un- 
likely to shift as smoothly as his cars 


do” 


THE ECONOMY 


THE TORTOISE 
& THE HARE 


A long shot bet five years ago, 
giant AT&T last year passed 
the longtime leaders to be- 
come the most profitable sin- 
gle corporation in the U.S. 





GENERAL Motors and American Tele- 
phone & Telegraph* have long vied 
for the title of largest corporation 

with the Standard Oil Company (New 
Jersey) as a runner-up. It has been 
six of one, half a dozen of the other as 
to which of the two was the bigger 
GM, 1958 
around $9.5 billion, easily surpassed 
AT&T, operating 
amounted to $6.9 billion. But in sheer 
size, AT&T outstripped 
the automaker. It 
property at some $20.6 billion as com- 
Gen- 


In _ sales, with volume of 


whose revenues 


asset easily 
carried its gross 
pared with just $6 billion for 


Motors 
As a profitmaker, 


eral 
there 
between the 


however, 
usually no contest 
two. In every postwar 
GM had out-earned the Bell 
System, in 1955 became the first U.S. 


corporation to run up better than $1 


was 
one of the 
years 


billion in its net profits column 

But AT&T, if less spectacular, was 
making slow but steady progress. In 
1957 it made more money than Stand- 
ard of New Jersey for 
since the 
U.S 


the first time 
into the 
economy's No. Two profit posi- 


war, thus moved 


*American Telephone & Telegraph Co 
Traded NYSE. Current price: 2383,. Price 
range (1958-59): high, 240'.:; low, 1677,. Divi- 
dend (1958) $9. Indicated 1959 payout 
$9.67',. Earnings (1958) $14.01 
Total assets: $19.5 Ticker symbol: T 


oe share 


dillion 


20 


p—— THE BIG “IF” 


The price of copper, back to 30c a pound 
from the three-year low it hit in 1958, 
appeors to be on the upswing again. 
Here is how one Wall Street specialist in 
the metal estimates 1959 earnings per 
share of five top copper producers would 
compare with 1958’s—if the price should 
average 34c for the year, as some ob 
servers predict 


1959 estimated 
earnings per 
share at 
34¢ copper 


1958 Per-Share 

Earnings 
$1.25* American Metal- 

Climax 

2.90" Anaconda 

5.37 Kennecott 

58 Magma 

3.40" Pheips Dodge 


*Estimote 











tion. AT&T gaining on General 
Motors Counting a little more 
than half of GM's net in booming 1955, 
AT&T earned 89°. as much as GM did 
in 1956, 98°, as much in 1957 

Last month the tortoise finally over- 
took the hare. AT&T reported a con- 
solidated profit of over $981 million 
for 1958, just missing the $1 billion 
mark. Betting on The Street was that 
GM would be lucky to show a net 
profit of $635 million for the full year, 
while Standard of New Jersey had al- 
ready reported a sharply shrunken 
1958 net of $564 million. Bell had 
finally taken the No. One profit spot 
from GM. 

It looked as though Telephone 
would keep it, too. With the economy 
picking up and AT&T reportedly more 
profit-minded than 
but foregone conclusion 
that Telephone would report a further 
1959. GM and Jersey were 
both question marks. Wall Street was 
pretty agreed last month that 
it would take a lot of doing for GM's 
overtake the again 


Was 


too. 


ever before, it 


was an all 
gain for 
well 


hare to tortoise 


AT&T SWITCHBOARD OPERATORS: 
in 1959, a further gain? 


NON-FERROUS METALS 


ON THE UPSWING 


W ith the price of custom cop- 

per rising, can a price hike by 

the big producers be very far 
behind? 





Copper in tight supply? Until 
months, Wall Street would 
laughed out loud at the very idea 
Throughout most of 1958 U.S. copper 
inventories 


recent 
have 


highs, 
while the notoriously volatile price of 
the metal hit a 
a pound. 

Late last month, “tight 
supply” was the very reason given by 
custom smelters for the half-cent in- 
crease per pound they announced in 
the price of the copper they produce 
With such a rise (to 30.5c), custom- 
copper prices would stand a full one- 
half cent a pound over those charged 
by the big producers 

Early Omen? The custom smelters 
depend for their supplies not on the big 
producers but on 
on mining firms that lack 
Thus their pricing 
do not always presage what the cop- 
per industry as a whole will do. But 
they have traditionally tended to do 
so; changes in Big Copper’s pricing 
policies often cast their shadows be- 
fore, in the 


stood at postwa1 


two-year low of 25« 


howev er, 


and 
refining 


SCI ap coppel 


facilities actions 


form of custom-smelter 
price rises or declines 

So the talk in financial circles last 
month that a hike in the big 
producers’ prices might not be fa 
behind. What excited the Street, 
where copper is as much an off-again, 
on-again 


was 


favorite as it is a cyclical 
business, was that every penny in the 
swing in prices can make a 
difference of as much as $1 o1 
in the profits of 
ducers 


copper 
more 
some copper pro- 
In 1956, when copper sold as 
high as 48.lc a pound, Kennecott 

world’s largest earned a 
$13.23 a 
pletion charges) 


producer 


record share (before de- 


Last year, when the 
metal went for as low as 25c a pound, 
the company brought in only $5.37 a 
share. In the same years Magna’s net 
swung between a high of $6.21 a share 
and a low of 58c 

Predicting the Unpredictable. 
history repeat and the 


1959 as it 


Would 
itself, price 
and profit 
had in 1956? There was little question 
but that inventories were 
way down and due to be refilled. On 
Jan. 1 had 
fallen to only 260,000 tons, a drop of 
middle of last 


spiral soar in 
worldwide 


refined producers’ stocks 
215,000 tons since the 
year. 

Yet a real copper boom was by no 
thing 
since European consumption began to 


means a sure particularly 
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level off just as U.S. sales were be- 
ginning to rise. One big “if”: the in- 
dustry has a long history of disturbed 
labor relations, and its three-year 
wage contracts are up for renewal in 
June. Strikes could cut production, 
result in upsurging prices, temporarily 
larger profits for the non-struck pro- 
ducers. But such a possibility was in 
the realm of imponderables 

What was ponderable, and set in- 
dustry buffs happily toting up imagi- 
nary earnings per share, was the dis- 
tinct that prices charged 
by the primary producers—who sup- 
ply 80°, -85°, of U.S. industry's raw 
copper—would rise a little more, per- 
haps level out for the year at around 
And in that area lay 
enough profitability to satisfy almost 
any copper prdoucer, after the de- 
bacle of 1958 (see table, p. 20) 


possibility 


34c a pound 


VON-FERROUS METALS 


A FEW COPPERS 
{ few cents on the price of 
copper and cheaper mining 
methods have combined to 
revive Miami Copper’s flag- 

ging fortunes. 





For FEW companies does a small shift 
in the price of copper make as much 
difference as it does for middle-sized 
Miami Copper Co.* Operating rela- 
tively Arizona, 
Miami rides an earnings roller coaster 
that has bumped its net from $3.01 a 
share in 1954 up to $11.88 a share in 
1956 and down to an estimated $1.76 
last yea 


high-cost mines in 


A few cents in the price of copper 
made a very big difference indeed to 
Miami in the closing months of 1958 
Says a spokesman for 
Emory H. Westlake 
ter than $1.20 a 
quartet! 


President 
“We earned bet- 
share in the final 
more than twice as much as 
first months put 
together.” The fact that copper prices 


we did in the nine 
(see table) averaged about two cents 


a pound higher in the final quarter: 


f 


accounted for a large part of the dif- 
ference 

Yet there was more to Miami's bril- 
liant pickup than met the eye. Wall 
Street has always figured that Miami 
needed 30c-a-pound 
But in the first and sec- 
quarters of 1958 it 
the black with 
deal 


sizable 


copper just to 
break even 
ond 
stay in 


managed to 
coppel! 
than 30c 
profit on the 
quarter's 26'2c copper 


prices 
and to 
third 


a good lowe! 


make a 


*Miami Copper Co. Traded NYSE. Current 
price 41', Brice range 1958-59) high 
112; low, 24',. Dividend (1958): $1.25. Indi- 
cated 1959 payout: $1.50. Earnings per share 
1957) $3.84. Total $37.6 million 
Ticker symbol: MI 


assets 
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OPEN-PIT COPPER MINE: 


in the market place, a portent of profits 


Part of the 
was due to the 


improvement, of course, 
fact that Miami had 
cut production when prices were low, 
rather than 
what it 
had then boosted output when prices 
started to 

But there had been a 
the better in Miami's structure, 
too. As President Westlake explained 
it last year 


deplete its reserves at 


considered giveaway prices, 
rise 
change for 


cost 


“Our Miami mine is ap- 
proaching the where the re- 
maining 


with 


point 


copper can be leached out 


water and acid at a far lower 
than the 


mining methods 


cost present underground 
and we are now 
able to use low-cost, open-pit mining 
methods for our Copper Cities, Ari- 
zona deposits.” 

All this being so, nobody 
prised last month when Westlake and 
his directors sat down to vote a rise in 

quarterly 


Miami's 
» 


37'ec from 25 


Was sur- 


dividend rate to 


Lowe! cost mining 
methods combined with a higher price 
had made a big dif- 


Miami's Now 


back to 30c, it was very 


for coppel 


ference fo 


very 
prospects 
with coppe! 
clear that Miami was going to do a 
more than break even for 


good deal 
1959 





PENNY-WISE 


At a price of around 26 oa 


pound for copper, Miami Copper 
can get by. But add a few cents 


and the change is startling 


Miami's per 
Share Earnings 


Cepper's Average 
Price per Pound 


26¢ 
25%2 
26‘ 
28'2 $1.20 (est.) 


Figures for the four quorters of 1958 











RUBBER 


SHOCK ABSORBERS 


Despite the dark days in De- 

troit, Goodyear Tire & Rub- 

ber Co. rolled through 1958 
with scarcely a bump. 


rubber 
let- 
ting the air out of one of Wall Street's 
favorite theories: that the tiremakers 
like their product, must take a bump 


For a good half-decade. US 
fabricators have been gradually 


every time auto production hits a 


chughole. Last year, auto output hit 
a deep one, dropped a mighty 31 
to the lowest level since 1949, and the 
shock 
were put to one of their severest tests 
yet 

Last month Goodyear 
be: Co ’ 


be producers, 


rubber companies’ absorbers 


Tire & Rub- 


biggest of the nation’s rub- 


released its annual 
report and, in the process, pr« ved that 
its shock 


well 


working 
Edwin J 
Thomas reported sales off just 4 to 
$1.4 billion and net profits up a slight 
1.4°, to $65.7: million. Even in 
Thomas 
earnings of $6.08 per share 


absorbers were 


very Chairman 


such a 
brought in 

Only the 
issuance of 225,000 new shares ol 
last ke pt 
from topping 1957's $6.12 


poor auto yea! 


this figure 


common yeal 
There 
might have 
he did. For one 
thing, his principal original tire out- 
let is Chrysler, 1958 produc 

tion plunged a disappoint ng 52 a 
than that of the 


Inside the Income Sheet 
good reasons why Thom: 
fared fa 


were 
worse thar 
whose 
decline far greate: 
industry as a whol 

What then had saved Thomas 
Although 

volume 


rable 


replacement 


irom 
shaking? 
thirds of his 


a severe fiscal 


just under two 
comes from tire lines, a consid 
part of this de 
Last 


market was 


rives tron 


casings year the replacement 


urprisingly good 
continued 


ovel Thomas 


big volume from consun 


and 
as Subrox 


electroni items 


tense projects 
anti-submarine 

Most 
Thomas 


CGoodvear s 


mis 
notable « 

healthy 
foreign 
generally 
more than r fourth of 
total net. Last year 


manutacturers in the 
contribute 
the company’s 
these units produced $18.5 million in 
2 million 
Had they not 

would have 


after taxes, $1 


1957 


Thomas 


profits more 
done So 


taken a 


than in 
Edwin 


worse shaking in 1958 


*Goodyear Tire & Rubber Co 
NYSE. Current price 23. Price range (1958- 
59) high, 126',; low, 69. Dividend (1958) 
$2.40 plus 2 stock. Indicated 1959 payout 
$2.40. Earnings per share (1958): $6.08. Total 
assets: $915.4 million. Ticke ymbol: GT 


Traded 


21 





CIGARETTES 


THE THIRD MAN 


They said it couldn't be done, 

but Ben Few’s Liggett & 

Myers racked up_ record 
profits anyway. 





THE BIGGEST middleman in the U.S. 
tobacco business is not some ware- 
house jobber but a tall, lean South 
Carolinian named Benjamin Ferguson 
Few. As president of Manhattan- 
based, but Durham- and Richmond- 
rooted Liggett & Myers Tobacco Co.,” 
the nation’s third-biggest (in assets, 
and earnings) cigarette 
ducer, he is the industry's third man 
in everything but outlook 

Yet at the end of last year’s first 
three quarters, it seemed to some in 
the industry that Few the middle man 
might turn out to be the low man on 
tobaccodom’s 1958 totem pole. Com- 
pared with substantial sales increases 
for all of its but American 
Tobacco, Liggett’s sales were down 
$22.4 million (5.2%) below the same 
period the year before. But Few had 
apparently been listening to his own 
commercials (for L&M filters), which 
chide all Doubting Thomases 
“They said it couldn't be done!” 

Fat Fourth. Last 
Few that it 
Unwrapping results for the full year, 
he reported that the had 
turned in so fat a fourth quarter (21° 


sales pro- 


rivals 


with 
month Liggett’s 


showed could be done 


company 
more profits than the year before) 
that the dismal showing earlier in the 
reversed 


year had been completely 


Instead of Liggett 
heftiest 


million, up 


slipping further, 


had gone on to rack up its 
$31.2 
($7.60 a 


history 


1957 


profits in 

10°, 

$6.85) 
True, 


ovel share Us 


still 


sliced the 


sales were down but 


had nine-month 
decline almost in half, finishing with 
$556 million 
1957's $570.4 million 
ing still, for a 


Liggett 
just 2.5 

More tell- 
third- 
Liggett had turned in the 


net sales of 
below 
traditionally 
rated outfit 
industry s second-best net proht mar- 
(see chart) 

What helped Liggett & Mvye 


up a more satisfying year than seemed 


LINnS 
s light 
possible in September were highe 
prices for its meal-ticket Chesterfields 
increased sales of its smoking 
(e.g., Granger, Old Velvet) 


Plow 


and 
and chew- 


ing (e.g., Boy, Spark Plug) to 


baccos 


Few had also helped his own co 


filtering out some of 


porate cause by 


Liggett & Meyers Tobacco Co Traded 
NYSE. Current price: 87. Price range 1958 
59): high, 937_; low, 655,. Dividend 1958 
$5. Indicated 1959 payout: $5. Ea 
share (1958): $7.60. Total asset 
lion. Ticker symbol: LM 


RS pe 
1 


$409 


Liggett’s expenditures Item he 
slashed notes payable to banks from 
$53.3 million down to $3 million, low- 
est Liggett note debt since 1940, 
thereby saving a pretty interest penny 
Also cut down to size was Liggett & 
Myers’ funded debt, which was pared 
from $95.8 million to $90 million. 
Always A Bridesmaid? What baffles 
many a tobacco analyst is that Few is 
able to keep Liggett in the middle of 
the industry despite the fact that not 
one of the company’s major brands is 
a front runner. Its Chesterfields (reg- 
ular and kings combined) are only 
the nation’s sixth-selling smokes; its 
“Miracle Tip” L&M filters rank behind 
Reynolds’ Winston and Lorillard’s 
Kent; even its mentholated Oasis 








SECOND PRIZE 


Liggett & Myers ranks third in sales 
and earnings in the U. S. cigarette 
industry, but sometimes performs bet- 
ter than third-best. Last year, despite 
the only sales decline in the industry 
(2.5%), L&M’s 5.61% net 


profit margin was sec- , 
ond highest, ahead of A 
Lorillard’s 5.60% by a 


whisker. 


a 








Brown & 


Lorillard s 


trails Reynolds’ Salem, 
Williamson's Kool 
Newport 

But at the 
probably the 


and 


Liggett has 
product 


About 48 ol 


mayor entries 


same time 
most strategk 
mix in the business 
total sales of its 


filters, 29 


from kings. Thus, Liggett 


unit 


comes trom Irom regu- 
lars and 16 
as heavilv-weighted in 
filters as -Loril- 
lard (85 of sales) or Philip 
Morris (64°, ). And it has the second- 


biggest share (afte: 
) of the 


is not nearly 


the now fashionable 


unit 


American's domi- 
Thus 


than 


nating 70 king market 
Liggett 


any 


stands to benefit more 


other producer except Ame 


rom the growing hilter-to 


switch 


With the sales and earnings fire of 
the fourth quarter still burning, Ben 
Few thinks 1959 will, like Chester- 
field, satisfy. Says he in his clipped 
Carolinian manner: “Looking ahead, 
the sales trend is up.” 


MOTION PICTURES 





FADEOUT 


4t Republic Pictures The 
End was really The Begin- 
ning. 

THouGH certain of the stockholders 
have from time to time complained 
that Movie Mogul Herbert J. Yates, 
president of Republic Pictures Corp.., 
ran his company like a private busi- 
ness, there can be no doubt that he 
worked hard at trying to make Re- 
public a big moviemaker. But as a rel- 
ative latecomer to the movie-making 
Republic (founded 1935) 
never made more than small profits 
and not enough of them to pay a com- 
mon dividend. 

Certainly, Herb Yates had plenty of 
In 1947 the problem, said he, 
was one of “pictures being produced 


business, 


excuses 


at relatively high costs during a period 
of increasing box office receipts 

subsequently distributed during a 
diminishing box office 
receipts.” After that 
British import tax, then devaluation, 
later the trend to 
(“Only multimillion 


sought by the 


period of 
it was the 75 


epic 
dolla 


theater-going 


pictures 
pictures 
are 
public.”) 

Last year Yates finally quit making 
pictures. No more would Republi 
cowboys gallop across the sagebrush 
But in true Hollywood style the happy 
ending was yet to come. Concentrat 
renting his studios to TV 


producers, leasing old movies to 


ing on 
tele - 
vision, processing films for other pi 
and on manufacturins 
products, Yates 

last 


ture makers 
moulded plastic 
proud to announce mont 
Republic had the most profitable 
in its record with earnings 
nillion 

If Republic's old 
made nuch money 
they were doing mucn 
on the TV The 
chortled ex-Movie Mogul Ya 


been 


nouses 


screens 


llering 
made the t 


thell 


presen 
brighter with 


Ld 
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AIRCRAFT 


DWANE’S PLANES 


Volare is the word for Cessna 

dircraft, where everything 

seems to be flying including 

President Dwane Wallace's 
spirits, 


UNVEILING a 
$7,000 
Dwane 
ingly 


new 
plane last 
Wallace 


simple 


two-passenger, 
President 

disarm- 
why so many 
feathers flying at his Cessna 
Aircraft.” “We're simply trying,” said 
Wallace, “to get more people into the 


vear, 
supplied a 
reason 


were 


air.” Last month Cessna—the nation’s 


biggest builder of private planes—was 
feeling a little volare itself 

Out of the corporate hangar in 
Wichita rolled the first 
quarter in the company’s history, with 
craft sold, 100 more 
than the year earlier. Taking a quick 
reading, Cessna predicted that dollar 
volume on commercial aircraft alone 
in the first half of the current fiscal 
(ended September 30) would 
reach $23.8 million, a 17°, boost over 
fiscal 1958's first six months. Having 
already turned in its best full fiscal 
year on record (sales of $86.2 million 
vs. $70.1 million in 1957, a net of $4.8 
million vs. $3.9 million), Cessna was 
evidently flying high 

Feathered Prop. Actually, not all of 
Cessna’'s props are spinning at record 
rpms 


best sales 


854 commercial 


year 


Last year Cessna’s total volume 
was split between commercial busi- 
ness (51°.) and military goods (49° ) 
and the military backlog at the close 
of 1958 was down to $43.5 million from 
than $50 million in 1957. And 
despite a hike in military revenues, 
Cessna frankly expects fiscal 1959's 
military sales to be down about 15‘ 
The Wichita planemaker neverthe- 
less hopes to take up the slack with 
a 10° 


and a 25 


more 


jump in commercial business 
gain in industrial products 
The industrial division, which makes 
hydraulic cylinders for farm and con- 
struction equipment companies oper- 


Wichita, is 


which has 


ating neat touted as “a 


sleeper,” been increasing 
its contributions to Cessna’s revenues 


Now 


of the company’s sales 


every year since it was started 
producing 7 
it is expected to be chipping in 10 

by 1960. And, by virtue of its merge: 
last month with Boonton, N.J.’s Air- 
craft Radio Corp., Cessna has at last 
got its educated foot in the electronics 
Object 
field, 


door entree to the guided 


missiles 


*The Cessna Aircraft Co. Traded NYSE 
Current price: 4434. Price range (1958-59) 
high, 54; low, 233g. Dividend (1958) $1.41 
plus 10 stock. Indicated 1959 payout: $1.60 
Earnings per share (1958) : $5.62. Total assets 
$51.4 million. Ticker symbol EA 
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4 MODERN WOOLWORTH STORE: 


waiting for the customers 


RETAILING 


DISCOUNTS VS. 
DIME STORE 


Going after the bargain-hun- 
gry still seems a surer clue to 
retail growth than merely 
having the staples available. 


IF ANYONE still doubted that there has 
been a revolution in retailing, he had 
only to study the 
month by 


reports issued last 
two companies at opposite 
One was the 
huge, old (79 years) and conservative 
F.W. Woolworth Co with its 2,152 
stores in the United States, Cuba, 
Hawaii, Canada and Puerto Rico and 
sales of $864.6 million. The other: the 
younger (ten years), bumptious and 
far smaller E.J Korvette, Inc..+ with 


poles of the industry 


*F.W. Woolworth Co. Traded NYSE. Cur 
rent price: 56 Price range (1958-59 high 
59'.: low, 365, Dividend (1958 $2 50. Indi 
cated 1959 payout: $2.50. Earnings per share 

1958 $3.34 otal $534.4 millior 
Ticker mbol 


assets 


Inc. Traded NYSE. Curren 
Price range (1958-59): high, 1734 
Dividend 1958) none Indicated 
t one. Earnings per share (1958) 
68c. Total assets: $20.3 million. Ticker s' 


bol KOR 


CESSNA’S “ECONOMY MODEL” 


“we re 


150: 
trying to get 


ten stores and $106 million in sales 
Woolworth, with its enormous chain 
of well-located 


competitive 


under 
prodding upgraded its 
and modernized its 
stores, but by and large still settles 
back and waits for the customer to 
walk in. Korvette, on the other hand 
as one of the noisiest of the discount 


outlets, has 


merchandise 


houses, has been steadily moving into 
department store status while drag 
ging in the 


bargains and loss leaders 


patrons with screaming 

things 
Korvette's 
month's figures so dra- 
demonstrated. Woolworth’'s 
1957 1958 


respectable 5 


In the retailing “revolution 


have been going largely 


way, as last 
matically 
sales between and rose a 


Kor 


Starting trom a base 


conservatively 
vette, admittedly 
only one tenth as great, increased its 
fiscal 


kept clos« 


the quartet 


sales a whopping 49 for its 
year ending last Septembe: 
to that rate of growth fo: 

ending I ecembet 1958 

Actually, their profit margins pretty 
Korvette in its 


quarter, 2.6 of 


well 
latest 
Woolworth's annual 


paralleled; for 


sales, against 


rate of 2.3 on 
because 
Ko! 
vette’s current earnings—99c a share 
for the latest 
the year-ago 
32 ahead, while Woolworth’'s earn- 
ings in the 
a trifle 
Korvette, in 
better Woolworth in 


profit pennies out of the sales dollar 


its domestic business But 


of the difference in growth rate 
period against 75c in 
quarte! are running 


same shaved off 


period 
short, was not much 
than squeezing 
But it was proving a good deal more 
adept at coaxing the dollars out of the 
customers’ poc kets Explains a noted 
“Low overhead no long- 


make 


cent 


retail analyst 
er means a thing. Nobody can 
terms ol 


much in profit in pet 


of sales. The only answer in the retail 


business today is ‘o sell 
And that 

drag the 
like a 


you 


more and 


more you can do only if 


you buyers in, not if you 


wait gentlemat 


Visit 


more people into the air’ 





WALL STREET 





DIAGNOSIS OF 
A BULL 


The Big Board tots up the 
kind of year that is not likely 
soon to pass this way again. 


WHILE analysts continued to ponder 
the why of 1958’s extraordinary doings 
on the New York Stock Exchange, the 
Big Board itself last month provided 
the what. In its own annual census of 
trading trends, the nation’s No. One 
market place reported that 1958 was 
certainly a record. Items: 

® Round lot volume soared 33.4% 
over 1957 to a record 747,058,306 shares, 
highest’ level of trading since 1930 
when 810,632,546 shares changed hands 
(record year: 1929 with 1,124,800,410). 

® The Dow-Jones industrial aver- 
age Luniked to an all-time high of 
583.65 (on the last day of trading). 

e Of 1,071 listed stocks, 
only 26 declined in price from the 
start of the year, and four showed no 
net change. The rest advanced. 

¢ Among the year’s 50 most actively 
traded stocks, autos (American Mo- 
Studebaker-Packard, General 
Motors) took the top three spots. One 
of the autos, AMO, churned up the 
biggest volume the Big Board had 
seen in any stock in over a decade. 
Not since the old Commonwealth & 
Southern did it in 1946 had a single 
stock piled up so large a volume as 
American Motors did last year—11,- 
272,900 shares (see table) 


common 


tors, 





Issue 


American Motors 
Studebaker-Packard 
General Motors 

Royal Dutch Petroleum 
Standard Oil (NJ 
Bethlehem Steel 

U. S. Steel 

P. Lorillard 
Aluminium Ltd 

Avco Mfg 


The ten stocks showing the 
largest percentage price GAINS 


Closing Market Price 
1958 1957 


Issue Increase 


American Motors 39% 758 
Stude.-Packard 14% 2% 
Gen 1956 4'2 
Emerson Radio 1534 3% 
Artloom Ind. 158 3% 
Chad. Gotham 52 134 
Twin Coach 142 358 
Checker Motors 1634 4\%4 
Rexall Drug 3248 BY 
Minute Maid 1648 4% 
° 


416.4% 
395.7 
336.1 
306.5 
303.3 
300.0 
300.0 
294.1 
292.4 
244.7 


Instrument 





TOP TEN 


The ten most actively traded stocks on 
the New York Steck Exchange in 1958 


Reluctant Bull. Yet 1958's brave 
bull market accomplished all this 
against a background that was not en- 
tirely bullish. For the first time in 12 
years, for example, cash dividends on 
Big Board common stocks failed to hit 
a new annual record. At $8.7 billion, 
the total divvy fell 1% below 1957’s 
$8.8 billion. The combination of higher 
prices and lower dividends pushed the 
average yield on 961 dividend-paying 
common stocks down to 4.1% at year’s 
end, down from 6.1% at the start of 
the year and the second lowest level 
since 1940. By the time the final gong 
sounded in 1958, only four stocks were 
yielding 10°. or 79 at the 
close of 1957. 

The Stock Exchange also noted that 
the biggest trading stocks were not 
necessarily the biggest movers. “Once 
again,” it reported, “the record showed 
only a scant relationship between 
volume and volatility.” True, Amer- 
ican Motors and Studebaker-Packard 
were not only the two most actively 
traded stocks of the year, but also the 


more ws. 


two which showed the biggest per- 
centage jumps in price; American 
leaped 416.4% (to 3134) and S-P 
jumped 395.7% (to 115%). But only 
three others among the 20 most vola- 
tile on the upside figured among the 
50 most traded 

In bullish 1958, even the handful of 
losers got off relatively lightly. The 
Exchange cited the case of Lehigh 
Coal & Navigation. LCN found itself 
on the list of the 20 stocks suffering 
the highest percentage price declines, 
dropping 2.3%. Actually, unlucky Le- 
high’s plunge amounted to all of one 
quarter of a point 


issues. 





1957 Rank 


Volume By Volume 


11,272,900 49 
8,574,700 43 
7,648,400 2 
7,446,000 10 
6,828,685 3 
6,472,800 1 
6,067,025 4 
5,781,900 
5,477,000 29 
5,395,300 14 


The ten stocks showing the /arg- 
est percentage price DECLINES 


Closing Market Price 
1958 1957 


Issue Decrease 


Reliance Mfg 16% 
W. Ind Sugar 53 6444 18.1 
Douglas Aircraft 58 68's 149 
Wh. & L. Erie Ry. 110 129 14.7 
Guontanamo 8 9% 13.5 
Fairbanks, Morse 35 40 12.5 
Allied Products 1134 13% 11.3 
ITE Circuit Br 3658 40 8.4 
United Biscuit 29s 31s 6.4 
PFW&CRy. 133 142 6.3 


2034 21.1% 








GETCHER PAPER 
HERE! 


Catering directly to men on 

the move provides a richer 

fare to once-starving Ameri- 
can News. 


Back in mid-1955, the professional 
mourners were all set to keen the 
death dirges over the ailing American 
News Co.* and what they considered 
the foolish optimism of Henry Gar- 
finkle who, with a group of associates, 
had just bought working control of the 
company. On the face of it, the mourn- 
ers were probably right. As the big- 
gest wholesale distributor of maga- 
zines in the country, American had 
been going steadily downhill. Key 
publishers were moving away from it, 
either going to competitors or setting 
up their own distribution networks 
The word went that if 
more publisher deserted American 
the complex might collapse. 

But Garfinkle fooled the mourners 
by doing the one thing they hadn't 
expected. After almost two years of 
hassling with the publishers, he simply 
scuttled the whole big distributing di- 
vision in mid-1957. In the process he 
wiped out almost half of the company’s 
gross sales, and racked up a whopping 
$4.9-million deficit for that year. But, 
in fact, this was no cause for mourn- 
ing: the magazine distribution set-up 
may have added big gross 
figures, but had been steadily 
money. 

On the other hand, American's 
tail” subsidiary, Union News Co., with 
its 1,500-odd 
and miscellaneous shopping outlets at 
key transportation points (e.g., New 
York subways, airports and railroad 
stations, plus a 
hotels) had been generally profitable 

Switching the Customer. With the 
wholesale business down the 
Garfinkle able to 
more time and energy on expansion of 
News, 


places, and such specialty 


around one 


volume 
losing 


““re- 


newsstand, restaurant 


smattering of top 


drain, 
was concentrate 


Union particularly in eating 
outlets as 
gift shops 

Over the last year, he 


spreading even further afield 


has been 
Among 
the concessions he has signed up 
newsstands on the Philadelphia sub- 
way system (Union News already had 
them in New York and Boston); the 
refreshment stands in 67 RKO theaters 
(and movie exhibitors have long been 


*American News Co. Traded NYSE. C 


rent price: 44!4. Price range (1958-59): high 
4414; low, 203,. Dividend (1958): $1.60. Indi- 
cated 1959 payout: $1.60. Earnings per share 
(1958) $2.94. Total assets $42.7 million 
Ticker symbol: ANC 
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complaining that popcorn grosses more 
than ticket sales) and the Orange 
Bowl in Miami; the operation of a 
skating rink and restaurant in Phila- 
delphia’s Penn Center similar to the 
complex Union News already runs in 
New York's Rockefeller Center; oper- 
ation of a 30-lane bowling center in 
Philadelphia, with three more similar 
layouts being negotiated for; and 
amplified outlets at an assortment of 
top hotels like the Waldorf-Astoria, 
and at key airports. He has also been 
buying restaurants, Miami's 
From most 
of these, the revenue will first start 
flowing this yea 

Travelers Aid. But even before the 
new projects start feeding the kitty, 
merchant - restauranteur - impresario 
Garfinkle last month had some better 
news for his 4,000 stockholders. 
Elimination of the wholesale maga- 
zine operation didn’t collapse the com- 
pany, it only erased the running losses 
But catering to the man on the move 

going to work, traveling, or just out 
for the night—-was turning out to be 
right profitable. For 1958, Garfinkle 
reported, the company’s volume had 
slipped to $98 million from the $172 
million of 1956, the last full year of 
Nev- 
ertheless, after the deep losses of the 
before, back to 
$2.94 per share, only a whisper below 
1956's four-year high of $3.09 

Today, American News is ready to 
supply 


more 
Tradewinds among them. 


wholesale magazine operations 


year earnings were 


a man’s reading matter, feed 
him anything from a hot dog to luxury 
cuisine, amuse him with roller skating 

With travel picking up over the de- 
pressed levels of early 1958, and with 
outlets to attract the 
the move, American 


more man on 


News seemed 


reasonably sure of a lot more coins 


going over its counters 


AMERICAN NEWS’ GARFINKLE: 
he fooled the mourners 
1959 
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FOOD CHAINS 


OPEN ONE, 
CLOSE TWO 


National Tea’s off-beat for- 

mula for growth: buy low- 

profit chains and upgrade 
them. 





For a man who has had to take a step 
backward for every two steps for- 
ward, Harley V. McNamara has made 
remarkable progress in recent years. 
McNamara’s Chicago-headquartered 
National Tea Co 
from under $500 million in 
$794 million last year 
come $4.9 
mated $9 million 


has pushed its sales 
1953 to 
raised net in- 
from million to an esti- 

It has not, howeve1 
for the big midwestern grocet 
McNamara has had to close old stores 


. been easy going 


even faster than he built or acquired 
Though its sales have more 
than doubled since 1951, the number 
of National Tea stores has 
by only some 50 
The Hard Way? 
that McNarnara largely 


through acquisitions, and most of his 


new ones 


increased 
in the sare period 
The 


expanded 


reason was 


acquisitions involved chains made up 
of’ the 
type of grocery 


outmoded pre-supermarket 

Detroit's Smith 
chain, which McNamara picked up in 
1952, was a prime example. No sooner 
had he taken than McNamara 
started closing the Smith stores. Smith 
had 211 National Tea 
bought it them is a Na- 
Tea McNamara 


has replaced the less efficient grocery 


store 


ovel 


when 
Not one of 
today 


stores 


tional store 
stores with 77 modern supermarkets 

Why did McNamara make 
difficult for himself by buying stores 
which he did not 


things 
want? The answe! 
to this question goes to the heart of 
McNamara’s whole concept of super- 
‘These stores,” he 
had 
The alternative 
have been to go in 
way in a strange marketing area.” 
What is more 


ing established, 


marketing 
out, 
neighbo hoods 


points 


“already footholds in good 
would 


cold, feeling our 


McNamara says, buy- 
though out-of-date, 


stores was relatively inexpensive as 
well as being sound marketing strat- 
egy 
stores turned out to be _ profitable 
Says McNamara: “We make a profit 
on the whole transaction.” 

Quick Turnover. Yet from Wall 
Street's point of view, there still re- 


mains one major 


Reason: liquidating the oldline 


eyesore in the sta- 


tistics rung up on the cash registers 


*National Tea Co. Traded NYSE. Current 
— 713,. Price range (1958-59): high, 7434 
ow, 4254. Dividend (1958): $2. Indicated 1959 
Earnings per share 1957) 
assets: $139.9 million. Ticker sym- 


payout $2.30 
$3.72. Total 
bol: NTY 


per Store in Thousands of Dollars 


STRONGER TEA | 


With only 24% more stores than 
it had a decade ago, National 
Tea’s sales have grown 190% 
The trick: replacing old units, op- 
ening up larger stores in better 
spots. 











1948 1950 1951 1952 1953 1954 1955 1956 1957 1958 


of National Tea’s 931 operating stores 
National Tea still has the 
of inventory turnover among the U.S.’ 
food 
turnover is, of course, a key 


lowest rate 


eight: largest chains. Inventory 

index to 
faster the 
the harder 


capital work 
A&P pro 


supermarket success. The 
rate of inventory turnover! 
you are making you 
At one end of the scal 
duced $18.87 of annual sales from 
every $1 of inventory in 1957. Na- 
tional Tea at the other end could make 
$12.90 in $1 in in 
ventory 

What is wrong Not uncé 
with National Tea’s 
lems is the fact that the chain still has 
a high proportion of small 
While McNamara runs about 931 mar 
kets throughout 19 central states 
average annual 
in the neighborhood of $850,000 


only sales 
mnnected 
pi ob 


inventory 


stores 


sales pe! store are 
only 
This figure is well below the averages 
for the vhich is 
well ove! $1 million 


largest food chain 
It explains why 
he has been so anxious to close down 
But it suggests that he 
has a good deal more closing to do. 
Goal: $1 Billion. To McNamara, who 
started in the grocery busine at the 
age of 18, all this spells oy 
“We goal ay M 
“which is to make Natio 
$1-billion food 
well come mighty close 


Since McNan 


opening 112 stores 


small units 


have a 
( 

hair 
yeal 
ing perhaps as many 


that he 


average 


counts on 

volume pel 
big increase in sale m f the 
newer ones Says he yroudly “do 
bette 


stores 


than $3 million ea sigge! 


almost alway mean bigger 
profits. So it was also clear last month 
that McNamara was expecting easily 
to beat for 1959 the record $4 a share 
that National Tea probably earned in 


1958 





UNLOADING 


INDUSTRIAL SPECIALISTS 


TROUBLE AT THE 
BIG STORE 


Anderson, Clayton, “The Big 

Store” of the cotton trade, 

counts cutthroat communist 

competition as just one of its 
many troubles. 





It 1s currently far from clear just 
how much competition the growing 
economic strength of Red China and 
Russia going to mean for US. 
businessmen abroad. So far the com- 


petition has been limited to a skirmish 


are 


here and a sharp engagement there, as 
in aluminum, tin and oil. The major 
battle lines remain still to be drawn 

But for one large U.S. corporation, 
$792-million (sales) Anderson, Clay- 
ton & Co., Inc.,” Soviet 
had already 
reality last month 


competition 


become a very serious 
Anderson, Clayton 
is a gigantic enterprise built on cotton, 
best 


known for its middleman 


func- 
tion in handling 15 of the US 
cotton crop 

Its 43 cottonseed oil mills, almost 400 
cotton gins, 14 vegetable oil refineries 
and scores of other soap, compress and 
warehouse plants buy,-sell, store and 
cotton 
world It is a 


well, 


process throughout the 
coffee 


among 


Af rops 
giant trader as 
first 


Houstor 


ranking Brazilian 
where 


Ander- 


Texas 
it Is headquartered they call 
‘The Big Store 
Store has 


exporters In 


son, Clayton 
The Big 


tionally-minded 


been interna- 
since its founding 
shortly after the turn of the century 
by William L. (“Will”) Clayton, who 
served under President Harry S. Tru- 
man as Assistant Secretary of State in 


Anderson, Clayton § Traded 
NYSE. Current price: : ! rans 1958 
59): high, 41',; low, 33 ! $2 
Indicated 1959 payout r shat 
(1958) $2.49. Total 
Ticker symbol: AYI 


asset 


26 


COTTONSEED IN TEXAS: 
the competition prices to get the 


business 


charge of foreign economic policy 

Last month The Big Store’s sales- 
men found they were meeting Soviet 
cotton and cotton textile salesmen in- 
creasingly as they made their rounds. 
Anderson, Clayton was frankly wor- 
ried. “Until said Chairman 
Lamar Fleming Jr. “the communist 
countries have been net importers of 
raw cotton. 


now,” 


Their emergence on the 
world scene as exporters is going to 
cut into Anderson, Clayton’s sales.” It 
was very likely to cut into its profits 
as_ well: 


communist “businessmen” 


have no stockholders to 
“These lamented 
Fleming, “are priced to get the busi- 
ness—cost or profit is no object.” 
Said U.S. diplo- 
mat: “This is no ‘red herring’ com- 
munist Anderson, Clayton is 
right in the economic front line of the 
cold war.’ 


answer to 


communist goods,” 


one experienced 
scare 


Other businesses in recent 
years have sporadically felt the pres- 
But in 


serious 


sure of communist competition 
looked 


and 


cotton it 
Cotton 
relatively 


especially 


cotton textiles involve 


simple forms of industrial 
which 


Red 


technology, a technology in 


even the relatively backward 
Chinese can compete 


Another blow. Unsettling as it was, 


iNDERSON, CLAYTON'S FLEMING: 
Wall Street was not buying 


the growth of Red competition was 
only the latest in a series of blows that 
the big cotton trader has taken in re- 
cent years. Its operating revenues 
have dropped from nearly $1.1 billion 
in 1951 to $792 million last year. Profits 
have fallen even faster. A solid $26 
million or $8.49 a share in 1951, they 
went down to $8.1 million or $2.49 a 
share in the fiscal year ended July 31 
1958. The downtrend has continued 
into fiscal 1959, and Fleming expects 
results for the first six months of the 
current year to show a sizable drop 
from the $450-million gross and $1.94 
a share earned in the six 
January 31, 1958 

Thus, communist 
salesman began to go after Anderson 
Clayton customers, the company had 
been pulling in its belt. In fiscal 1958 
Fleming cut $7.7 
million. This was the since 
World War II and no new major ex- 
penditures have been authorized for 
the current year 

Thus there was little talk of pros- 
perity around the company’s Houston 
headquarters last month. Anderson 
Clayton has been contending with a 
shrinking market. As Fleming notes 
“Our Department of Agriculture esti- 
mates U.S. exports for the year that 
ends July 31 will be down 2.5 million 
bales from the 5.5 million bales in the 


months to 


even before the 


capital outlays to 
lowest 


previous year and 7.5 million bales two 
years ago.” 

Global-Minded. Clayton 
long has had high hopes for a broad- 
ening of its foreign trade based on the 
fact that 
underdeveloped 


Anderson, 


cotton consumption in the 


countries was only 
three pounds a year vs. 26 pounds in 
the U.S. But the “cotton pickin’ Reds,” 
as one cotton man recently described 
the Russians and Chinese, 
what could 
market 
And the Reds, fo: 


and politics are inseparable, can 


now vie Io! 


have been a_ promising 


whom business 
drive 
some hard-to-beat deals. “Italy,” says 
Fleming, by way of illustration, “runs 
Russia 


in credit 


a current account with and 


So she 


to bal 


heavily 
Russian 
ance the account.” 
Wall Street is 
Fleming 


finds herself 


buys enough cotton 


Not 


Says, Ande rson, 


Buying. If, as 
Claytor 


business must cope with “a_ bearisl 


world,” this has 
been no less true of Wall Street's feel- 


feeling around the 


ing toward the stock in 
Anderson, Clayton is one of the rela- 


recent vears 


stocks on the Big 


tive handful of 
Board that the 
passed Falling Since 

when the stock peaked at 64, it 
37 Wall Street 
even in its current well-heeled frame 


bull market has by 
1951 


sold 


steadily 


last month at just 
of mind, has not been buying at La- 
mar Fleming's 
Big Store 


competition -battered 
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BUILDING MATERIALS 


WARMER. BUT 
WINDY 


4t } American-Standard, a 

higher dividend  sweetens 

lower earnings and hints at 
balmier weather ahead. 





For THE last couple of years 
holders of 


stock- 
American Radiator & 
Standard Sanitary Corp.” have 
more chilled than warmed by results 
coming out of the big ($268.4-million 
assets) maker of heating and plumb- 
ing Although pleasant 
zephyrs wafted from overseas in the 


been 


equipment 


form of a steadily rising, profitable 


foreign business, dropping domesti 
sales, cutthroat price competition, and 


kept 


temperature 


general industry over-capacity 
cooling the total 
But last month, the 
up the heat a little 


bit of 


down 
turned 
The most obvious 


company 


chee the quarterly dividend 
was raised from 10c¢ to 15« 
The bit 


The same day the raised dividend was 
announced 


timing seemed a strange 


preliminary sales and 


earnings figures for 1958 also 


were 
issued—and these looked anything but 

Sales had dropped to $351.4 
$368.8 million the 
before, and a solid $50 million unde: 
the 1956 peak 
down proportionately more, from $1.05 

to 85c, the 
end of World 


cheerful 


million, from yeal 


yeal Earnings were 


pel share a yeal azo 


lowest the 
War Il 

As Housing Goes 
the 


before 


point since 
... But like a chilly 
room radiator is 
hot the 
American-Standard 
didn't 


iV ol 


where getting 


long air gets warm 


Was Warming up 


where it show immediately 


About 


construction 


its total volume goes to 


mainly residential—and 
steady 


othe! 30 


been 
The 


all 


had 
1955 


, 
large-scale 


new housing on a 


slide since 
mainly conditioners 
controls and heat exchangers for 


dustry 


in- 
the 


about 


slumped precipitously in 
Then 


the trend changed 


beginning of 1958 right 


midyeat Housing, 
particularly, started climbing, and is 
still As goes 
American-Standard 
simply because it sells more fixtures 

“That $50-million 


years President 


going strong 


housing, 


and not 


SO BOeS 
drop in two 
Joseph A 
we 
Actually 


did not decline very 


says 


Grazie! wasn't because were 


making fewer units oul 
physical volume 


Most of it 


But over the past six months 


much was price competi- 


tion 
he adds with a relieved grin. “price 
an Radiator & Standard Sanitary 
NYSE Current price 16', 

ge 1 1958-59 high, 17'3; lew, 11 
1958 « Indicated 1959 payout 
share (1957 $1.05 Total 

Ticker symbol AST 


aded 


4IMERICAN-STANDARD’S GR 


realization 
How muc 
up clearly in 


Net 


almost 


one OD\ 
the 
that in the 


months, 55c¢ a sh gai 


Income in second 
double 
nst 
Grazier expects su 
improvement in 

holding 

kets are a little li 


equipment business, Grazi 


housing 


moves in deeper ¢ 


down, it 


when it 


VCcles 
voes BOCs 


back 


down 


comes ip 
even taste! 


Het Spot 


howeve! is that Eu 


His happiest pl 
all : 
may 


America’s 


practice 


sneer at 
culture in seem 
comings evel 


Ame! ican 


last yea 


more enamo 


Fo C lt 
$124 


plumbing 
passed — the 
racked up the 
the 


lividends 


yeal 


although parent took out 


less in than in 


million $5.9 million) 


against 
pronts ol the non-con 
subsidiaries were up 
that seas 


Standard today 


OVC! business 
would be 
The foreign 
half of 


1958 


COI 
colde: aivis 
lor a solid 


total 


one 


net proht in 


AMERICAN-STANDARD FOUNDRY 


Uk 


belo! 


And Some Cool 
getting 


expert Grazie 


Ones 


room warn 


fte ¢ nit 
dralits to co en 


? y 
has beer 


ness 


{ZIE 


R: 


g hard 


SIN 
And 


bstantial 


\ 


De nm L959 


New Products Help 


aut ‘ t to 


X per 


opeal 


’ 


195% 


OPERATION: 


when it 











EXECUTIVE OFFICES: HOUSTON, TEXAS 








THIS IS 
TEXAS EASTERN 


-.-a mMmany-sided 
operation 


In February, 1947, Texas Eastern was 


incorporated —to buy the war-built Big 


Inch and Little Big Inch pipelines and 
convert them to natural gas transmis- 


sion. Since then. our interests have 


greatly broadened and expanded 


Our Gas Division today operates a 6000- 
mile pipeline system spanning 15 states 
Mexico and New 
supplies more than two billion cubic feet 


or 


between 


England. It 


sa day in millions 


of natural ga 


USL 


of homes and thousands of factories 


Our Little Big Inch Division with its | S00- 
mule pipeline system Operates one ot 
America’s biggest petroleum products 
common carrier pipelines. It links Gulf 
Coast and Mid-Continent area refineries 


with major Midwest marketing areas 


Our Oil Division, which 
Gloria Oil & Gas 


Ine ludes | Jl 


Company, explores 


extensively for oil and gas: has 410.000 


cres under lease and interests in 


more 


than SOO producing wells: custom 


refines auto and aviation gasoline and 


other special fuels at its ultramodern 


refinery and operates extensive gas 


processing | 


ALL of tions have made 


ilv a cl Cu 


dening its service to 


company TO 


consumers of oil and gas 


is Well as to the 


produce 


pee yple who | 


ind process them 


OIL AND GAS: 
Exploring and Producin: 


NATURAL GAS: 


Proce ne and Transmittine 


OIL PRODUCTS: 


Ri f 


and Transp 


ELECTRICAL EQUIPMENT 


THE TAPEWORM 


Tape 





recording equipment 
for sound and pictures has 
made Ampex Corp.s  for- 
tune. But can it keep its lead 


inva with the 


race giants? 


(0) 


84 t 


How Far Is the 





y] 


it is our turn... 





Every family in America has benefited in 


some way from the work of the Red Cross 


During the past year, | understand 79,500 
victims of natural disasters have been 
sheltered, fed, and restored to strength 


through the help of the Red Cross 


Each month, over 100,000 servicemen 
and their families — receive some form of 
Red Cross assistance. Reports from 
Lebanon showed that Red Cross field 


men arrived almost with the first elements 


of our troops 


1 
At home, the national community 
finds continual use and assurance in the 


Red Cross blood program 


Each one of us has reason to be 

thankful for the Red Cross: its volunteer 
nurses; its water safety courses and first 
aid training; its home nursing and child 
care classes. These are some of the 

ways in which the Red Cross serves 


us day by day 


Now it is our turn to respond to 

the annual appeal of the Red Cross 
Knowing its many and varied services on 
our behalf, | am sure this appeal will 


receive Our most generous support 


JOB WHEN YOU NEED IT MOST 





BONDS 


THE WALL JUSTICE MARSHALL BUILT 


Don’t believe that only insurance companies buy bonds 


these days. 


Many a prosperous 
is being tempted into municipal loans. 


money-wise citizen 


The lure: 


a refuge from income taxes conveniently provided by 
a famous Supreme Court decision of the early 1800s. 


with all the talk about 
creeping inflation, are about as popu- 
this 


Bonpbs, what 


investors as 
fleeing Latin American dictators in 
Cuba. Hence the fact that even Uncle 
Sam, the prime risk, 
has been all but unable to raise long- 


lar among year's 


world’s credit 


term money at any reasonable price 
Yet requiems for the bond market 
than a little 
had not en- 
tirely turned backs on bonds 
The US private corporations 
were having trouble raising 
But one big class of bor- 


were more premature 
Investors 
thei: 


and 


last month 


money, 
it is true 
rowers was still attracting plenty of 
long-term IOU's. They 
were attracting well-heeled and well- 
informed 


buyers for 


investors, too, and attract- 
ing them for longer terms and at low- 
either Uncle 
private cor- 


er interest rates than 


Sam or the soundest of 
porations could get 


The lucky 


towns, school 


cities, 
public 


borrowers: the 
and 
bonds are usually 


districts 
authorities whose 
lumped under the heading of “munic- 
ipal bonds.” 

“Seething with Activity.” In the first 
six weeks of 1959 


snapped up no less than $657 million 


alone, investors 
worth of some 107 different municipal 
“The municipal bond market,” 
reported Manhattan's 
Hemphill, Noyes & Co 


with activity 


issues 
bond-dealing 
‘is seething 


CHIEF JUSTICE JOHN MARSHALL: 
he kept the tax collector away 
1959 


FORBES. MARCH 1 


Why so, at a time when investors 
were turning up their noses at Uncle 
Sam's long-term bonds? “You can't.” 
sniffs Winfield F. Stephens, manager 
of Hemphill, Noyes municipal bond 
department, “even talk about munic- 
and US 


breath anymore.” 


ipals bonds in the same 

It was not, of course, that the New 
Jersey Turnpike or the Los Angeles 
City High School District was a bette: 
credit risk than the U.S. Government 
But the municipals had 
that no other investment could offer 
a complete and 
Federal taxes, an ex- 
emption which traces to a famous rul- 
ing made than 140 
ago by the chief 
Marshall 


something 
absolute exemption 
from income 
more years 
first John 
In his famous decision in 
the case of M’Culloch vs. Maryland 
(1819), Marshall had in effect erected 
a wall that to this day keeps the Fed- 
eral tax collector 


justice, 


away from the in- 


local government bonds 
Marshall ruled that a state could not 


tax an instrumentality of the United 


terest on 


States Government. By 
thereafte: 


extension, it 
that the U.S 
could not tax the 


was 
itself 
talities of its sovereign states 


agreed 
instrumen- 
A bond 

legal 
experts today are agreed that it would 
take a 


make state and local bond issues sub 


being such an instrumentality 


constitutional amendment to 
ject to income tax 
Safe Marshall's wall 


thus enjoyed a 


benind John 
rnunicipal bonds have 
since the in 
started Not only is 


the interest free from all Federal in 


privileged position evel 
come tax was 
come tax and many tate 
need not, 


Fede 


taxes, but it 

be reported or 

returns 
Individual vs. Institutions 


has not been lost or a good 
well-heeled  citizer John 
& Co., the U.S. largest 

nicipal bond ] 


spec 
estimated that almost 
outstanding $55 b 

held by individuals 

of the biggest Wall et broke 


old $250 1 


bonds was 


houses estimates that it 


lion worth ot n inicipal bonds to it 
individual clients last year alone. Said 
a spokesman o! h irm We feel 


] 
the chent earning a 





The Big Borrowers 


Out Recent 
standing yield of 
in 25 year 


millions bonds 


GENERAL OBLIGATION BONDS 


New York City, N. Y $2,064.46 3.75 
State of California 1,511.4 65 
State of New York 971.0 10 
Stote of Massachusetts 789.4 30 
Philadelphia, Poa 636.8 55 
los Angeles, Calif 536.3 70 
Chicago, Ii! 446 4 75 
State of Connecticut 410.5 15 
State of Pennsylvania 383.0 15 
Baltimore, Md 325.6 25 
Detroit, Mich 75 
State of North Coroline 2 
San Francisco, Calif 35 
Metropolitan Water District 

of California 
Stote of Oregon 


w 
~ 
7 

wwew Sueueuwe wueuuw 


nw 
>} 
a bs 


Stote of Illinois 

Stote of Maryland 
State of Michigan 
Cleveland, Ohio 

State of South Carolina 


o-wouv -o 
wwwwe ww 


los Angeles City High School 
District, Calif 
Houston, Texas 


KEVENUE BONDS 


New York State Power 
Authority 

Port of New York Authority 

Authorities of the Common 
wealth of Pennsylvanio 

Los Angeles Department of 
Water and Power, Calif 


402.0 


384.0 
State of Georgia Authorities 316.0 
P.U.D. No. 1, Chelan County 
Wash Rocky Beach Hydro 273.1 
Pennsylvania General Stote 
Authority 
State of Washington 


TLRNPIKE 


New Jersey Turnpike 
Authority 

Pennsylvania Turnpike 
Commission 

IHinois Stote Toll 
Righwoy Commission 


BONDS 


Connecticut Turnpike 

New York Stote Thruway 
Authority 

Ohio Turnpike Commissior 

State of Ohio Major 
Thoroughfare Construction 

indiana Toll Road Commissior 

Massochusetts Turnpike 
Authority 

Maryland Road Commiss 


Source: Research Departm 
*Approximotely 20 year 
*School Authority Bonds 
Jur r lrens 
Rural Rood Bonds 











It required n ancial genius t 


why For a protessional o busi 
$5,000 


nessman earning $18,000 a 


vestment in commor toch vielding 


vould eturn only $125 a 


xes. The same $5.000 


bond: 


cipal 


vould 





Dow-Jones Industrials 








OPPOSITE DIRECTIONS While stocks have more than trebled in value since 1947, municipal bonds, as 


measured by interest rates, have declined sharply. Result: happy hunting for tax-shunning investors. During 1957, 
1958 and 1959, municipal bond yields reached the highest levels since the worst days of the depression. 
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such high yields since the Thirties.” 
The fact is that the bull market in 
stocks has been matched by a bea: 
market in bonds, municipals as well 

$100 Billion Needed? If U.S. schools, 
roads, sewers, dams and subway sys- 
tems are to be financed at reasonable 
interest rates will have to be 
kept in line. This means, in effect, 
that individual investors will have to 
buy municipal bonds. Reason: the 
tax advantage applies chiefly to indi- 
viduals, only to a lesser extent to tax- 
paying institutions such as casualty 
insurance companies and banks. Thus, 
municipalities must compete with 
other lenders for the insurance com- 

and pension fund dollar. But 
individual offer 


cost, 


pany 


for taxpayers they 
unique advantages 

George J. Gruner, vice president 
charge of John Nuveen & Co.'s 
Manhattan office, thinks that the total 
of 


crease some 80°, 


in 
municipals outstanding will in- 
to $100 billion within 
a decade. Will investors provide thei: 
of the $45 
Gruner feels that they may un- 
less bond dealers do a good deal of 
work “A 
he, 
advantages 


share 


extra billion? 


not 
missionary good 
just 


many 
people,” “are 
the 


bonds.” 


Says unaware 


of of 


Some of those little-appreci- 


tax-exempt 


ated advantages 
e Banks will 

on municipals 

90°;., 


@e Municipals are 


readily lend money 


as much as 80 to 
they claim 

risk- 
less hedge against a major decline 
the stock market 


e For retired people who pay some 


a relatively 
in 


income taxes, a 4 
will 


a 5! 


tax-exempt yield 


return much net 
\ ield in stocks 
e Tax-exempts are 


a hedge 


as income as 
interesting as 
against higher The 
higher taxes go, the more the tax ex- 
emption privilege should be worth 


taxes 


*However, money borrowed to buy munic- 
ipal bonds cannot be deducted from taxable 
income; it must first be offset against income 
from the tax-exempt bonds 


32 


@ Muncipals can serve as an alter- 
native to savings bank deposits for 
part of an individual's liquid funds 
Most of generally 
highly liquid and a round trip com- 
mission rarely costs more than 142% 

e Dividend income is not only tax- 
able but it may carry the recipient's 
entire income into a higher bracket 
Interest on tax-exempt bonds has no 
effect on the tax bracket 

e Whereas on the 
exempts is tax-free, any capital losses 
are fully deductible as capital losses 

e The bonds are all but loss-proof 
if held to maturity. John Nuveen & 
Co. estimates that not more than 4,000 
out of some 160,000 local governments 


these bonds are 


investor's 


mcome tax- 


ever defaulted on their debts even in 
the Thirties. The final to 


-TIPS ON BUYING MUNICIPALS~ 


Here are some points which munici- 
pal bond-dealing John Nuveen & 
Co. suggests potential buyers should 
look for: 


loss came 


@ For estate-building consider buy- 
ing bonds selling at a deep discount 
which offer an almost certain capital 
gain if held to maturity 


@ Look for 
colities. In 


bonds of 
future years 


growing’ lo- 

their bonds 
should be worth more than they are 
today 


@ if buy high coupon bonds 
find out whether they are callable 


you 


@ Don? olways restrict purchases to 
name’ localities. You ll pay a pre- 
mium for them and necessarily 


get 


not 
more quality 


@ Longer moturities are likely to be 
better buys for the individual because 
he is not competing for them with 
bonks ' 


@ Know your 
total debt in 
property values 


@ Don't overlook water 
bonds. They may be as 
general obligation bonds 


locality. Consider its 


relation to its tofal 


or ufility 
secure as 











less than $100 million out of $15 bil- 
lion. Where default occurs, a holder of 
general obligation bonds has a claim 
against all the property in the area, 
even preceding mortgages 

Losses Ahead? But what about the 
future of interest rates? Does infla- 
tion psychology plus the impending 
flood of 


sage 


new tax-exempt 
inevitable highe1 


for new 


issues pre- 


interest rates 
bonds and thus lower prices 
Couldn't the re- 


prices 


for existing bonds? 


sultant decline in wipe out 


many years’ interest payments? 

Wall Street this point 
highly ambivalent attitude toward all 
bonds, municipals included. Rare 
deed is the Streete: does not 
think that municipal bonds are a bar- 
gain at current prices 
rare to find a 
willing to predict 
have seen thei 


on has a 
in- 
who 


But it is just 
moneyman 

that 
bottom 

Optimists. Still, municipal bond men 
among the bond fraternity are at least 
what Wall Street likes to call “guard- 
edly In 
they feél that they have a strong sales 
talk the 


ment for common stocks 


as who is 


bond prices 


optimistic.” tax exemption 


to counter inflation 


argu- 
They have 
high hopes, too, that Congress may 
eventually pass a bill allowing crea- 
tion of mutual funds for 
(at the tax ex- 
emption privilege cannot be passed on 
stockholders) The 
be the opening of a whole new invest- 
market small 

All of which explains the relative 
optimism among municipal bond men 
They are convinced that it is only a 
matte! 


investing In 
tax-exempts present 


to result could 


ment for investors 


of time before more 
the benefits 
taking refuge behind the tax wall that 
John Marshall built in 1819. Says 
Nuveen’s Gruner “Every 
time income taxes go up in this coun- 


and moré 


investors understand of 


George 


try, the tax exemption feature in mu- 
nicipal bonds is worth that much more 
both to present and prospective hol- 
ders of municipals.” 
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DRUGS 


WHAT'S NEW? 


In the drug business you rare- 
ly make big money with last 
year’s profit makers. It’s a 
fast game, and John Me- 
Keen's Pfizer seems to have 
mastered it. 


“WHEN you get down to dollars & 
cents,” one Wall Streeter likes to say, 
“the ethical drugs business is kind of 
like the dress business. You have a 
hot number this year and make a 
lot of money on it, but a year from 
now the want something 
else. Heaven help you if you don’t 
have something new and saleable for 
the prescription counters every year 
or so.” The classic example to which 
he refers, of course, involved peni- 
cillin. When it was a “hot number” 
in 1942 it sold for $200 per one million 
units. Last 
just 5c a 


customers 


year penicillin brought 
million units 

In the tricky but profitable business 
of coming up with fast-selling, high- 
priced new products, few ethical drug- 
gists have shown themselves more 
adept in recent years than John E. 
McKeen’s Chas. Pfizer & Co.* Until 
fairly recently Pfizer was chiefly a 
manufacturer of bulk chemicals. Pres- 
ident McKeen has steered it into the 
more risky, but also more lucrative 
business of making packaged drugs 
A small $50-million-a-year sales com- 
pany in 1949, Pfizer last rang 
up sales of $222.7 million, profits of 
$24 million. Today Pfizer’s antibiotics 
vitamin and pharmaceutical products 
account fo1 three 
total sales 

In for Trouble? But by last year it 
began to look as though Pfizer was 
heading for trouble. The year brought 
what John McKeen called “the lowest 
prices in history” for penicillin and 
Also down were the 
prices of steroids and most of the bulk 
vitamins, both important to Pfizer 
For example B12 and C 
bulk products are down about 50° 
Steroids 
are down about the same percentage 

This 


appear to 


yeal 


some quarters of 


streptomycin 


vitamins 
from prices five years ago 


being the situation, it would 
that Pfizer's 
and earnings should have been down 
too. But the contrary 
‘Pfizer's and earnings,” said 
McKeen, “hit new highs in 1958. Sales 
at $222.7 million were up 7 
1957 figure and net 
was 4.5° 


follow sales 


was the case 


sales 


from the 
(at $24 million) 
above 1957's.” 


*Chas. Pfizer & Co. Traded NYSE. Current 
— 101. Price range (1958-59): high, 111 
ow, 4934. Dividend (1958): $2.25. Indicated 
1959 payout: $2.40. Earnings per share (1958) 
$4.43. Total assets: $179.6 million. Ticker sym- 
bol: PFE 
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PFIZER’S McKEEN: 


on the broad-spectrum bandwagon 


Reason for the 
showing 


surprisingly good 
luck with its 
products,” ex- 


Pfizer's good 
newer drugs. “New 
plained McKeen, 
balance those declines.” 

Pfize: 


to antibiotics for 


served to counter- 


committed 
But 
streptomycin 


has been heavily 
human use 
and 


while penicillin 


(so-called “narrow-spectrum” anti- 


biotics because of the more limited 

have 
been growing increasingly obsolete in 
competition with the “broad- 
spectrum” antibiotics, Pfizer had kept 
ahead of the 
ment of 
spectrum Terramycin, 
Tetracyn and Signemycin, Pfizer 


riding comfortably on the broad-spec- 


range of their effectiveness) 


newel 
game. By 


trademarked 
antibiotics as 


its dev elop- 
such broad- 


was 


trum bandwagon 

No Threat. McKeen is convinced 
that it will durable band- 
wagon. Today Pfizer ranks with Lilly, 
Parke, Davis Olin Mathieson’s 
Squibb Division as one of the 
largest 


prove a 


and 
four 
antibiotics in 
Last year, says McKeen, 
antibiotics sales for the industry as a 


marketers of 
the country 


whole hit a new high with a total esti- 
mated value of $380 million. “By 1965,” 
adds he, “sales of antibiotics tor hu- 
man use alone should climb another 


15 to $440 million. And more anti- 


COATING PFIZER PILLS: 


biotics will be used in 
industry.” 
That still left the question, of course, 


as to 


and 


agriculture 


whose antibiotics would be 
moving at the counters 
But Pfizer had proven beyond ques- 
tion that it was no slouch at the tricky 
and important game of pulling new 

and saleable 


search hat 


prescription 


numbers out of its re 


WALL STREET 


ENOSIS ? 
Greek bonds and Lincoln's 


Birthday find common 
ground on the Big Board. 





Tue Greeks have a word for the ci 
of their 
over the island of 
Greek-Turk 


enosis, 


three-year tiff with Tu 
Cyprus and its 
populace. The word is 


meaning union with Greece 
Thus it was fitting last month that o 
the 150th birthday of Abraham Lin 
coln (who was also caught up in the 
word union) Greek bonds on the Big 
Board 


lev els since 


should soar to their highest 
1954 

With most Government bond houses 
closed for Lincoln’s Birthday the 
bond market had been quiet and un 
eventful Suddenly leaked to 
traders that high-ranking Greek 
Turkish officials had hit 
to settle the Cypriot question peace 
fully. By the end of 
Greek 6s of 1968 had 
55% to 385%, the 7s of 
10°,. One dealer wearily 
that his house had handled between 
$250.000-$500.000 of the Greek bonds 


In London, 


word 
and 
upon a plan 
trading, the 
been bid up 
1964 up 5"%x to 


reports d 


meanwhile, word got 


around that Greece might at last settle 
debt, in 


defaulted ste 


its foreign volving as many 


as a dozen ling loan 
outstanding, some dating back as 
as 1881. But in Manhattan the For: 


Bondholders Protective Council 


for the earnings report, no sugar coating was needed 





ly reported that Greece had not yet 
called for any negotiations to settle 
its defaulted dollar bonds 

* + * 

Wall Street's. excitement over the 
Greek bonds is the newest evidence of 
increased interest in foreign 
Last year, while total public financing 
in the U.S. dropped 7.8°., foreign 
bonds flourished. No fewer than 16 
separate bond issues were 
floated in the U.S. market, raising 
$256 million, triple the total in 1957 
Thus far this year, Jamaica has sent 
its first dollar issue ($12.5 million) to 
the mainland market, and Denmark 
offered $20 million in 15-yeai 
bonds yielding about 554°; Wall 
Street expects the foreign invasion to 


issues 


dolla 


has 
continue 
ENTREPRENEURS 


THE FALLEN 
GENIUS 





it will take all the “genius” 
at Alexander Guterma’s com- 
mand to get out of this one. 


Every man of genius sees the world 
at a different angle from his fellows, 
and there is his tragedy 

HAVELOCK ELLIS 


THe TRAGEDY of Alexander Leonard 
Guterma, self-proclaimed “one hellu- 
(Forses, June 15), is that 
he saw the world of business from 
one angle too many. Last month it 
took all the genius Guterma could 
to keep his head while all 
In a 


va genius” 


mustet 
about him were shouting for it 
week that would try the resources of 
even stouter men, “Sandy” Guterma 
1) resigned under fire as chairman 
and president of Detroit's F.L. Jacobs 
Co.; 2) quit similar executive 
with Scranton Corp., Mutual Broad- 
casting System and Hollywood's Hal 
Studios; 3) surrendered to a 
U.S. marshal to SEC 
that, in direct violation of 
regulations, he failed to file 


F.L 


posts 


Roach 
face charges 
securities 
“insider's 
reports” on Jacobs’ stock trans 
actions 

Though that was the least of what 
the SEC 


free-wheeling & dealing industrialist, 


hoped to turn up on the 
“outraged” Operator Guterma spoke 
“This is 
a lie! This is getting a man for spit- 
ting on the sidewalk!” 
for Guterma, it 
meanor rap that had SEC investiga- 
burrowing like 
labyrinthian complexities of his mys- 


from righteous indignation 
Unhappily 
was no $2-misde- 


tors moles into the 
terious corporate mountain 
Until the SEC could tell heads from 


tails of the Guterma empire, it slapped 


ALEXANDER GUTERMA WITH U. S. MARSHAL: 


over-the-counte! 
trading of both Jacobs and Bon Ami 
Co., and began trying to unravel the 
knotted that 
Guterma to dozens of 


a Suspension on 


thread somehow ties 
corporations 
involved in everything from chemi- 
cals, hotels and hemp to real estate 
and lace as well as to Swiss banks and 
Tangier depositories 

Passport To Fortune. “I suppose,” 
Guterma told Forses, “you could call 
me an industrialist. I've been 


many things—some of which I resent. 


called 


But my passport says I’m a ‘business 
executive.’ ” Globe-girdling Guterma’s 
much-stamped passport traces him 
back to Irkutsk, the Siberian town 
where, he says, he was born in 1915, 
the son, he also says, of a general in 
Landing 
in the Philippines, he dealt in mining, 
finance and soap, did not reach the 
U.S. (with a reported $350,000 nest 
egg) until 1950 

With his bankroll, partly financed 
by backers in the Philippines,Guterma 


the Tsar’s Imperial Army 


got into a kenaf (i.e., hemp) planta- 


MOVIEMAKER ROACH: 


reassuring stockholders 


prepared to “fight like a tiger.” 


estate (Florida's Shawano 
Development Corp.), oil and uranium 
(Garnak Drilling Co.), Miami Beach 
and Las Vegas hotels (United Hotels 
Corp.). He made the big time in 1955 
by grabbing control of United Dye 
and Chemical, snap up 
Bon Ami 

According to Guterma, he rid him- 
self of all those connections when he 


tion, real 


went on to 


latched on to Jacobs, coralled Scran- 
ton Corp. and later added Roach and 
the 446-station Mutual network. Yet 
almost everything Guterma touched, 
from Shawano to United Dye, seemed 
to leave hundreds of stockholders 
holding an empty bag. Shareholde: 
SEC, run into millions 

The Last Straw. The deal that now 
threatens to break the back of Guter- 
last fall, 
“sub- 


losses, says 


ma’s entire empire was set 


when he allegedly borrowed 


stantial sums” from “certain non- 
banking institutions and individuals’ 
at 2°, per month interest (or 24% a 
year), with about 100,000 of Guterma’s 
Jacobs collateral 
then, says SEC, the lenders have been 


stock 


never reported it in his insider's state- 


shares as Since 


selling off the and Guterma 
Guterma’s indignant defense 
know the stock 


immediately’ 


ment 
he didn't 
sold, 


being 


was 
“protested wher 
he found out 

Roach J 
take 
Jacobs and hastened to assure stock 
that both 
steady and solvent, self-styled Genius 


Hal 


moved in to 


Nevertheless as 
ovel 


last month 


holders companies were 
Guterma was preparing “to fight like 
that fight, 
always coming out on top 


a tiger'” In Guterma’s 
talent for 
would be sorely tried. For as James 
“Talent is 


that which is in a man’s power; 


Russell Lowell once put it 
genius 
is that in whose power a man is.” 
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STEEL 


SPRING FEVER 


Steel output has been outper- 
forming the economy. But 
whether this happy situation 
will last long after June is 
anybody's guess. 


Less than a year ago, the U‘S. steel 
industry was flat on its back. Pro- 
duction was running at a rate of less 
than 1.4 million tons a week 
in 20 years 


lowest 
Yet last month steel was 
leading a resurgent economy 

Steel output, according to the 
American Iron & Steel Institute, was 
running at almost 2.4 million tons a 
week, or 86°; of capacity, close to the 
historic record of 2.525 million tons a 
week it hit in December 1956. And, 
predicted specialists in the metal, the 
outlook 


increases. 


was for further production 

Building Inventories Why was steel, 
usually a reliable economic indicator, 
running so far ahead of the economy 
in general? In industry circles, it was 
widely accepted that there were two 
main reasons 

@ Steel consumers had allowed thei 
inventories to that 
was 


run down so far 
Detroit, where activity 
hardly booming, stocks were not large 
enough fo1 


even in 


immediate needs 

® More important, either strikes or 
higher steel prices seemed almost 
certain when the industry’s wage con- 
tracts come to an end July 1. Thus 
steel’s customers were scrambling to 
build up their inventories within the 
ensuing four months 

While the resulting pre-spring fever 
on the part of their customers would 
probably mean a sharp drop in de- 
mand summer, the big 


producers welcomed it 


during the 
For one thing, 
their pockets at 
could use it. For another, 


it meant money in 
a time they 
they felt that their position would be 
during labo 


stronge! negotiations if 


a 


NN > ~ ee 
= SY | 


STEEL MILL OPERATION: 


the customers were scrambling 
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their able to 


on without new supplies 


customers were carry 
Thus the boom in steel output would 
probably 
spring, 
steel 


continue throughout the 


with a concomitant gain in 
earnings for at least the first 
two quarters of 1959. After that, of 
course, steel prosperity would depend 
directly on the state of the 


as a whole 


economy 


FOREIGN 


GENTLEMEN 
OF JAPAN 


Wall Street has paid Japan 
its highest compliment. 


DEVASTATED in the 1945, 
the Japanese who surrendered to the 


summer ol 


Allied Powers were all but eliminated 
from the councils of the world. Yet 
short they had 
worked their way back, their textiles, 


within a few years 
ships, machinery, cameras and scores 
of other products more than holding 
Last 
month they had convinced even Wall 
Street that they 
rank 


To the downtown 


their own in the world markets 
were a nation of first 


Manhattan office 


WANT 


on eac 
truck ‘trip? 


When you equip a tr 


on all starts, idling, stops, and spec 


ack with a Tachogra 





wicnno LACHOGRAPH “supervises” 


truck operation for little more than 2° per day 


of First Boston Corp. came a platoon 
of Japanese officials to 


complete year-long arrangements fo 


government 


floating a loan of $40 million to finance 


electric powel! development—$30 


million to be sold in the investment 


market and the remainder a $10-mil- 
lion World Bank credit 
White-haired James Coggeshall J: 
First Boston's 
heading up the 52 underwriters of the 
loan, paid Japan a moneyman’s high- 
est tribute. Said he: “This is the first 
time they've come into this market in 
The interest cost to them of 
this 5.98°., compared with a 
little over 6% paid by Denmark only 
a few weeks ago. Japan's credit is of 
the best.” So highly did the market 
regard Japanese credit that the bonds 


president, who was 


28 years 


loan is 


rose to a premium within a few hours 

Having wrapped up the $30-million 
Wall Street loan, the Japanese 
tackling the World Bank again As 


sured of $10 million from that source 


were 


for their 
Tokyo 

credit for a major road-building pro- 
gram If Wall Street has its way 
they will get it. Said one Wall Street 
underwriter admiringly They 
hard and they work fast. Aside 
Canada Australia, I can't 
nation whose 


power plans, the men from 


were seeking an additional 


work 
fron 
think 


\ ice 


and 
ot a bonds got 


distribution in this market 
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and help make « 





Wagner Electric @rporation 


6382 PLYMOUTH AVE. « ST. LOUIS 14, MO 
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DRUGS 


YOUNG MAN 
IN A HURRY 


Smith Richardson plans to 

take Vick Chemical a long 

way fast—but without aban- 

doning its traditional finan- 
cial caution. 


Tuat old adage, “it’s an ill wind that 
blows no good,” is one that H. Smith 
Richardson Jr., the .youthful, pipe- 
puffing president of Vick Chemical 
Co.,* can almost take literally. Just 
about the time he took office some 16 
months ago, a genuine ill-wind, the big 
flu epidemic, swept the country. But 
the wind that brought and 
miseries to most people brought 
jingles in the cash box to Vick 

Not only was its National Drug Co 
division one of the first to come out 
with an Asian flu vaccine, but the gen- 
eral worry 


sneezes 


about cold symptoms 
created a pleasant boom in its old-line 
remedies, cough drops and syrups, 
chest rubs and nose drops. Largely 
due to the virus-laden air, Vick’s sales 
for fiscal 1958 (ending June 30) 
swelled 13°, to $107 while 
earnings soared even more, up 29° 
from $3.89 per share to $5.01. 

On such results, the drug industry 
and Wall Street cast a quizzical eye. 
Richardson had been lucky his first 
year as president. Could young Rich- 
ardson, grandson of the founder of the 
company, who at 38 still looks more 
like a graduate student than a cor- 
poration president, stay lucky? 

More Than Luck. Last month, Smith 
Richardson proved it “just 
luck” when he issued the figures for 
the six months ending December 31 
With a mild winter, no epidemics, no 
major research strikes or “hot prod- 
ucts,” and without 


million, 


wasn't 


revenue from the 
(which he _ sold 
earlier in the year), sales for the first 
half of fiseal 1958-59 still 1 

over the big peak the year before 
Net profits were up, too, some 3.6 

Even that 
Richardson 


cosmetic divisions 


were 


increase was smaller than 
liked, plans to 
double the current volume within five 


years 


since he 
His prescription to do it: more 
products, more acquisitions, more for- 
elgn 

In fact, would be 
amazed at what Richardson plans for 
When Vick was formed 
1905 to sell nationally the 
Lunsford had 


business 


his grandfather 


the company 
back in 


nostrums Richardson 


*Vick Chemical Co. Traded NYSE. Current 
poe 85',. Price range (1958-59): high, 97 
ow, 45'4. Dividend (1958): $1.60 plus 2 in 
stock. Indicated 1959 payout: $1.60. Earnings 
per share (1958): $5.01. Total $74.1 
million. Ticker symbol: VIK 


assets 


36 


developed in the back room of his 
Greensboro, North Carolina drug 
store, the decision was made—and 
stuck to for over three decades—to 
keep to one basic product, Vick’s 
VapoRub. 

Not that Smith Richardson has any 
idea about dumping his grandfather's 
baby. After all, Vick hasn’t done 
badly in its sneeze relievers. For the 
industry, sales of proprietaries have 
gone up two-and-one-half times over 
a 20-year period, while Vick’s on-the- 
counter drugs have jumped some five 
times 


"| PRESCRIPTION 
FOR GROWTH 


2,000- Over a generation, public taste in | 

medicine has shifted heavily from 
the home remedy to the 
| doctor's prescription 
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...S0 Vick Chemical, 
r once a “one-product”’ 
manufacturer, changed 
its own product-mix pre- 
scription. Result: almost 
three times the sales 
growth in 20 years it 
would have shown had 
it. stuck to its proprietar- 
ies. 
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But in the same period, ethicals or 
increased 
So Vick 


into ethicals 


prescription drugs have 


their volume some 11 times 
is moving more deeply 
“You can't pinpoint any single area to 
place all your bets,” says Richardson 
The ethical houses are crossing SWol ds 
with us too by into 
taries as Schering did when it bought 
White Laboratories. What we're head- 
ing for is a balance in all the key 
drug 


moving proprie- 


areas—proprietaries, ethicals, 


veterinary and animal drugs and 
chemicals.” 


Veteran Veterinarians. Actually, Vick 
has been in ethicals almost a genera- 
tion. It stuck 


its toe gingerly into 


those exotic waters first when it 
bought the Wm. S. Merrell Co. in 
1938, and in over 20 years picked up 
a half-dozen other small companies 
in ethicals, veterinary drugs, cosmetics 
and chemicals. But that pace has not 
been fast enough for the new boss 
A young man in a hurry, he has ac- 
quired three more within a six-month 
period: Walker Laboratories, a leade 
in vitamins, Lavoris Co., which 
the front running mouthwash, and 
Milton Antiseptic Ltd., of England. 
Today, Vick’s sales of ethical and 
veterinary drugs easily pass its vol- 
ume of old-line aids for respiratory 
ailments, although its ethical divisions 
have yet to come up with a prescrip- 
tion drug “hit” to spread its name be- 
fore the public as tranquilizers have 
done for Smith, Kline & French. And 
its animal drugs—an area which Rich- 
ardson growing some three 
times as fast as proprietaries—is just 
really getting started, particularly in 
the bulk mixing of 
with feeds for larger animals. 
VapoRub in the Andes. But one of 
the areas Richardson likes best of all 
is the overseas side—which is already 
more profitable, and growing faster, 
than 
20°; 


from 


has 


notes 1s 


pharmaceuticals 


domestic business 
of Vick’s total 
outside this fact, 
all the increase in first half earnings 
was due to better 
“And that’s only 
Richardson hopes, 


Today ove 
revenue comes 
country. In 
overseas returns 
getting started,” 
“since we've only 
recently started selling ethicals over- 
seas. We've been in the international 
market for 40 years. Even on top of 
the Andes you'll find mothers spread- 
ing VapoRub on a kid’s chest.” 

To double his volume over the next 
five however, Richardson 
counts as much on acquisition as on 
internal growth, although if testing of 
a Vick cold 


out successfully, the company 


years, 


works 
could 
find itself with a single product that 
could handle the growth by itself 
Right he’s hard fo 
more companies to buy and is busy 


common vaccine 


now, scouting 


For while 
Richardson may be dropping some of 


accumulating cash to do so 
the conservatism of his forebears, in 
finance the company still follows old 
Tory debt, it 
hasn't had a public issue for 


principles. It has no 
equity 
three and it 
the 


retained earnings, too 


ovel decades plans to 


growth from 
That is quite a 
with plans 
half a 
decade. But Richardson is sure he can 
do it. Says he 

“We've 
years all along. Since we've already 
got the name, the research, the know- 
how, the money and the new markets, 
why shouldn't we keep it up?” 


finance rest of its 


tall order for a company 


for doubling its business in 


been doubling every five 
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The FORBES index 


Solid line is computed weekly and monthly, gives equel weight te 
five factors 











1. Hew much ore we producing? (FRB production index) 


2. Hew many people cre working? (BLS non-cgricultvre!l empley- 
ment) 








3. How intensively cre we working? (BLS everege weekly hours 
im monutecture 





ee ne a 


4. Are people spending or seving? (FRE department store soles) 
5. How much money is circuloting? (FRB bank debits, 141 key 
centers) 
Foctors 4 ond 5 cre adjusted for volve of the doller (1947.49 


= 100), factors |, 4 and 5 for seasone! voriction 





Plotted line is @ preliminary weekly figure and may not necessorily 
agree with the revised monthly tote! Dot indicates on 8-day estimate 
based on tentative figures for five components, oll of which ore subject 
te leter revision. * 
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*Final figures for the five components (1947-49 = 100) 
Dec. Jan. Feb. March April August Sept. Oct Nov Dec 
(Prelim. 
Production . 136.0 133.0 130.0 128.0 126.0 136.0 137.0 138.0 142.0 
Employment........ 120.1 118.0 116.2 115.7 115.6 1153 116.1 115.6 116.0 
Hours. ... eae 98.7 96.7 96.2 96.7 96.0 99.2 100.0 99.5 100.8 
Sales... ae 122.1 117.6 1123 1198 120.8 137.8 127.4 125.8 7.2 134.6 
Bank Debits 137.1 151.6 142.9 135.7 141.7 148.1 150.7 145.5 47.7 151.3 
INDEX 122.8 123.5 119.5 119.2 120.0 : 127.3 126.2 124.9 : 128.9 





into play corrective for vhich keep 
T al E M A R K E T 0 U T L 0 0 K the “patient” healthy. The previous 
A ' widespread belief that all common 
by SIDNE?) B. LI stocks could cure all of man’s ills ob- 
viously was absurd—and danget 
Point and Counter-Point! too. 
In a sense, the mark as a whol 
THERE is an old axiom in Wall Street — era of specifics, the today is in search of new stimulus 
to the effect that once the nature of | mostobviousillus- . But the stimulus 
the “beast” is understood, half the tration being the : to come by It 
speculative battle is won academic question “within,” via an 
Expressed another way. the secu- What do you level. Or. it could 
rity buyer must understand the nature’ think of the mar- out,” via the optimistic 
of the environment in which he is ket?” In so do- ments which probably 
operating. This because: 1) There _ ing, the significant at : ual meeting tin 
is little the individual can do about a point is overlooked that 
mass psychosis except take advantage professional, sophisticated markets ccitement over th 
of it and guard against the pitfalls which do not necessarily mo ! f research. The f 
2) At one time or another, the stock unison. There is a ready demai io ‘ h ai vident 
market reflects almost all the human truly outstanding success stori om Stereo Record 
frailties, fear, greed, etc. Thus, per- other words, it’s possible to be cau- But there is big bu 
spective is as important a requisite tious (if not indifferent) about the other products which 
to successful speculation as _ faith averages—and yet, bullish on stocks to emerge from the | 
courage and knowledge The fact that February was a month This points an obvious question 
The reason for stressing this truism in which some remorse set in in place Which companies wil rovide the 
today is that many security buyers’ of previous blind optimism should be — stock market's succes stories as a 
seemingly cannot understand the com- welcomed rather than feared. For one result of new product development? 
plex nature of these new era markets thing, it lessened the threat of restric- Will it be Borg-Warner, who is sup- 
They search for generalizations in an tive controls. Secondly, it brought plying the plastic for color telephones 
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Blue Chips or Bargains? 


that is substantially the choice facing the investor today. The “best™ stocks, the 

blue chip growth equities, are currently priced far out of line with any reasonable 

capitalization of their earnings and dividends. [t is a paradox, but nonetheless true 

that some of the most rewarding profit Opportunities in this market le with some 

of the poorest: (quality-wise) issues—neglected secondary stocks which, because of 

» sharp prospective advances in their carnings and dividends, are fairly priced or even 
underpriced currently 


Therefore, it will pay most investors to channel their capital into these less 
popular market areas. One of these is the railroad group, analyzed in the latest 
edition of The Value Line Investment Survey. With a lackluster growth record in 
the past, and uncertain prospects for the future, railroad securities are generally 
unattractive investments—but at present, the carricrs are benefiting trom one of the 
sharpest carnings uptrends being experienced by any group of stocks. Few growth 
companies will achieve in a 3 to 5 year period the profits gains that many railroads 
will enjoy in the one year of 1959 


Railroad stock prices, like railroad earnings, are highly volatile Sut it seems a 
reasonable bet that some of the glow of this year’s profits improvement will be 
reflected in the market place. Of 54 industrial groups regularly supervised in’ the 
Value Line Survey, the railroads as a whole rank seventh for Probable Market 
Performance in the Next 12 Months. Even within this group, however, some issues 
are more interesting than others. To help lead you to these, Value Line's objective 
measurements of value clearly spell out which 15 railroad stocks, of the 38 under 
regular supervision, are the best current values and the most likely to out-perform 
the market in the coming year 


A Special $5 Introductory Offer* 


The current 88-page edition of the Value Line Survey, containing analyses of the 
Railroad, Railroad Equipment, Truck and Shipping & Shipbuilding industries, will 
be sent to you at no extra charge under the special offer described below. Among 
the stocks covered are 


Mack Trucks 
White Motor 
Am. Export Lines 
Merritt-Chapman 
Moore-McCormack 
U.S. Lines 

and 35 others 


Southern Pacific 
Southern Railway 
Union Pacific 


Atchison iMinois Central 
Atlantic Coast Line Missouri Pacific 
Baltimore & Ohio New York Central 
Canadian Pacific Norfolk & Western ACF industries 
Chesapeake & Ohio Northern Pacific Alco Products 
Erie Pennsylvania Pullman, inc 
Great Northern Seaboard Air Line Fruehauf Trailer 

This introductory offer will also bring you by return mail a copy of the latest 
Value Line Summary of Advices on 850 major stocks and Special Situations with 
Value Line's objective measurements of value. Under this offer, you will also receive 
the next 4 weekly editions of the Value Line Survey with reports on over 250 stocks 
a new Special Situation recommendation, a Supervised Account Report, two Fort 
nightly Commentaries and Weekly Supplements 


Annual Subscription S120) °Ne 
To take advantage of this Special Offer, fill out and mail coupon below. 
\ ane 
Address 


Zone 


Send $5 to Dept. FB-124 


THE VALUE LINE 


INVESTMENT SURVEY 
Published by ARNOLD BERNHARD & Co., Inc. 
VALUE LINE SURVEY BUILDING, 5 EAST 44TH ST... N.Y. 17 
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BOUGHT 
a3 ance _AND SOLD _ 
nsUR 


Markets in Inactive Issues 
Members: Phila.-Balto. Stock Exch 
STOCKS Boston & Pitts. Stock Exch. (Assoc 


ALBERT J. CAPLAN & CO. 
1516 Locust Street, Phila. 2, Pa 


... 30 Days At My Risk! 


had about pipe smoking. I guarantee 








SMOKE MY PIPE 


New principle that contradicts every idea you've ever 
to smoke cool 
and mild hour after hour, day after day, without rest 
without bite, bitterness or sludge. To prove it, I'll let 
you try a new Carey Pipe. Send name today for my 
FREE complete trial offer. Write to: E. A. CAREY, 
1920 Sunnyside Ave., Dept. 73. Chicago 40, Il. 


at a time when over half of new in- 
stallations are in color? Will it be 
Boeing Airplane, whose planes are 
most in demand for the coming Jet 
Age? Will it be Sundstrand Machine 
Tool, whose constant speed drives (a 
device similar to the automobile gen- 
erator) are being used in military 
and commercial aircraft? Or, will the 
wheel of fortune shine most brightly 
on companies whose names are not 
known to the average security buyer? 

In all probability, the best oppor- 
tunities will be found in the small 
companies with big “brains.” This is 
not meant to deprecate the abilities of 
the companies mentioned above, o1 
the industrial giants whose names are 
household words. They are far from 
indifferent to the future. Witness the 
fact that industry today spends more 
on research than it> cost to run the 
Federal Government 25 years ago 
But two factors cannot be under-esti- 
mated 

1) The “pay off” for a new product 
can be obscured by a company’s size 
and diversification 

2) Ideas are developed by _indi- 
vidualists, and individualists do not 
thrive in the “organization man” phi- 
losophy which often exists in large 
companies 

In other words, the smaller the 
company the more dramatic the mar- 
ket reflection of a particularly suc- 
cessful new product is likely to be 

Cluett, Peabody (around 54), with 
earnings of about $2.60 per share last 
year and a dividend of $2.25, is a 
particularly good illustration of these 
points. For one thing, a revolutionary 
new process for “stretchable” pape 
was developed by an officer of this 
men’s wear manufacturer—not by one 
of the leading paper companies. Sec- 
ondly, while the process was devel 
oped by West Virginia Pulp & Papes 
(which owns a 50 interest in the 
subsidiary formed by both to pro- 
mote usage of the paper), that com- 
pany has almost 52 times as much 
common stock outstanding. In othe: 
words, while West Virginia Pulp & 
Paper will benefit both directly and 
indirectly—assuming the “Clupak’ 
process catches fire with the paper in 
dustry—Cluett, Peabody has a much 
larger equity in the potential 

The company now has eleven licen 


sees and others are being negotiated 


throughout the world. If the “Clupak” 
‘ 


process were only applicable in the 

Kraft bag field (grocery bags, mult 

wall bags for cement, etc 

ings potential 

limited, although interesting 

there are applications in other types 

of paper, applications which are likely 

to grow as the industry experiments 

and becomes familiar with the process 
(CONTINUED ON PAGE 50) 
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ForBES 


HOW TO INVEST 
WITH SMALL CAPITAL 


it makes especially good 


With only small funds to invest 
sense to go after capital 
best chances of making your capital grow importantly—of 


turning a small sum into a big sum 


gains. For in this direction lie your 


And the quickest wavy to make /arge capital gains 
speculate—not on “cats and dogs,” but on well-known que 
stocks With these the 


moderate 


rewards can be great. the 


When you invest in a well-substantiated company, your 
possible losses are limited—vyour possible profits virtually 
unlimited. 

lo illustrate, consider the quality of the famous stocks hsted 
Each of these stocks represented an immensely profit 
able speculation for the farsighted investors who held them 
at the right times. How many of these star performers did 
you buy or sell when the time was ripe 

Lorillard 

Shell Oil 
Studebaker-Packard 
Raytheon 
Chance-Vought 
North Am. Aviation 
Westinghouse 

Gen. Motors 
Ingersoll-Rand 


helow 


American Motors 
Richfield Oil 

Armco 

American M. & F 
Curtiss-Wright 

1. B. M. 

Stondard Oil of N. J. 
Gulf Oil 

U. S. Steel 


However well vou can do by holding such stocks “throne 
thick and thin,” vou will be astounded at how much bette 
you can do by buying these stocks close to their bottoms and 
selling them close to their tops (intermediate-term 
To show you the benefits of a speculative approach 
with small capital at this crucial point in the 
market, you are invited to be our “guest” for the 
next 3 weeks of regular service as outlined below. 


Indispensable to the effectiveness of this Service is cu ¢ 
investment ltiming—the hard-to-come-by “when” of investing 
Although the tools our Research Department uses to forecast 
market fluctuations are complex and mathematical, the pring 


ples on which these tools are based are quite simple—as 


simple, in fact, as the Law of Averages. Moreover, vou need 


not be a mathematician yourself to share the rewards of a 


mathematical approach. You need only act upon clear recom 
j P 
ld 


mendations to buy, fre sell or su Then watch the 


results 


Thus you have the unique opportunity to judge this s 
on future results alone—results which should take place 
before vour eves before vour trial expires! 


Moreover, vou can easily match the forecasts against the 


finally recorded facts. For the language of all the Reports you 
will receive ts clear, unhedged—straight to the point. You are 
exactly what is 


b) what action is being recommended and ({« en to take 


never left in doubt as to (a 


being f rca 


that action 


In buying only the well-known listed stocks recommended 
i sensible speculator may really take fewer chances than the 
iverage 
away by inflation 


conservative” investor whose capital is often whittled 


\ man who bets always with the odds on his side can hardly 
be called reckless, though he may well be a speculator. So 
long as he spreads his risk among a sufficient number of “bets” 

each with the odds on his side 
top approach certainty 


his chances of coming out on 


With such a purely objective method, you automatically 
avoid the danger of emotional thinking and of being swept 
away by the majority vie wpoint which is always wrong at the 
very times the biggest opportunities occur 
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For example eee 


4t a market bottom, most people feel most like sell- 
ing. Yet a bottom is the best time for you to buy. 


--+ At a market top, most people feel most like buying. 
Yet a top is the best time for you to sell. 


Thus at market tops and bottoms, the majority opin- 
ion is ALWAYS wrong. 
The same is true of individual stocks, many of 


their own tops and bottoms at different times from 


eral market 


These are basic tacts about the market that me nvestor 


should ever ignore. Yet most investors do. That's why the 


minority will always make more money in the sto« market 


than the mapority 


In contrast to the big rewards—and small risks—ot this active 


approach to investments, you may actually lose money ‘ 


simply sitting tight especially when a long te 


market occurs 


Even in a bear market. a nimble investor can 
on the ups and downs on the way to a iong-ter 
When you are armed with an objective method of 


timing, vou need no longer fear tops and botto 


you can look upon them as golden opportunities 
" 


To show vou how this method works in the cr 


ad. vou are invited to receive the tollowing 


separate services—during the next 3 weeks 


1) STOCK MARKET SURVEY $ Weekly | 


tmuing guide to the when” of investing tor « 


STOCK SELECTION GUIDI 


ion of the best stocks in the 


Weekly Issuc 


tinting sclect best indu 


Positive bus. hold or sell recommendations The G 


sued also ranks 500 stocks according to investment } 


INDUSTRY TREND FORECAST $ Weekly 
Long-term and intermediate-term ftorecasts of eact 
dustry groups, many of which will continue to « 


the market 


4) STOCK SELECTION MANUAL—48-page “Stock Ma 
Analysis: Facts & Principles Gives you a complete, step-b 


step explanation of the how’ of investing for capital gau 


upplemented weekly with buy-hold-sell advice 


The recommendations you receive as a subscriber are 
based on methods developed over a period of 28 years. 
You can act on the simple “end-product” advice—to buy 
hold or sell—or you can follow the computations in de 
tail. Either way. vou are sure of avoiding dangerous and 
unprofitable emotional investing. Instead, vou can now 
capitalize on how bullish or bearish OTHER investors 
are going to be. 


lo receive all 3 of the services listed above 


weeks plus the 48-page manual—mail $1 and the 


coupon le low 
Fae eaeaeaeeeacren!F 


TO: AMERICAN INVESTORS SERVICE ! 
LARCHMONT, NEW YORK 


1 accept your offer. For the 
send all 3 Services as outlined above 


weeks—f 


Gentlemen 


1s page man ial 
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Cily ZONI STATI 
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Why do business 
with Merrill Lynch 7 


If you own stocks—or plan to— 
that’s just about as fair as a ques- 
tion can be. 


Different people may have dif- 
ferent reasons, but here are at least 
some that have made sense to a 
good many investors—our present 
customers. 


CONVENIENCE: A nationwide net- 
work of 126 offices in 112 cities. 


COVERAGE: Membership in every 


major stock and commodity ex- 
change, coast-to-coast coverage on 
over-the-counter securities, consist- 
ent ranking among the top ten in 


underwriting. 


RESEARCH: A Research Department 
—one of the biggest and best in 
this business—with separate special- 

ists and their assistants charged with 

knowing as much as possible about 
individual 


industries, companies, 


stocks. 


FACILITIES: Well over 100,000 miles 
of private wire to expedite buy and 
sell orders — a Special News Wire 
that carries an informative flow of 
investment news each of 


to our 


offices 8 hours a day. 


ATTITUDE: No account is too small, 
none too large. Our service is geared 


to your needs—not your pocketbook. 


PERSONNEL: Who reflect this atti- 
tude. 


REPUTATION: 
banker, lawyer 


Check 


or any one of our 


with your 


competitors. 


Merrill Lynch, 
Fenner & Smith 


NCORPORATEO 


New York Stock Exchange 
and all other Principal Exchanges 


70 Pine Street, New York 5, N. Y, 
Offices in 112 Cities 


Pierce, | 


Members 





INVESTMENT POINTERS 


by J. DONALD GOODWIN 


A New Look at Old Favorites (Cont. ) 


Tus article continues my review of 
recommendations, begun last issue, 
made by this column during the last 
12 months 

Cuban American Sugar (31), recom- 
mended at 21, appears too speculative 
for the present, due to the uncertainty 
currently prevailing in Cuba, and I 
suggest its sale 

Diamond Alkali (49), recommended 
at 34, has advanced considerably dur- 
ing the last six to eight months and 
could be high enough for a while 
However, the long-range outlook is 
excellent and purchases are recom- 
mended on reactions 

Du Pont (207), recommended at 176, 
should enjoy better earnings this year, 
and I think a year-end extra dividend 
will be declared 


cellent 


It should be an ex- 
purchase around its present 
price for eventual recovery to its 1955 
high of 249 

Empire District Electric (25), 
ommended at 20. Earnings are ex- 
to improve the third 
year, and chances appear 
good for an increase in the dividend, 
now yielding 5 


rec- 
pected for 


straight 


Purchases are ad- 
vised for income and moderate long- 
term appreciation 

Federal Paper Board (53), an old 
favorite of mine, has acted very well. 
It was recommended at 38. Earnings 
last year are estimated to have been 
in the neighborhood of $4 a share, and 
could exceed $5 a share in 1959. An 


increase in the $2 
annual’ dividend 
appears probable. 
An excellent long- 
term Con- 
tinue to hold. 
Fifth Avenue 
Coach has paid no 
dividend March, 1958. The 
stock, while undoubtedly low, appears 
too speculative for the average inves- 
tor, and its sale is advised. Recom- 
mended at 21; recent price 18. 
Florida Power Corp. (27), recom- 
mended at 18, and Florida Power & 
Light (89), recommended at 54, have 
been two of the best in their field 
Long-term growth should continue 
and both be held on that 
although yields are currently low 
Food Machinery & Chemical (40), 
recommended at 27, is well diversified, 
having ventured into the missile and 
solid fuel fields. It 
company, very 
while it 


stock 


since 


can basis 


is a real growth 
well managed, 
not appear to be cur- 
rently on the bargain counter, long- 
range commitments should work out 
well Purchases 
reactions 

Ford (53), recommended here at 40 
last May, has made a good recovery 
Earnings could approach $3.50 this 
year. Ought to be a worthwhile long- 
term investment 

Ford Motor of Canada “A” 
recommended at will have 


and 
does 


are advised on 


(120), 


75, an ex- 
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cellent year, and earnings are esti- 
mated at around $14 a share. The 
company earned $12.70 a share in 
1958. The stock continues to be my 
favorite in its group, and I advise 
retention, with additional and new 
purchases warranted on_ reactions. 
Finances are very strong; capitaliza- 
tion consists of 1,588,960 shares of 
Class “A” stock, and 70,000 shares of 
Class “B” stock. In my opinion, it is a 
candidate for a stock split and an in- 
creased dividend 

General Motors should also have a 
good year. I believe there is an excel- 
lent chance that an extra dividend of 
50c will be declared by the year-end, 
and that the stock will advance mod- 
erately—perhaps to 55. Recommended 
at 35; recent price, 46 

General Outdoor Advertising (45), 
while not necessarily a well-known 
stock, has advanced nicely since rec- 
ommended here at 35. I do not see any 
great growth ahead, but consider it an 
attractive holding for income pur- 
poses, plus moderate appreciation 

General Refractories (49), recom- 
mended at 35, is going to have a good 
year; indeed, it could be the best in 
the company’s history. A new refrac- 
tory material has been developed 
called ‘Steelklad-EE” which will 
withstand a higher rate of tempera- 
ture and last longer than previous 
products, and should augur well for 
future earnings. I would not be sur- 
prised to see an increase in the cash 
dividend or an extra in stock by the 
vear’s end 

General Tire (52), recommended at 
25. has had a good advance in price 
and might slow up for a while. How- 
ever, the company’s long-range pros- 
pects appear favorable 

Great Northern Railway’s earnings 
increased last yezr to $2.52 a share 
despite a small decline in revenue, and 
the company’s president has predicted 
another good year in 1959. I am hope- 
ful that Great Northern’s proposed 
merger with Northern Pacific will be 
approved, as I believe the consolida- 
tion could be one of the finest rail- 
roads in the country. Recommended 
at 32: recent price, 54 

Hajoca Corp. (43), recommended at 
40, should benefit from increased con- 
struction activity, but the stock has 
been unimpressive and, in spite of its 
strong balance sheet, I believe could 
be switched to better advantage 

International Nickel (91), recom- 
mended at 72, shows signs of a good 
recovery, and I believe the stock is 
headed higher Hold for long-term 
commitments. High in 1957, 115 

International Paper (119), recom- 
mended at 97, is the leader in its field 
and merits retention on a long-range 
basis 

(CONTINUED ON PAGE 51) 
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ACT NOW. =: 


Why is it... 


A MILLIONAIRE IS MORE APT TO 
DOUBLE HIS ASSETS THAN THE 
MAN WITH *10,000? 





The percentage increase in each 
case is the same. But, the man with 
the big money often seems able to 
do better in making more money 
Why? 

In individual circumstances 
there are many reasons, of course 
Some millionaires may have facts 
or contacts not available to you 
Nothing you can do about that 
(except maybe get to be a million 
aire yourself, some day). But 

If you research the matter thor- 
oughly, we believe you will find 
(a) few millionaires deposit money 

in savings. Depreciating dollars 
shrink almost half as much as 
the interest received 


(b) few millionaires put money in 
mutual fund shares 
(c) many millionaires seek supe 
rior investment management 
by using the same principle 
they used in getting to be mil 
lionaires 
In climbing the ladder they got 
further by judiciously delegating 
authority to others. In similar 
manner they now delegate invest 
ment management responsibility to 
professional managers (who have 
no securities to sell, no brokerage 
commissions to earn)... but whose 
sole job is to concentrate on the 
objective of managing investments 
for larger income and capital gain 


How YOU can think like a Millionaire 





If you think this type “millionaire 
thinking” may have some merit 
perhaps you would like to look into 
a special service we make available 
for investors with modest means 

We manage large accounts, of 
course. But, we specialize in apply 
ing millionaire investment manage 
ment objectives for clients whose 
funds are in the $8,000 to $25,000 
bracket when we begin 

What Does It Cost? The manage 
ment fee Is 14 of 1% of the net 
value of your account quarterly 
thus 2% a year. For example, $50 
a quarter or $200 a year fora 
$10,000 account. (As one client 
said: “All your plan has to do for 
me is 2% a year better than I could 
do for myself. The peace of mind it 
gives me is a bonus.”’) 

Safety Factors For You. No 

contract required. You can try 

the plan, see if you like it, stop 

if you don't. Your stocks and 

cash remain in your name. You 


ndicate trends of weakne 
critical turning wints while ther 
sts at Investors Research developed ar 
‘ry definite conclusions as re ure 
| st $1 tod 


eek trial subs« 


groups. Just mi the coupor 


can deal with any New York 

Stock Exchange brokerage 

firm you wish 
We have no perfect answer to 
investing. Never expect to have 
BUT, experience has helped us 
codify some time-tested poli ies we 
find resultful. Long ago this pro 
gram passed the horse and buggy 
stage. It is a proven thing. We and 
chents who have participated in it 
for several years have eaten the 
pudding. It works and it pays! 

If you would like complete- facts 
so you can decide by your own 
judgment if you want your invest 
ments managed by this program we 
are providing to clients in 46 states 

Write for Free Booklet 
“Retirement Security Program” 
There is no Obligation 


MANSFIELD MILLS 


SECURITIES MANAGEMENT 
8 Jenner Street, La Jolla, Calif 


Investment Advisor Since 1938 


ls the Market Headed for 625 
.... or 525 in the Dow 


Jones? 


\ 


- . 
INVESTORS RESEARCH 
Company (Dept. F-65) Pleas: 
922 Laguna Street nals 
Santa Barbara, Calif. 
Name 


Address 
*Serving Investors in 49 States and 20 foreign nations 


RESEARCH 








| HAD TO EARN 
MORE MONEY 


So | sent $7 to The 
Wall Street Journal 


High prices and taxes were getting me 
down. I had to have more money or 
reduce my standard of living. Like Alice 
in Wonderland, I had to run faster to 
stay in the same place. 

So I started reading The Wall Street 
Journal. I heeded its warnings. I cashed 
in on the ideas it gave me for earning 
extra income and cutting expenses. I got 
the money I needed. Now I'm slowly 
forging ahead. Believe me, reading The 
Journal every day is a wonderful get 
ahead plan. 

This story is typical. The Journal is 
a wonderful aid to men making $7,500 
to $25,000 a year. To assure speedy de 
livery to you anywhere in the U.S., The 
Journal is printed daily in five cities 
New York, Washington, Chicago, Dallas 
and San Francisco 

The Wall Street Journal has the largest 
staff of writers on business and finance 
It costs $24 a year, but in order to ac- 
quaint you with The Journal, we make 
this offer: You can get a Trial Subscrip 
tion for 3 months for $7. Just send this 
ad with check for $7. Or tell us to bill you 
Address: The Wall Street Journal, 44 
Broad St., New York 4, N. Y. FM 3-1 








50% Profit on Stock? Or— 
300% Profit with a ‘Call’! 


Last July, Northrop at 25¥4 seemed ripe for a 
rise. Mr. W bought 100 for $2,525. But | bought 
a 6-month CALL option on 100 shares for $250 


In December, Northrop hit 37% which meant 
$1200 profit (a 50% gain) for Mr. W on his risk 
of $2,525. But it also meant $950 profit for me 

$1200 less the $250 cost of the Call a 
net of almost 300% on my risk of $250! 


For $250 | controlled 100 Northrop for 6 months 
just as firmly as Mr. W who put up $2,525 to buy 
it. And | made six times as much on my money 


Paul Sarnoff's booklet, ‘Profits with Puts & Calis 
shows HOW to make these huge, quick profits 
how to profit without EVER buying stock how 
to enjoy gains REGARDLESS of which way a stock 
moves and much more. Hundreds have paid 
$25 to hear Sarnoff's lectures. The booklet is yours 
for $1.95. Satisfaction guaranteed 


H. Simon Co., 48 Fifth Ave., Pelham F-5, N.Y. 








PHELPS DODGE 
CORPORATION 


The Board of Directors has de- 
clared a first-quarter dividend of 
Seventy-five Cents (75¢) per 
share on the capital stock of this 
Corporation, payable March 10, 
1959 to stockholders of record 
February 20, 1959. 


M. W. URQUHART, 


Treasurer. 


| February 5, 1959 











MARKET COMMENT 


by L. O. HOOPER 


Background Plus A Few Ideas 


Stocks have been going through a 
period of consolidation. After months 
of not-too-selective imaginative spec- 
ulation, this is to be expected—and it 
is good. The pause makes speculators 
and investors (not to mention ana- 
lysts) more willing to question ex- 
treme ideas, and there have been 
plenty of extreme ideas about price- 
earnings ratios, the future of the econ- 
omy and profits from modern technol- 
ogy Speculative 
just a bit. 

Normally a 5° to a 10% decline in 
the averages would seem about right 
A 5‘. decline from 601.74 in the Dow 
would be to around 571.65 and a 10% 
decline would be to around 541.57. 
The “back-to-the-wall” point is some- 
where around 520-525, the area the 
market had so much trouble getting 
through on the way up. Actually, we 
went back to 571.73 (almost exactly 
a 5° decline) on February 9th; but 
on that day the small “selling climax” 
brought in 


ardor has_ been 


cooled 


more people 


who had been waiting to buy on a dip 


buying by 


than it scared others into selling 

I am inclined to question whether 
the low of this consolidation will be 
as low as 541, but I would not “get 
scared” unless it carried the Dow de- 
cisively through the 520-525 area 

In the business situation, the big 
fact of life is the threat of a steel 
strike on July Ist. It is said that in- 
dustry expects it and the unions don't 
At any rate, industry is getting ready, 
and thinks it may 
blessing of 


have the summe! 


those in authority who 


want to halt the wage-price spiral. 
Incoming orders for steel, in the case 
of the big companies, have been over- 
whelming, and would seem to indicate 
100°, operations (and spectacular pe 
share profits) in the June quartet 
What July 1st? If 
there is a strike, it may be a long and 
bitter one. If there is no strike, in- 
dustry 


happens after 


won't need to buy 
so much steel in the summer quarte1 
Some think that corporate earnings 
will reach a peak in the April-June 
period, and suffer a sharp decline in 
the July-September quarter. Fourth 


more “up in the 


obviously 


quarter ideas are 
air.” 

In spite of rosy forecasts of corpo- 
rate pre-tax running at the 


annual rate of $51 billion some time 


profits 
this year, I find more of a disposition 
to question the more extreme opti- 
mism on which the rise in stocks has 
been based. Even the younger fellows 


One 


are beginning to wonder a little 


thing that bothers 
them is where the 
jobs are coming 
from into which to 
place the 
lanche' of 
workers resulting 

from the increase 

in population. Another thing is for- 
eign competition in lines 
American industry is pricing itself 
out of the market. Still another is 
the obvious intention of the 


ava- 
new 


where 


credit 
authorities not to give ground on in- 
terest rates even if it costs the U.S 
Treasury more for debt service 

What bothers my conscience most 
is that stock buyers, more often than 
not, have not been getting a dollar's 
By no stretch 
of the imagination are equities cheap, 
and there is inflation in the 
stock market, I think, than in any 
other segment of the economy 


worth for their money 


more 


But again, it’s no use to fight a 
trend. Furthermore, these big specu- 
lative markets usually fade out rathe 
than flash out; they 


rather 


make long tops 
than short ones. And, above 
all, readers want to know what you 
hear and what you think about indi- 
vidual issues 
I think that McLouth 

Jones & Laughlin (63%) 
perweld Steel (47) may 
outstanding per share earnings to re- 
port for the first half year I hear 
that Fairchild Camera (68) may show 
close to $1 a share for the first quar- 
ter and might earn better than $3 a 
share for the year; 


Steel (64), 
and Cop- 


hav e some 


understand some 
orders are 
There is talk of a higher 
dividend on staid old Boston Edison 
(6015) 


running at the rate of 


very interesting defense 


pending 


Recently earnings have been 
better than 
$3.50 a share against a $2.80 dividend 
rate, and this company’s dividend pol- 
There 
also is talk of a higher dividend 
Reynolds Tobacco 
(about to be split 2-for-1) and a still 
1960 


Philip Morris develops as an unex- 


icy always has been liberal 
yeal on R J 


higher dividend rate in 


pec ted candidate for higher dividends 

Fibreboard Paper Products (50) is 
This Pa- 
building products and 
headed by Bill 
Keady, a great and genial industrialist 
who formerly headed U.S 


Bill has built a 
around him, taken a “problem” 


a favorite of many analysts 
cific Coast 
papel company 1S 
Gypsum 
wonderful team 
com- 
pany and made it into a strong organ- 
ization. Without any help from the 
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new Apex gypsum property (which it 
is claimed contains enough high grade 
gypsum to supply the Pacific Coast 
area “in perpetuity”), Fibreboard 
may earn $3.50 to $4 a share this year 
against about $3 a share in 1958. And 
some look ahead to $5 or $6 a share 
not many years hence 

White Motor (73) seems to be 
headed toward substantially better 
earnings in 1959 than in 1958 when 
about $6 a share was earned against 
$6.66 in 1957. In some three month 
periods this year the company could 
show profits of around $3 a share, or 
enough to pay a full year’s dividend 
at the present rate. White would seem 
to be too little esteemed in relation 
to its record and prospects 
Chrysler's (54) fourth quarter prof- 
its of 51.30 a share were realized in 
a period of considerable labor inter- 
ruptions. Although the company was 
operating at only around 25°, to 30% 
of capacity during the first one and a 
half months because of the Pittsburgh 
Plate Glass strike, the March quarter 
probably will show better results than 
the December quarter. I would not 
rule out profits of $5 a share for the 
nine months to end with June. And 
this is not “a Chrysler year!” Next 
year Chrysler will have a complete 
new line of cars for the first time since 
1957, and the leverage in the stock 
(with Chrysler’s small capitalization) 
is terrific. Here is a stock which is 
not selling at a bull market price. It 
is unpopular, and definitely “cheap” 
in relation to other “big names.” 
There's risk involved, but I feel that 
the profit possibilities are larger than 
the risks. Relatively, Ford Motor 
(54) is making a better showing in 
1959, but Ford does not have Chrys- 
ler’s longer-term leverage. I like 
Ford, too. General Motors (47) may 
have more quality than either, but I 
do not feel the stock is as dynamic. 
Don’t forget General Motors has four 
times as many shares as Ford and 31 
times as many shares as Chrysler. 

Some readers feel I have been 
pretty “rough” about the electronics 
shares. I don’t want to be all-inclu- 
sive in my criticism of them. No 
doubt there are some good ones, but 
the percentage is not as high as the 
public lately has assumed. It will be 
remembered that I suggested Inter- 
national Telephone (61) at a much 
lower price last fall on the theory cer- 
tain things would happen which are 
coming to pass. I think there's still 
“imagination” in it. I also like Tung- 
Sol (44) on this new “cold” tube. Re- 
member that you have much more in 
Tung-Sol than the “cold” tube—some 
real earning power and a record of 
consistent profits. Motorola (60) is a 

(CONTINUED ON PAGE 52) 
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oft HAp 


CY 


Jos (-lalex-m-lare 
securities 


Most of us will agree that a degree in sclence would be a 
valuable aid today in detecting profitable new investment 


opportunities 


In our opinion, however, the next best way to keep abreast 
of technological advances is by re ading the latest edition of 
Science and Securitie s, a valuable ’ 16 page handbook pre pared 
by Harris, Upham’s research staff for growth-conscious investor 

Liberally illustrated with photographs, this timely survey 
analyzes recent discoveries in 6 industries and selects 47 stock 
in a position to profit from their expected growth. Partia 
contents include: 


9 Nucleonics stocks to participate in the Atomic Power race, 
a discussion of the U.S. position today and facts on 5 A-Plants 
now completed and the 12 under construction 
11 Leading Drug stocks and thumbnail sketches on prospects 
for antibiotics, tranquilizers, anti-depressants, steroid drugs, 
vaccines, oral diabetic drugs and growing foreign market 
11 Electronics issues and facts you should know about infra-red 
ray technology and opportunities stemming from recent 
developments in this field. 
5 Rocket-Missile issues —al! high-vacuum companies in a posi- 
tion to profit from advances in space technology. 
3 Chemical companies pioneering our struggle to convert 
water to a purer state. 
8 Shale Oil stocks and the current picture for shale oil reserve 
prospects for U.S. companies and important new processes 
for oil recovery. 
For a FREE copy of this informative “Science and Securitic 
handbook, just mail the coupon below. 


le 


Members New York Stock Exchange 
and other leading security and commodity exchanges 


120 Broadway, New York 5, N. Y. 
REctor 2-6300 


Gentlemen: Please forward a free copy of “Science and Securities.” 
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$500 to *104,000 in 


The story of one common stock Warrant, and how it happened. 

The above profit was made by a $500 investment in one common stock 
Warrant. Such profits were made not only by an investment in ove Warrant, 
(the R.K.O. common stock Warrant, whose story we shall shortly tell) but also 
in the Warrants of Atias Corp., Tri-Continental, Richfield Oil, Merritt-Chap- 
man & Scott, United Corp. and a good number of others. In all of the above 
$500 investments during the past years, each grew from $30,000 to $100,000. 
In che past year, indeed in the past months, new Warrants have again shown 
large gains and we should like to ask three questions: 

1. Do you know what common stock warrants are? 

2. Do you know why common stock warrants are issued? 

3. Do you know how to keep abreast of opportunities in common stock 
warrants—when to buy warrants and when to sell warrants? 

If you cannot affirmatively answer these three questions, we believe you 


will find it greatly to your profit to read: 
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THE SPECULATIVE MERITS OF 
COMMON STOCK WARRANTS 


by Sidney Fried 








Before we go any further, we should like 
to make several points clear. The historical 
examples of profits in R.K.O. Warrants and 
Hoffman Radio Warrants which we shall 
shortly describe are obviously rare, and did 
not result from a reading of our publication. 
Further, the denennaieality large profits at- 
tained with many common stock warrants are 
balanced on the other side by equally demon- 
strable examples of losses. (Example: a 
$50,000 investment in Colorado Fuel & Iron 
Warrants in 1948 was worth about $1,000 
just two years later.) What és immediately ap- 
parent, precisely in the above statistics, is the 
truly great leverage inherent in common stock 
warrants, both up and down, and our entire 
study, “The Speculative Merits of Common 
Stock Warrants,” is aimed at enlarging the 
knowledge of investors about this particular 
type of security so that potential benefits may 
be enjoyed and potential pitfalls avoided. 

THE SPECULATIVE MERITS OF ‘COM- 
MON STOCK WARRANTS was first is- 
sued in 1949. Since that time, the book has 
been brought up-to-date three times, and 
favorable comment has multiplied. Unso- 
licitted by the publishers, orders for the 
book have come in from heads of our 
largest corporations and some of the best 
financial minds in the country, Jargely 
through recommendation by original read- 
ers. Among its readers have been banks, 
insurance companies, and many of the 
largest investment firms. J. K. Lasser, the 
best-known tax expert in the country, has 
called this book “brilliant.” The author of 
this work, Sidney Fried, has had a career 
including professional trader for investment 
firms, market analyst and financial writer 
for a well-known member firm of the N. Y. 
Stock Exchange, and is now recognized to 
be one of the most respected specialists in 
warrants and low-price stocks. 

THE SPECULATIVE MERITS OF COM. 
MON STOCK WARRANTS is a sober, well- 
grounded book which we believe can be in- 
valuable to you, as an investor interested in 
allocating a portion of your funds for capi- 
tal growth. Let us give you some idea of 
what is contained in the pages of this book 
by partial answers to our original questions: 
1. What are common stock warrants? 

2. Why are they issued? 


14 


To give a brief definition, common stock 
warrants are certificates issued by the cor- 
poration itself, just as bonds, preferred stock 
and common stock are issued, giving the 
warrant holder the right to exchange the 
warrants for common stock issued by the 
company itself, at a stated price, within a 
stated period of time, or with no time limit 
at all, some warrants being perpetual. 

The Alleghany Corp. Warrant 

A recent example: Alleghany Corp. war- 
rants came into being in October 1952, are 
now listed on the American Stock Exchange, 
and give one the perpetual right to buy 
Alleghany common at $3.75 per share. How 
did this warrant come to be issued? A _ par- 
tial recapitalization for Alleghany Corp. was 
proposed in 1952 by which holders of 5!9% 
preferred stock with back dividend accumu- 
lations of $116 per share were offered in ex- 
change a new Alleghany Corp. bond plus 
warrants. Each $100 par share of the old 
514° preferred stock was to receive $100 
par value of the new bond plus 20 warrants 
giving the perpetual right to buy 20 shares 
of Alleghany Corp. common at $3.75 per 
share. The warrants were offered as an in- 
ducement to the old preferred stockholders 
to exchange their claim to accumulated back 
dividends for a perpetual claim to Alleghany 
common stock—a claim which would be- 
come much more valuable should Alleghany 
common rise in market price. Preferred stock 
holders holding 100,000 shares of preferred 
stock accepted this plan and thus, 2,000,000 
new Alleghany perpetual warrants were cre 
ated and are now trading on the American 
Stock Exchange 

Demonstrating 
watch common 


how important it is to 
stock warrants, these 
Alleghany warrants began trading initially 
around 75¢ when Alleghany Corp. common 
was selling at $3 on the N. Y. Stock Ex- 
change. When Alleghany common advanced 
from $3 to SIl, up 266°, the warrants 
(being the perpetual right to buy common 
at $3.75) went from 75c to 77s on the 
American Stock Exchange The warrants 
had advanced 950°, 3'> times as fast as 
the common. That is how one common stock 
warrant came into existence, and it is a 
fact that most warrants come about through 


new 


reorganizations or issuance of new bonds or 
preferred stock to which common stock war- 
rants are attached and, after issuance, traded 
separately. Common stock warrants possess, 
inherently, such a high potential, that they 
should always be foremost in the mind of 
an investor interested in capital apprecia- 
tion. To see why, here is the story of the 
long-term warrant which produced our 
heading—-$500 to $104,000 in 4 years—the 
R.K.O. common stock warrant. 


The R.K.O. Warrant 


In 1940 the Radio-Keith Orpheum Co. 
(R.K.O.) reorganized after some years of bad 
fortune. The old common stockholders seemed 
to fare badly. For each old share they re- 
ceived only 1/6th share new common stock 
plus one warrant, good to buy one share of 
new common stock from the company at $15 
per share. In 1942 R.K.O. common was sell- 

194 1943 


1944 1945/1 


RKO 
COMMON 


RKO 
WARRANTS 


ing at a low of 2'4 and with general pessi- 
mism rife, the chance of R.K.O. common ever 
selling above $15, at which point the war- 
rants would begin to have some actual value, 
seemed slim. R.K.O. warrants were, therefore, 
selling on the N. Y. Curb Exchange at only 
1/16 or 6\4c per warrant. How the picture 
changed in 4 years! As can be seen from the 
chart, R.K.O. common stock advanced to a 
high of 28'% on the N. Y. Stock Exchange. 
Now, the right to buy R.K.O. common at 
$15 per share from the company when it is 
selling at $28 per share on the open market, 
must be worth $13, and the warrants did 
sell exactly at $13 on the N. Y. Curb Ex- 
change. That is the story of the R.K.O 
warrant-$500 invested in these warrants in 
1942 was worth $104,000 four years later 
Why is the common stock warrant so 
uniquely a potent vehicle for capital appre- 
ciation? The answer is given in a simple 
mathematical fact 
Between 1942 and 1946 R.K.O. 
stock went from $2.50 to $28 
Therefore, a $500 investment appreciated to 
$5,600 


common 


Between 1942 and 1946 R.K.O 
went from 6'4c to $13. 
Therefore, a $500 investment appreciated to 
§ 104,000. 

The warrant had appreciated 20 
fast as the common stock! 

As is evident now, the common stock war- 
rant is a low-priced call on the future of a 
company, and at times even on the future of 
an industry. Such an Opportunity arose in past 
years with a great new industry of limitless 
potential—television. The rapid growth en- 
joyed by small companies, as distin- 


warrants 


times as 


some 
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4 years... 


guished percentagewise from the giants such 
as R.C.A., General Electric and Westinghouse, 
is illustrated by the leaping sales of Hoffman 
Radio, a West Coast producer of television, 
radio and special electronic apparatus. Those 
sales went from only $29,764 in 1941 to 
$5,112,889 in 1948 and soared to $29,580,510 
in 1950. 

The Hoffman Radio Warrant 

The results were to be anticipated. The 
common stock which sold at a low of around 
114 in 1948 was showing earnings of about 
$7 per share two years later and was selling 
near the 30 mark. There were common stock 
warrants outstanding in the Hoffman Radio 
capitalization giving the right to buy com- 
mon at $4 per share. In 1948 the best bid in- 
dicated by the records for these warrants was 
5c per warrant. Within two years the war- 
rants were $25 bid. Based on these prices a 
$200 investment in Hoffman Radio warrants 
was worth $100,000 two years later. The same 
$200 invested in the common stock would 
have appreciated only to $4,800. Again the 
warrant had appreciated more than 20 times 
as fast as the common 





Urgent Memo: 


PLEASE NOTE as you read the dramatic story attached, that new profit opportunities in warrants 
are opening up every day. Molybdenum Corp. of America Warrants moved from 3.50 in late 1957 


to 41 in current markets 


multiplying 12 times. General Tire and Rubber Warrants moved from 4 to 
90 in the last two years. And in the recent past new warrants have been issued for such important 
companies as Mack Trucks, Kerr-McGee Oil 


to name only a few. An Important Point 


Industries, Sheraton Corp., Sperry Rand, Symington 


Wayne and Glenn L. Martin markets $100 in- 


in rising 


vested in warrants can sometimes show as much appreciation as $1,000 invested in common stocks 


As a vehicle for large gains on a small investment 
$104,000" 


can be kept by the speculative investor as capital gains 


warrants are outstanding 


cannot emphasize too 


as this “$500 to 


story demonstrates and we large profits 


strongly that these 


But you must select with care. To avoid 
send for copy of THE SPECULATIVE MERITS OF COMMON 
STOCK WARRANTS, by Sidney Fried This study gives the full story of the common stock 


warrant, what they are, when to buy warrants 


missing current opportunities your 


today 


and when to sell warrants. Included is o current 


list of 110 warrants you should know about in the coming months 











Pacific Petroleums 
Patino of Canada 
Rio Tinto Minine 


Fruehaut Trailer of Can 
Great Northern Gas 
Gunnar Mines 


stock warrant, and many share our opinion 


that this book is the best possible first step to 


To widen the picture even more, the years 


1952-1958 saw 


a remarkable trend develop 


towards issuance of long-term warrants with 
the result that former opportunities in war- 
rants have multiplied to the extent that they 
can no longer be ignored by any investor in- 


terested in capital appreciation. 


Below is a 


list of some of the warrants now outstanding, 


many 


actively trading today, many 


more of 


which will be actively trading in the months 
to come, and all of which can greatly reward 


your interest. 


A Partial Current List of Common Stock 





Warrants 


ACF-W’rigley Stores 
tlleghany Corp. 
drmour & Co. 
issociated Artists 
Associated Oil & Gas 
ttlas « orp 
Baird-Atomic, Inc. 
Belock Instrument 
Black, Sivalls 
Brewster-Bartle 
Coastal States Gas 
Colonial Sand & Stone 
Colorado Oil & Gas 
Crampton Mfg. Co. 
Crowell-Collier 
Danly Machine 
Dunham-Bush, Inc. 
Falcon Seaboard 
Fibreboard Paper 
General Acceptance 
General Tire & Rubber 
Genung's, Inc. 
Glen-Gery Shale Brick 
Gulf Sulphur 
Howe Sound 
Invest. Co. of Amer. 
Jerrold Electronics 
Kawecki Chemical 
Ke rT - Mc Gee Oil 
Kirby Petroleum 
E. J]. Korvette, Inc. 
Lunn Laminates 
Lynch Carrier Systems 
Mack Trucks 
Glenn Martin 
McLean Industries 
Molybdenum Corp. 
National Alfalfa 
National Telefilm 
Nortex Oil & Gas 


North Amer. Royalties 
Ocean Drilling & Expl. 
Orradio Industries 
Pabst Breu mg 

Pac. Cement & Agereg. 
Pittsburgh Brewing 
Producing Properties 
Pyramid Electric 
Reading & Bates 
Raytheon Mfg. Co. 

1. Rokeach & Sons 
Servo Corp. 

Sheraton Corp. 

Sidney Blumenthal 
Silex Co. 

So. Georgia Nat. Gas 
Sperry Rand Corp. 
Standard-Thomson 
State Loan & Finance 
Stubnitz Greene 
Symington Wayne 
Trav-Ler Radio Corp. 
Tri-Continental 

U.S. & International 
Van Norman Co. 
Victor Products 
Westmoreland Coal 


Algom Uranium 
Bicroft Uranium 
Can-Met Explorations 
Canada Oil Lands 
Can. Southern Oils 
Can. Brit. Aluminum 
Canadian Husky Oil 
Canadian Oil Cos. 
Consolidated Denison 
Cree Oil of Canada 
Falconbridge Nickel 
Faraday Uranium 
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Industrial Acceptance 
Inland Natural Gas 
Kilembe ¢ opper 
Loblaw Cos 

Lorado Uranium 
Marshall W ells of Can. 
North Canadian Oils 
North Star Oil 
Northspan Uranium 
Ontario Jockey Club 


Forbes Magazine, the highly-respected fi 
nancial periodical, said of THE SPECULA 
TIVE MERITS OF COMMON STOCK WAR 
RANTS, by Sidney Fried, that it throws 
a bright searchlight on a side of investment 
not known, or understood by the average in 
vestor,” and went on to call the study 
the definitive work on this fascinating aspect 
of finance.’ 

Common stock warrants have such rewards 
for those who understand them that many 
Wall Street professionals and average invest 
ors alike have praised THE SPECULATIVI 
MERITS OF COMMON STOCK WAR- 
RANTS, by Sidney Fried, as vitally important 
to anyone interested in capital appreciation 
Proving of real value to all who have given it 
careful reading, this study tells the entire story 
of the common stock warrant—what they are 
—why they are issued—when they may be prof- 
itably bought and sold—the dangers to watch 
for—the opportunities to seek. It has opened 
the door to a field of such potential that an 
investor ignores it only to his own detriment 

In the list given here, and in the many 
additional warrants now coming on the scene, 
there will be many future opportunities. So 
far we have only suggested what ts contained 
in the pages of THE SPECULATIVE MER- 
ITS OF COMMON STOCK WARRANTS 
It is our Opinion that no investor in- 
terested in capital appreciation can 
ignore the potential of the common 


RHM ASSOCIATES, 
220 Fifth Avenue, 

New York 1, N. Y. 

Dept. F-130 

Attached is $2. Please send 
me “The Speculative Merits 

of Common Stock War- 
rants,” by Sidney Fried, to- 
gether with Supplement. 


Salada-Shirriff-Hor 
Spartan 
Stanleigh Uranium 
Superior Propane 
Traders Finance 
Ventures Lid 

Webb& Knappot Can 
West Can. Oil & Gas 
Western Decalta 
George Weston Lid 


fir Services 


NAME 
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ane 
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wards taking advantage of this potential 

The cost of the latest expanded edition is 
only $2. Use the coupon today, 
your copy of this book 
presenting the complete 
mon stock warrant, full descrip 
tion of all outstanding warrants and describes 
a method by which take 
ot current opportunities in warrants in to 
day's market 

Careful reading of this book today 
help you take advantage of the 
rant opportunities which will 
ly develop tomorrou THE 
MERITS OF COMMON 
RANTS, by Sidney Fried, de 


by every investor 


and receive 
addition to 
picture oft the 


contains a 


which in 


com 


you can advantage 


will 
many war 
almost certain 
SPECULATIVI 
STOCK WAR 
serves to be read 
fill out coupon belou 


and mail today 


1959 Edition $2.00 
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First 1959 
BUY-POINT 


Expected Soon 


Sometime within the next 30 to 60 
days we expect a market correction 
followed by a surge to new high levels 
in many stocks. This will be, in our 
opinion, the last good buy-point in cer- 
tain low-priced issues that you will see 
in a long time. 

Big Gains in Low-Priced Issues 
Since the beginning of this bull market 
some spectacular profits have been made 
in low-priced issues. For example: 


1958 Recent 
Stock Low Price 
Amer Motors 8 41% 
Checker Motors 4M 17 
Emerson Radio 4\e 154 
Minute Maid 4" 18% 287% 
Rexall Drug 8% 35 Ve 332% 


The fast-developing 1959 business prosperity 
should trigger many more gains like these in 
certain low-priced issues. To prepare you for 
this exceptional opportunity we have selected 
14 big-profit candidates in a new Spear Report 
“14 LOW-PRICED STOCKS TO SWITCH INTO FOR 
LARGE PROFITS IN THE PERIOD JUST AHEAD.” 


Just $5 will bring you ¢ copy of this Report 
and a 5-week trial subscription to the weekly 
Spear Market Letter. (New readers.) Send $5 
today to Box SP5-79 


SPEAR & STAFF Inc. 


Babson Park, Mass. 


% Gain 
418% 
258% 
269% 








Can You Make a 
“Killing” in Stocks? 
Yes—it 7S possible to run a small sum into a for 
ine, by concentrating on low-priced er] 


er) e 
under-valued stocks with dynamic growth poten- 
tial 


ked 


We concentrate on unearthing stocks priced belov 
$5 which appear to offer minimum risk and opti 
mum opportunity for Capital Gains 
No charge, no obli 
no salesmen 


FORECASTS, Box 87-F2, Pelham, N. Y. 


May we send you full details 
gatior no “pressure 














8 GROWTH 
WARRANTS 


LOW-PRICED FOR BIG 
‘LEVERAGE’ PROFITS 


Where you can afford to speculate, t 

is probably no faster, more profita 
way to make your money grow than 
well situated warrants For exa 
while $100 in Tri-Continental’s stock 
was growing to $1,623 in 48 montha, 
$100 in Tri-Continental’s warrants grew 
to $17,200 or 10.6 times as muct 
And while $100 in Hoffman Electroni 
stock was growing t $2,267 in 24 
months $100 in Hoffman Electronics 
warrants grew to $50,000 r 22.1 
times as much. As you can see, $100 in 
warrants (eapecially at low price can 
do the work of $1000 or even $2000 in 
growth stocks. Now many warrants are 
low-priced once again. And our Editors 
in a new Special Report select for vo 
“8 Very Low-Priced Warrants That 
Can Make You Big ‘Leverage’ Profits”. 











A copy of this new Warrant Report is 
yours 48 & apex ial bonus now when you 
send just $1 (new readers only) to try 
our unique advisory service “The Growth 
Stock Letter’ for the next two weeks 
Mail this ad with your name and address 
and $1 today. Send to Dept. | 


DANFORTH-EPPLY 
CORPORATION 
— Investement Advisors — 
WELLESLEY HILLS 81, MASS. 





STOCK ANALYSIS ” 


An Uncertain Market 


Over THE years the American stock 
market has developed rather 
well defined seasonal characteristics: 
there are two distinct periods of 
relative weakness, one in February- 
March, the other in September-Octo- 
ber; and there are two periods of pro- 
nounced strength, in July and Decem- 
ber, well known as the mid-summer 
rally and the year-end rally. Occa- 
sional from the pattern 
don’t alter the remarkable regularity 
of these seasonal ups and downs in the 
stock market 

These 
dental 
work is at its lowest ebb and unem- 
ployment at a peak, one wonders 
whether the spring upturn will come 
up to expectations; and around Labo 
Day there is similar apprehension 
over the prospect of the final quarter 
which is all-important for the year’s 
profit. When fulfillment becomes ap- 
parent, in the summer and at the 
year-end, the stock market celebrates 


some 


deviations 


fluctuations are not acci- 


In mid-winter, when outdoo: 


Thus, purely on the basis of proba- 
bilities, one should buy now rather 
than later. This conforms with my 
expressed 


often that one 


buys stocks cheaper when there is an 


comment 


Right now a 
great many people seem to have mis- 
givings whether the recovery which 
is presently progressing at a snail's 


element of uncertainty 


pace will have sufficient momentum to 
forward to new 
which would 
support the recent high level of stock 


prices 


carry the economy 


heights of prosperity 


My own interpretation of the busi- 
ness outlook remains confidently opti- 
mistic, and while I cannot see, and do 
not expect in the near future to see 
any bargains in the stock market, I 
would consider any even compara- 
tively minor market setback an oppor- 
tunity to add to common stock hold- 
Ings 

Time and again I have spoken of 
(68) as my 

mining industry. At the 
outset it should be pointed out, how- 
that this is a highly volatile 
business with the inherent risk of 
fluctuations of that 


avoid 


Anaconda first choice in 


the copper 
ever, 
such magnitude 
a conservative investor bette 
the entire group 

In the past ten years Anaconda has 
spent $600 million on capital 
investments, on the development of 
new mines, on additional 
new fabricating facilities as well as 
on its principal non-copper divisions, 
namely uranium and aluminum. Ana- 


some 


reserves, 


HEINZ H. BIEL 


conda now 
more than 40% of 
the world’s 
mated known cop- 
per reserves. When 
its new El Salva- 
dor mine in Chile 
goes into produc- 
tion later this year, it will probably 
be the world’s lowest cost major pro- 


owns 


esti- 


ducer. At present copper prices (30c 
a pound) Anaconda is earning about 
$5.50 a share, but next year, with low 
cost El Salvador in the picture, Ana- 
conda’s profits should be $7.50 a share 
according to a recent Standard & 
Poor's estimate. 

If one is bullish on the business out- 
look, one cannot be bearish on coppe1 
While a marginal, relatively 
high-cost producer like Magma Cop- 
per may prove a better speculation in 
the event of rising copper prices, Ana- 


more 


conda can show good even 
price increase. Al- 
though the stock has advanced about 
75° from its 1957 low, it is still sell- 
ing well below the 1956 high of 8734 
or its present book 
$84 a share. An increase in the pres- 
ent $2 dividend 
prospect 


profits 
without a major 


value of about 
rate 1s a near-term 


Last December I commented favor- 
ably on Aetna-Standard Engineering 
(31), but a few days later the com- 
pany’s board of directors accepted an 
offer by Blaw-Knox Company to buy 
Aetna-Standard for 
ceeds amounting to about $32 a share 


cash with pro- 
While this price approximately equals 
the stock’s all-time 


than I had visualized as its eventual 


high, it is less 


potential 

By the time this comment reaches 
the reader the stockholders of Aetna- 
Standard will probably have voted to 
accept the Blaw-Knox bid Since 
there is little to be gained by holding 
on to the stock, I recommend selling 
it above 31 and reinvesting the pro- 
ceeds in Blaw-Knox (41), one of the 
indus- 

With 
the Aetna acquisition being financed 


country’s leading builders of 
trial equipment and machinery 


without the issuance of common stock 
Blaw-Knox are 
certain to reach a new peak this year, 
perhaps $4.50 a share or better, 
before a new boom in the heavy capi- 
tal goods industry is getting underway 


} 
almost 


earnings of 


long 


Because a few areas in the country 
seem to be fairly saturated with mod- 
ern bowling alleys, there is an inclina- 
tion to discount the present high state 
of prosperity of Brunswick-Balke- 
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Collender (51), a company which was 
lifted out of comparative obscurity by 
the phenomenal success of its auto- 
matic pinsetter for bowling alleys. As 
a result, the Company’s stock is sell- 
ing at only about eight times estimated 
1958 earnings of $6.25 a share 

Actually, a further gain in earnings 
this year appears highly probable, 
even after allowing for some dilution 
resulting from debenture conversion 
and assuming a gradual slowing down 
of pinsetter sales. Brunswick has more 
than one string to its bow. It is the 
third largest maker of school furni- 
ture and gymnasium equipment, and 
since its acquisition last year of 
MacGregor Sports Products it is also 
an important manufacturer of athletic 
and sporting equipment. The popu- 
lation trend and the steadily growing 
amount of leisure time for an ever 
increasing number of people augurs 
well for the future of Brunswick’s 
business 

The recent sharp recovery in the 
price of Fruehauf Trailer (23) re- 
flects the return of confidence in this 
company whose outstanding growth 
record was rudely interrupted in 1956. 
Largely as a result of careless, or at 
least over-optimistic management, 
but also due to the recession, Frue- 
hauf’s earnings began to fade and 
then collapsed altogether late in 1957 
The results of a thorough overhaul of 
management and a far reaching re- 
vision of policies and_ production 
methods are not yet apparent in the 
income account for 1958 which will 
show a sizable deficit after special 
charges. The balance sheet, however, 
reveals a basic improvement as ex- 
cessive inventories have been cut 
down by some $50 million with a cor- 
responding reduction in short-term 
bank loans 

Whereas Fruehauf’s position looked 
rather shaky only little more than a 
year ago when its convertible deben- 
tures sold as low as 54%, the Com- 
pany’s future now seems bright and 
based on a solid foundation. The 
growth of the truck-trailer industry, 
in which Fruehauf maintains a domi- 
nant position, is likely to be resumed 
this year after a temporary slowdown 
during the recession. As the prin- 
ciple of “containerization” of freight 
gains further acceptance, including 
“piggyback” with its numerous modi- 
fications, a new field is opening up for 
Fruehauf. In my opinion, this stock 
has intriguing speculative poten- 
tialities. 


Advance release of Forses columnists’ 
regular articles, excepting Mr. Lurie’s, 
will be airmailed to readers on the day 
of their writing. Rates on request. 
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For twenty-one yvears “Gre wth through Manage nent and Res ircl } 
been the guiding principlk of T. Rowe Price and Associates, Inc. Ws 
have pioneered in featuring Growth Stocks in our investment 


recomme ndatic ms 


and | nd winent, 
Mutual, Pension and Profit Sh Wing Funds in forty-nine states 1] 1 


We serve Corporati ns, Individuals, Trust Estates 


and nine foreign countries. 
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THE TEN MOST ACTIVE STOCKS ON 
THE NEW YORK STOCK EXCHANGE 


How often hove you wondered if it was safe to jump in and buy when stocks such os POLAROID 
REXALL, LORILLARD, AMERICAN MOTORS are being traded in thousonds of shores ot the top of 
the most active list? We believe that we con now answer this vital question 

After years of research we offer “THE TOP TEN on analysis of the ten most active stocks of the 
week listed on the N.Y.S.E. This anolysis is keyed to timing—volume—price range, and volotility 
To the best of our knowledge this is on important ‘first’ in stock analysis 

The investor who insists on being fully informed will find mony answers to the problem of 
establishing positions in many good situations as they come to the fore 


— CAPITAL GAINS — 


To achieve capital goins is a primary objective for investors in all tax brackets. To help attain 
this goo! we would like to hove you reod ovr book, “TRADING BLUE CHIPS FOR CAPITAL GAINS 
We will send you a copy ond 3 weeks of our complete advisory service including the new “TOP 
TEN ANALYSIS” for only $1.00 (or $1.25 airmail 


MARKET RESEARCH ASSOCIATES 
108 South Los Robles, Pasadena, California 

















Profits in 
SOYBEANS 


If you are interested in an attractive near 
term profit opportunity, we suggest that you 
look soybean situation 


into the current 


A price advance which will give you A 
PROFIT OF AT LEAST $250 to $500 
on a $500 investment appears probable 


For a full explanation of why higher 
likely, 


soybean 


soybean prices are send today 


for our latest situation ap 


praisal 


In addition to this situation appraisal you 
will receive a two-week complimentary sub 
scription to our Commodity Service—which 


and probably 


by more traders each week than any 


is in its twentieth year read 
other 


Commodity Advisory Service. 


] THE KELTNER STATISTICAL SERVICE 


1004 Baltimore Ave., Dept. F-5 

Kansas City 5, Mo 

Enclosed is $1 for your latest situation ap 
praisal on soybeans. | understand this ap 
praisal will be airmailed to me by return 
mail-—also, that your regular market letter 
for the next two weeks will be sent to me 
when issued 


Name 
Address 


City and State 








7. ROWE PRICE 
GROWTH STOCK FUND, INC. 


oo 
OBJECTIVE: Possible long 
growth of principal and income. 
OFFERING PRICE: Net asset value 


per 
load or commission. 


term 


share. There is no sales 


Prospectus on request 


Dept. B 
10 Light Street Baltimore 2, Md. 











Free booklet-prospectus describes 
The Common ,= 
Stock Fund 


of GROUP SECURITIES, INC. 


A mutual fund investing for income 
and possible growth through com- 
mon stocks selected for their invest- 
ment quality 


Neme 





Address 


DISTRIBUTORS GROUP, INC. 
63 Wall Street, Mew York 5, N.Y. 











THE FUNDS 


THE LITTLE CHAMPION 


Every year in Forses’ mutual funds 
survey, one mutual fund 
stand first in the growth in capital 
over the 


seems to 


value of an_ investment 
length of the bull market: Manhat- 
tan’s small ($19-million assets) de 
Vegh Mutual Fund. With capital 
gains reinvested, de Vegh’s net asset 
value per share has " 
risen from $25 in 
1950 to the equiv- 
alent of $135 re- 
cently. The Fund’s 
founder and guid- 
ing light: brilliant 
Hungarian - born 
investment coun- 
sellor Imrie de 
Vegh 

In performance de Vegh Mutual ob- 
viously is no ordinary. mutual fund 
But it is different in some other ways, 


Imrie de Vegh 


too, a fact which confuses many in- 
vestors 
Difference No. One when he 
the fund in 1950, Imrie de 
Vegh made a sporting deal with stock- 
holders. He charged no sales load, but 
so long as the cumulative increase in 


started 


the value of a share since 1950 exceeds 
by two percentage points annually the 
the Dow-Jones 
Vegh takes roughly 1° of assets as 
a yearly management fee. De Vegh 
Mutual is now so far ahead of the DJI 
that its 1°; seems safe for a long time 
to come. That means that de Vegh in- 
vestors are paying double tne more 
normal 1‘ 
Difference 
stands to 


rise in average, de 


annual management fee. 
No. Two: although it 
redeem its 
net 


shares at any 


time at asset value less 1°,, 
de Vegh belongs to that minority of 
mutual funds which is no longer open 
at both ends It 
but it does not sell new ones 


2,500 


redeems old shares, 
To join 
sto k- 
holders, an investor must buy de Vegh 
} 


Snares 


its roster of less than 


over the counter and pay a 


Whacking premium of 11 
Difference No. Three its size 
is de Veg 


new snares Irtually aiss 


Not 


only h small, its policy of not 


will always remain sn Its 

total assets would hardly make a good 

| such mutual fund 

Mutual or M.L17 

President de V« gh makes no apologie ~ 
for 


He 


have 


month's sales for 


giants as Investors 


o 


the Fund’s diminutive status 
feels fund would 


that a large 


trouble doing as well as de Vegh has 
done. Says he: “It is easier to move 
$10 million than to move $1 billion.” 

For investors who like the de Vegh 
management and its 


no-load policy 


but who shy away from the de Vegh 
Mutual Fund’s unorthodox features, 
Imrie de Vegh has fashioned a second 
fund. This fund, started only in 1953 
and still almost microscopic in size. 
is called de Vegh Investing Co. Total 
assets: $6.6 million. De Vegh Invest- 
ing is more like the orthodox mutual 
fund than its older brother. De Vegh 
Investing offers 
shares, opens its books to accumula- 
tion plans (minimum payment: $100) 
and normal 
ment fee of just 4% of 1%. Like its 
older brother, de Vegh Investing 
charges no “load,” or selling, fee 

De Vegh likes to call his 
fund a “balanced fund,” although it 
currently is 93° 
stocks. In actual fact, however, Imrie 
de Vegh suggests that by now there 
is not much difference between 
the portfolios of the two funds. “If 
you compare portfolios,” says he, “you 


continuously new 


levies a more manage- 


second 


invested in common 


too 


suspect it Is the same management 


THE LAGGING CANADIANS 
big 


But 


one fo! 


Last year by and large 
year for mutual funds salesmen 


it was 


Was a 


very successful 
those who had Canadian funds to 
sell to U.S. investors. The so-called 
NRO (non-resident-owned) funds are 
packages of Canadian investments fo: 
sale to U.S. citizens. In most cases 
they pay no dividends, taking ad- 
vantage of Canadian law which per- 
mits them to plow all income back 
into 


not a 


more investments at a _ lower 


tax rate.* 


Bullock's 


dividends 


Canadiar 
and is in- 


Exception Calvin 
Fund, which does pay 
corporated in the U.S 





| FALTERING CANADIANS 


On the face of it, Canadian funds had 
a good year in 1958. Total assets rose 
36°. But this was largely due to market 
appreciation, not the sale of new shares 
New money from sales (minus redemp 
tions) dropped 88 


150) 


| 


Net Assets 





























"7957 195: 1957/1958 1957/1958 


Total, Six Canadian Funds: Canadian Fund, Canada General Fund 
Canadian International Growth Fund. Investors Group Canadian 
Fund, Keystone Fund of Canada, United Funds Canada 


*Total Sales Minus Total Redemptions 





| 
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FUNDS 


Investment Trust 





1949-100 

indexes use weekly closing prices 
fund indexes assume remvesiment 
of capital gains af net asset value 


ANNUAL REPORT 
bit 


SEPT.| OCT. | DEC. | JAN For fiscal year ended December ais 1958 
AVAILABLE ON REQUEST 
































Whatever their special features, the 
Canadian funds simply did not sell 
well last year. The eight mutual funds 
ended 1958 with a combined total of 1468 DELAWARE TRUST BUILDING * WILMINGTON, DELAWARE 
just 147,509 stockholder accounts, an 
increase of about 1,500 from the year 
before. Net sales of new shares added 
up to just $13 million 

Superficially the Canadian funds do 
seem to have made solid progress 








During the year their total assets 


rose handsomely. But a scrutiny of 
the new money that came into the 
seven funds that offer shares continu- 


ously tells another tale Net new 
money (sales minus redemptions) 


; e « / 
coming into the Canadian funds in ? 
1958 dropped to a pitiful 12% of 1957’s. i p p | n g m a r e 5 a n 
- 





Grow the funds did. But much the 


greater part ol their growth was due A f : i = : 
If the past is the same reliable criterion it invariably has been—- 


the Odd Lot public is tipping the hand of the market. For hard-headed 
investors who have had enough of the so-called “fundamental” ap- 
proach and would prefer in a situation like the present to be guided 
in their stock market activities by as scientific approach as has yet 
been developed in the financial laboratories, the latest “Odd Lot” 
Studies appear to be telling a significant story . . . The latest Drew 
Studies reveal where we now stand in the Odd Lot theory and how the 
picture looks, technically. both from the near-term and long-range 
view. FREE with brief trial at less than half the long-term subscription 


to market appreciation. Their net 
asset value rose 35% on average com- 
pared with the Toronto index’s 30% 
and the Dow-Jones industrials’ 34° 
Vance, Sanders’ Canada General 
Fund Ltd, most typifies the trend in 
Canadians. Assets rose from $68 mil- 
lion to $94 million, but net new money 
came out at a minus figure—redemp- 
tions exceeded sales. Vice President 
Edward Ryan’s comment: “Invest- 
ment in Canada goes in cycles, and is 7 
largely influenced by magazine arti- ~ 9 weeks - $8 - 3 months - $10 
cles and stories about Canada - 
Investors Group Canadian Fund 
Ltd., largest of the Canadians, saw 
assets rise from $120 million to $167 
nillion, net new money fall from $50 
million to $7 million Says Vice = 
President Virgil Sullivan: “Public in- aoe +000 SOB sevces 


erest §S ngs bach r id f I for rea- 
rr fe ; pa gow bem ; Whateve: the DREW INVESTMENT 
reasons, Canadian fundmen are hoping ASSOCIATES, Inc. 


the pendulum will swing their way 


ae year, but so tar it is too early to 53 State Street — Boston, Mass. 
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HOW TO TAKE 
CALCULATED RISKS 
TO MAKE MONEY aro 


Now you can get revealing reports giving expert analysis and opinion on 
investment bargains in little-known stocks. These are stocks of HIGH- 
GRADE companies that are well managed, have good earnings prospects, 
yet are overlooked by the average investor. We specialize in the selection 
of these stocks selling under $5. 


See for yourself how large profits may be 
CREE REPORTS: reaped from a small investment in these 
® LOW-PRICED “hidden-value stocks.” The 


recommendations you receive are impartial. We are not an investment dealer or 
broker, and no salesman will call. To receive free SSR Reports for one month, 
just mail this ad—or postcard—together with your name and address to: 


SELECTED SECURITIES RESEARCH, INC., DEPT. F-12, SEAFORD, N. Y. 








The Pause that Primes the Pump 
Under Your Profits! 


If you've ever seen your gains slip away in the face of a rising market, you know that 
it takes almost as much skill to keep profits as to make them in the first place. For 
few values can fade faster than “paper” gains when demand for a stock switches 
elsewhere 
To sharpen their selling as well as their buying skill, alert investors pause for reflection 
at critical points in the price movements of their stocks. That’s where Growth Stock 
Reports prove their value. They tell you when to “get in” and when to “get out” with 
unhedged candor. You get regular information on exclusive selections and special 
trading situations in addition to a continuously supervised group of 35 Growth 
Stocks chosen specifically for superior gains 
Invest just $1 today and receive four full weeks of this concise 4-page 
service plus our special bonus Bulletin—‘Dollar Averaging 

Theory and Practice”. Just mail the coupon below. Special 

offer applies only to new trial subscribers 


Growth Stock Report (Dept. AF 9) por Me 
922 Laguna St., Santa Barbara, Calif. ciosea 
NAME 


ADDRESS 














E.1.0U PONT be NEMOURS & COMPANY 


Wilmington, Del., February 16, 1959 


The Board of Directors has declared this 
day regular quarterly dividends of $1.12'/2 | Y 

o share on the Preferred Stock—$4.50 / 239th 
Series and 87'/,¢ a shore on the Pre \ 3 
ferred Stock—-$3.50 Series, both pay Consecutive 
able April 25, 1959, to stockholders of — 
record at the close of business on April | Quarterly Dividend 
10, 1959; also $1.50 o share on the | “ 
Common Stock as the first quarterly in : 
terim dividend for 1959, payable March | on the capital stock of this Com- 
14, 1959, to stockholders of record at the pany has been declared payable 
close of business on February 24, 1959 April 15, 1959, to shareholders of 
record March 13, 1959 


EDWARD D. TOLAND, J: 
TEXAS PACIFIC COAL AND OIL COMPANY 





A dividend of fifty cents per share 





| 
P. S. pu Pont, 3rp, Secretary | 
| 



































Secretary and Treasurer 
Boston, Mass February 9. 1959 
ete 
*» 


° DETROIT 
a LEAS sree 
March 5, 1959 CORPORATION 


« 
%, _ COMMON STOCK DIVIDEND NO. 116 
#as6 


e* 





On January 23, 1959, the Board of Di- 
rectors voted a common stock dividend 
28, 1959, the Board of Directors declared a regu- of 12% cents per share payable in cash 
lar quarterly cash dividend of 25 cents a share, March 17, 1959, to stockholders of 
payable March 5, 1959, to stockholders of rec record at the close of business March 
ord at the close of business February 11, 1959 4, 1959 


At the regular monthly meeting held January 


R. A. YODER 
By R. Seibel, Secretary Vice President — Finance 














LURIE 


(CONTINUED FROM PAGE 38) 





Thus, the fact that Cluett, Peabody’s 
earnings equity in “Clupak’s” earn- 
ings might be equal to $1 per share by 
1960, is far from the ultimate. Much 
more is in prospect later on. Mean- 
while, Cluett, Peabody is doing well 
on its own, what with a 1959 potential 
of perhaps $3.25 per share, if not 
more. From 1950 to 1957, the com- 
pany’s earnings averaged $4.50 per 
share. Incidentally, “Sanforizing” 
earnings contributed almost one quar- 
ter of 1957 pre-tax net, and declined 
less than the company’s basic busi- 
ness in 1958. Chief reason is that 
“Sanforizing” royalties are still grow- 
ing outside the United States 

All this is not by way of deprecating 
“bigness.” There can be opportunities 
in big names, too, for managements 
change and industry conditions alter 

United Fruit is a particularly good 
illustration on this point, for the com- 
pany may be on the way back to being 
“top banana” with investors. Last 
year, the company probably earned in 
excess of $2.50 per share as compared 
with $3.59 in 1957. Significantly, the 
fruit damage due to wind storms last 
year was greater than even that of 
1957 when such damage was double 
the normal experience. Thus, a sharp 
earnings recovery is possible in 1959 
if normal weather conditions pre- 
vail. In the postwar period, the com- 
pany frequently earned in excess of 
$6 per share. This is important for 
United Fruit’s problems have _ re- 
volved around short supplies due to 
bad weather rather than lack of de- 
mand 

Next to the weather, disease prob- 
ably is the most important expense 
item in the banana business. In this 
connection, it is significant to note that 
United Fruit has perfected a new 
spray which, in time, theoretically 
could add as much as 20°, to the re- 
cent level of pre-tax earnings. Fur- 
thermore, the company has developed 
a patented process for canning ba- 
nanas which should enjoy excellent 
commercial demand. Also worthy of 
note is the fact that the United Fruit 
sugar activities—which accounted fo1 
better than one sixth of recent years’ 
pre-tax earnings and which declined 
sharply in 1958—should improve this 
year 





PHOTO CREDITS 
Page 9: Wide World 
Page 19: Brown Bros 
Page 31: Bettmann Archive 
Page 34 Wide Wor ld 
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GOODWIN Massachusetts Investors Trust's as- 51. has had a 
sets stood at $975.4 million at the end opinion, is high enough for a while 
(CONTINUED FROM PAGE 41) of 1957. At the close of 1958, they had Neptune Meter, recommended at 21 

risen to $1,432.4 million. An excellent manufactures “Trident” water meters 

International Tel. & Tel. (61), rec- record. It is unquestionably one of for the home and industry, and is the 
ommended here 10 months ago at 32, the best in its field. Recommended at leader in its field. Capitalization is 
has doubled in price, and I suggest $12.32; vis.t3 moderate, consisting of $1.3 million in 
readers accept half their profits. I Middle South tilities (47), recom- funded debt, 14,382 shares of $2.40 
continue to like “IT” for the long pull, mended at 34, is of top quality and is cumulative preferred, and 1,042,724 
but think it high enough for now. well thought of by institutional in- shares of common stock. Ea 
Johns-Manville’s earnings are im- Vestors. The stock has had a good and sales should continue to 


big rise and, in my 





nings 
improve 
proving, and the chances are a year- advance and could be on the high side during the years ahead; the stock 
end extra will be declared. The for the time being. The long-term could reach 50-55 in due time. Pur- 
company’s long-range outlook is ex- outlook is favorable, but I would defe chases recommended on_ reactions 
cellent. Recommended at 37: recent ™€W purchases for a while Current price, 33; indicated dividend 
price, 55 Mueller Brass (30), recommended $1.40 

Johnson & Johnson (50) has re- 23, has been a most difficult stock, The outlook for New Jersey Natural 
cently split its stock 242-for-1 and has with little progress being made in Gas (44), recommended at 34 


] con- 


declared a dividend of 20c on the new Some years. However, earnings and _ tinues favorable. “New residential 
stock. The company is first class, and sales should improve this year, and and commercial construction in the 
has done well since recommended the stock could recover. O.K. to hold company's service area continues at a 
here at 36. However, the current re- National Acme (55), recommended greater pace than in many other se¢ 
turn is small, and except for the long- at 46, has advanced eight points since tions of the country, and indi ations 
term, purchases are not advised recommended here a month ago at 51 are it will follow this 

Kennecott Copper (104), recom- I continue to believe it is headed sub- reports the company. Earnings for the 
mended at 79, acts wonderful and I Stantially higher year ended Sept. 30 amounted to $2.61 
believe is headed higher. The company National Dairy (48), recommended a share vs. $2.29 the previous yea! 
is very strong financially, with cash at 44, is of investment caliber and is Dividends totaled $1.60, plus 2 in 
items almost amounting to $211 mil- 4” excellent permanent holding stock. An excellent stock to own for 
lion on August 31, 1958 National Steel's earnings could reach income and long-term growth 

Koppers (46), recommended here $7 per share this year, and the divi- Newmont Mining (103), recom- 
at 33, during the last year, is finally dnd might be increased. The stock mended at 69, is, for all practical pur- 
beginning to move The stock locks should sell higher. Recommended at poses, an investment trust, with its 
cheap to me, and I believe will even- ow, present aye - assets invested in oils, natural gas, 
tually approach the 60 level. Its chart National Tea (69), recommended at (CONTINUED ON PAGE 52) 
pattern is excellent. It is a Mellon 
company and is well managed 

+ eng sealer Glass, recom- C3 “. Members of Investment Clubs . . 
mended at 77, recently announced a L614) Pines Buyers of Listed Securities . . 
2-for-1 split, and the stock advanced 


to 109, an all-time high. Since then, it SOU Ae Investors & Speculators with Small Capital . 





has reacted to 96. Should it rally $1 oo ‘ 

again, I would favor profit-taking. 30 DAY sins te te speculate in carefully selected 
Lily-Tulip (102), recommended at TRIAL p ~~ w, a P 

78, definitely looks high. The yield, at SUBSCRIPTION ~ Ne i~ securities. For the average investor 


1.7°., is infinitesimal. The stock acts My service strives to & Ns > with small funds to invest, it can 


like a split, and the dividend could be help minimize ‘ened make good sense to go after 
raised, as the company’s business has tive” risk. And, 


| offer you ™ Ries & capital gains in order to 
been excellent and should continue for only $1.00 for 30 don ‘ ts °0) 


~~. ae quickest way, usually, to make capital 


XN — a small sum in- 
so. Advise retention for capital ap- all of the privileges extended to < 


_—P lv a 
preciation only my regular subscribers, including the» 
Link Belt (57), recommended at 41, Special Reports below. 


has been a mediocre stock. Earnings oe ee ee ee ee 


Ss Sut | HAT YOU GET FOR YOUR Mi ne 


quarterly. I advise its sale should it 


en %& 15 Low Priced Stocks for Possible Big Gains Ly 
reac Ox ) So 
Lockheed Aircraft (30), recom- % A Stock Under $2.00 That May Double In Price SM, x 


> » « y ‘ > > J . . ~~ 
mended at 20, has done well during % What's-Ahead-Forecasts for Gas-Oil-Metal Stocks “4 
the last year and has recently split its : ; as. Oo 
stock 2-for-1. This year could be % Forrestt's Combined American and Canadian Letter \Y 
another excellent one. The company % Up-To-Date Analysis on 3 of Your Own Stocks On Request * 
has become one of the leaders in the ; ; : 
missile field The aircraft industry is * Personal Advice By Mail—What To Hold! Buy! Or Switch! 
subject to cancellation of contracts, % 4 Stocks to Double in 1959—Weekly Market Summary 
and Lockheed is speculative. How- 
ever, those willing to assume the risk, SET ss 
can hold for further recovery. Alexander Forrestt, SEND me your $1.00 TRIAL SUBSCRIPTION 

Louisville & Nashville (82). recom- 110 Ridgetop Road, NAME 


sonic 58, can be held for income Wallingford, Conn. ADDRESS 3 city erate 
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How °5 saved me from 
an investment blunder 


From a Barron’s reader 


When a friend suggested I buy a certain stock, 
I thought it might be a good thing for me. 
That was some months ago. But before risking 
my money, I decided to look further. I asked 
myself, “How does this stock compare with 
others in value?” 

So I took a trial subscription to Barron's 
National Business and Financial Weekly. This 
cost me only $5, and it has saved me hundreds. 

In less than a month, I saw a number of at- 
tractive investment situations in Barron's. Any 
one of them looked better for me than my 
friend's suggestion—and I picked one. 

I was right. My investment has gone up in 
value and pays me a good return—while my 
friend's stock has done poorly. Thanks to Bar- 
ron's I saved myself from a costly blunder. 

P.S.—I told my friend, and he's now a Bar- 
ron's subscriber, too. 


No other business or investment publication 
is like Barron's. It is written for the man who 
makes up his own mind about his own money. 
Ic is the only weekly affiliated with Dow Jones, 
and has full use of Dow Jones’ vast, specialized 
information in serving you. 

In Barron's you are shown what, where and 
why the intrinsic VALUES are, behind current 
security prices. You get clear, well-founded in- 
formation. 

A trial subscription—17 weeks for only $5— 
brings you the investment implications of cur- 
rent political and economic events .. . the per- 
spective you must have to anticipate trends and 
grasp profitable investment opportunities. 

See for yourself how important Barron's can 
be to you in the eventful weeks ahead. Try it 
for 17 weeks for $5 (full year, $15). Just tear 
out this ad and send it today with your check: 
or cell us to bill you. Address: Barron's, 392 
Newbury Street, Boston 15, Mass. F-31 


‘= eT 
FREE eeeoeee 
Current STOCK * COMMODITY Letters 
The Oldest Cyclical Forecasting Service 
forraerly of 82 Wall St., N. ¥ 


write to— 
W. 0. GANN Research, Inc. 


joseph L. Lederer, Pres 
Brown 
ag C 2 
Compan y 
c 


DIVERSIFIED FOREST PRODUCTS 
Towels and Wipers, Bermico Pipe, 
sewed Pulps and Papers, Veneer, Ply 
wood, Lumber, Onco Innersoles for § 
Chemicals 


Box 6248 AIRPORT 
St. Louis 21, Mo 














\ 2%) stock dividend has been de- 
clared payable March 1, 1959 to 


mm Stockholders of record 


of business February 6 


SKOWRBO 











ROME CABLE 


CORPORATION 


80th Consecutive Dividend 


The Board of Directors of Rome 
Cable Corporation has declared con 
secutive Dividend No. 8 f 5 
cents per share on the ¢ 

Stock of the Corporation 

March 18, 1959, to holders « 

wd at the close of business on 
February 27, 1959 


Grerarp A. Wess, S¢ 
NV... February 17 











GOODWIN 





(CONTINUED FROM PAGE 51) 


copper, lead, zinc, nickel, uranium. Its 
past record has been excellent. This 
trend should continue. 

Northern Pacific (48), as mentioned 
in my January 15 article, continues to 
be a favorite of this column. 

Olin Mathieson (43), also mentioned 
here recently at 35, appears to be at- 
tractive in the low 40s. 

Otis Elevator (64), recommended at 
53, has reacted ten points recently in 
disappointment of the future loss of 
its pin-setting business which is to 
end next year. Should further weak- 
ness develop, new purchases would be 
warranted, as the stock is of invest- 
ment quality and should enjoy good 
business over the long-pull. A divi- 
dend has been paid since 1903. 

Pacific Finance, in my opinion, is in 
a comparable position today to House- 
hold Finance 20 years ago. In other 
words, I believe much growth and 
expansion lie ahead for this very ably 
run company. An important part of 
the company’s business is the small 
loan field, which has been the fastest 
growing segment of the industry. I 
would guess the dividend will be in- 
creased this year and suggest pur- 
chases in the middle to low 50s 
Recommended at 41; recent price, 57 


HOOPER 





ROCKWELL 





STANDARD 
MORE THAN 
30 THOUSAND 
SHARE OWNERS 


benefit from serving 

* Transportation—Construction 

* Agriculture—Petroleum 

* General Industry and 
Government 


with Rockwell-Standard: 

* Axles—Transmissions— 
Torque Converters 

* Leaf and Mechanical Springs 

* Bumpers—Cushion Springs 

* Brakes—Forgings—Stampings 

* Grating—Universal Joints 

* Executive Aircraft 


DIVIDEND NOTICE 





The Board of Directors has today 
declared a regular quarterly dividend 
of fifty (SO¢) cents per share on the 
Common Stock of the Company, pay- 
able March 10, 1959, to stockholders 
of record at the close of business 
February 16, 1959. 

A. A. Finnell, Secretary 


January 2¢ 


ROCKWELL- STANDARD CORPORATION 


Coraopolis, Pennsylvania 





( CONTINUED FROM PAGE 43) 


quality stock in the electronics divi- 
sion and this year’s profits will be 
pleasing 

While oil company profits in the 
first half may compare fairly favor- 
ably with last year’s relatively poor 
results, this industry seems to be 
laboring under oversupply of crude 
from the Middle East, Venezuela and 
Indeed Russia's oil ex- 
ports have been 


even Russia 
increasing very 
I don't think the oil shares, 
except in isolated cases, have much 


rapidly 

“plus element” in them for a while 
Some months back, attention was 

called to the 


carpet business 


improvement in the 

Impressive results 
this vear are expected from James 
Lees (48), mentioned at a much lowe! 
price as a quality stock Earnings 
could get up in the $5 to $7 range 
and the $2 dividend could be bet- 
‘red Some of my friends are 
most enthusiastic about Consolidated 
eightways (19) It earned $1.15 a 
hare last vear and may do $1.80 to 

in 1959. It navs 80c. It is a huese 
I would 


freight forwarding comvany 


chance buying some of it, and then 


bu more iter < \ighe1 prices 


th 





UNITED CARBON 
COMPANY 


CHARLESTON, 
WEST VIRGINIA 


DIVIDEND NOTICE 


} 











The Board of Directors of 


CONSOLIDATION 
COAL 
COMPANY 


at a meeting held today, declared a quar- 
terly dividend of 30 cents per share on 
the Common Stock of the Company, pay 
able on March 12, 1959, to shareholders 
of record at the close of business on Feb 
ruary 27, 1959. Checks will be mailed 

JOHN CORCORAN, 

Vice-President & Sec retary 
February 16, 1959 


FORBES, MARCH 1, 1959 








TRENDS & TANGENTS 


Warner Bros. Pictures has long made 
a practice of buying in a quantity of 
its own shares each year. Last month 
the company was at it again. For an 
undisclosed sum it picked up 160,000 
more shares from two foundations 
nearly 10° of its common stock out- 
standing 


The merchant vessel backlog in U.S 
commercial yards has been continuing 
a decline that set in last year. At the 
start of February, there were but 74 
merchantmen on order, for a total of 
1.45 million gross tons, vs. 94 ships 
totaling 2.14 million tons a year ago 


Anaconda, world’s No. Two copper 
producer, is already diversified into 
aluminum and uranium. Now it is 
sampling a deposit of 1 billion tons of 
low-grade (28%) iron ore in north- 
west Ontario to see if upgrading of 
the magnetite-type ore would be 
profitable. The company decided to 
have a look after its engineering sub- 
sidiary, Anaconda Jurden, designed a 
commercially successful plant to con- 
centrate the harder taconite of Minne- 


sota 


“A passenger service for freight’ 
is British Railways’ answer to truck 
competition. Beginning the middle of 
this month, container freight will be 
picked up at the shipper’s door in the 
late afternoon, rushed over 400 miles 
of railway track between London and 
Glasgow, delivered early the next 
morning. Not only will this be faster 
than shipment by road, but cheaper 
too, reports a BR spokesman 





KNOW a Stock’s Record Before You 


BUY e SELL e HOLD 
ORDER YOUR COPY NOW 


Investor’s 1945-1958 Stock Record 


for Comparing Stock Values 


See how each stock fared in poor years as well as good years before you make 
an investment decision in this market. The quickest way to judge the present 
status and values of stocks you own or consider buying is to compare their per- 
formances of past years 


You can't determine a stock's current value unless you have its earnings and divi 
dend record of previous years; and you can't compare current prices with former 
prices unless you have a record of the hundreds of «tock splits over the last four- 
teen years. 


HERE YOU HAVE THE 14-YEAR RECORD 
of More than 1,000 Active Stocks 
on the New York Stock Exchange 


1945 - 1958 
EACH YEAR’S 


@ STOCK SPLITS @ PRICE RANGE 
@ DIVIDENDS @ EARNINGS* 


1958 Earnings os available up to Put 


Nowhere else can you find more quit kly more easily, or at lower cost, each stock's 
per share performance record over 14 years —essential facts and figures you as an 
investor require to invest more wisely, more profitably, particularly in this period 


THIS BOOK can be indispensable to your investment success in 
the months ahead. 


Buy it for $1.50 .... or Get it FREE! 


Return this “ad” today with $1.50 check for your copy of the 14-Year Record Book 
Or get it FREE with a 6-month’s Trial Subscription to FINANCIAL WORLD'’s 
comprehensive investment service 26 weekly issues of FINANCIAL WORLD: 6 
monthly copies of “Independent Appraisals” rating 1,383 to 1.870 listed stocks; 
PLUS the forthcoming $5 Stock Factograph Manual and the Stock Record Book 

all for only $12. Additional saving yearly subscription $20 with above services 


Take your choice but order today. Supply of this Book is limited. 


f ” r ha antee within H/ days 


FINANCIAL WORLD 





Dept. FB-31—17 Battery Place, New York 4, N. Y. 











SUBSCRIPTION RATES: United States and 
Canada, 1 vear $6: 2 vears $9. Foreign and 
Pan American. $4 a year extra 


SUBSCRIPTION SERVICE: Please mail sub- 
scription orders. correspondence and in- 
structions for change of address to: 


FORBES FULFILLMENT SERVICE 
70 Fifth Avenue 
New York 11, N. Y. 


CHANGE OF ADDRESS: Please send old 
address (exactly as imprinted on mailing 
label of your copy of Forses) and new 
address (with zone number if any); 
allow four weeks for change-over 
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BUY ONLY 2 OF THESE COMPUTER STOCKS 


THUMBS j PHILCO CORP RADIO CORP. OF AMERICA BENDIX AVIATION 
SPERRY-RAND MINNEAPOLIS-HONEYWELL BURROUGHS CORP 
DOWN ON ROYAL McBEE NATIONAL CASH REGISTER INT'L BUS MACH 


The new and rapidly growing ‘Computer industry’’ is studied in our special Report. Specific analyses 
ere made of these nine leaders. In seven instances we turn thumbs down 


The other two companies, however, offer the investor prime opportunities for substential appreciation 
These two should be the big profit mokers in this exponding new field 


This comprehensive Report covers 27 pages. interested investors may hove it FREE os a basis for deter- 
mining the merits of our new industry stock service 


NUCLEAR ENERGY RESEARCH BUREAU 


73 Pearl Street, New York 4, N.Y. 


Gentlemen: Please mail me, FREE, your Special Report, ‘““The Computer Business 
—A Fast-Growing Field.” 


Name City 


Street Addres« State 





ON THE 


TH 0 U G HTS BUSINESS OF LIFE 


It is on the men in independent re- 
search and in our educational institu- 
tions that the great burden of scientific 
advancement must always rest, and 
that the 


generation of 


from them inspiration of 
the 
scientific workers is derived 


HERBERT 


younger oncoming 


HOOvER 


The most distinctive mark of a cul- 
tured mind is the ability to take an- 
other's point of view; to put one’s self 
in another's place, and see life and its 
problems from a point of view differ- 
ent from one’s own. To be willing to 
test a new idea; to be able to live on 
the edge of difference in all matters 
intellectually; to examine without heat 
the burning question of the day: to 
have imaginative symnathy, openness 
and flexibility of mind, steadiness and 
poise of feeling, cool calmness of judg- 
ment, is to have culture 


A. H.R 


FAIRCHILD 


It takes vision and courage to create 
it takes faith and courage to prove 
Owen D. Younc 


You 


unless you know in advance what you 


seldom get what you go afte 


want. Indecision has often given an 
advantage to the other fellow because 
he did his thinking beforehand 


Maurice Switzer 


The strongest bond of human sym- 
pathy, outside of the family 
should be 


relation 


.one uniting all working 
people, of all nations, and tongues, 
and kindreds. Nor should this lead us 
to a war upon property, or the owners 
the fruit of 
property is desirable; is a posi- 
the That 


should be rich shows that others may 


of property. Property is 


labor . 


tive good in world 


some 


become rich and, hence, is just en- 


enter- 
] 


couragement to industry and 
Let not 


pull down the house of another 


prise him who is houseless 
but 
let him labor diligently and build one 
for himself, thus, by examople. assuring 
that his own shall be safe from vio- 
lence when built 


ABRAHAM LINCOLN 


People are always expecting to get 
peace in heaven: but you know what- 
they get there will be 

Whatever making of 
peace they can be blest for, must be 
on the earth here JoHN RUSKIN 


ever peace 


ready-made 


54 


the scientist have 
They are profound- 


They the 


creative mind, the irresistible undying 


The artist and 
much in common 
ly interdependent share 

Perhaps 
For 


understand, 


need to explore and to know 
the artist goes one step further 
the 
and understanding, to explain man- 
kind Peart S. Buck 


him need is also to 


even to itself 


with the 
man that 
cri- 


A slender 


world 


acquaintance 
must convince every 


actions, not words, are the true 
terion of the attachment of friends 


Georce WASHINGTON 


B.C, FORBES: 


Just how much “conceit” 


should 


conceit to 


one have? Many carry 


harmful excesses 
Others keep themselves back by 
If it be 


difficult to determine the happy 


their abnormal timidity 


medium, should not the leaning 
be towards too much rather than 
too little 
nate 


‘conceit,’ meaning in- 


° 


self-confidence Business 


places no premiums on shrink- 


ing violets Employers prefer 


men who have _ self-assurance, 


forcefulness, go-aheadness. men 


who know their job and know 


that they know it. Few who are 


thorough masters of their busi- 


ness are objectionably conceited 


Ultra-vain 
lightweights 


ones usually are 


In our thinking we must preserve 


an open and enquiring mind, an abil- 
ity to see things through the eves of 
our opponents, a skill for understand- 
ing the motives and thoughts of those 
whom we Yet we 

in the light of the best knowledge and 


oppose must act 
reason available to us at the moment 
CARLETON WASHBURNEI 


Too people are thinking of 
security instead of opportunity. They 
life than death 
JAMES F. ByrNES 


many 


seem more afraid of 


It is more difficult to organize peace 
than to win a war: but the fruits of 
victory will be lost if the peace is not 
well organized ARISTOTLE 


We must make automatic and habit- 
ual, as early as possible, as many use- 
ful actions as we can The more of 
the details of daily life we 
hand over to the effortless custody of 
the 
mind 


oul can 


automatism, more our highe 


will be set free fo 
work 


WILLIAM JAMES 


powers ol 


their own proper 


Only in more production and in new 
production can the American standard 
of living be increased and the econ- 


omy be sound Atrrep P. SLOAN JR 


The only way to get rid of respon- 
sibilities is to discharge them 
Wa.terR S. ROBERTSON 


All the good things of the world are 
no further good to us than as they are 
of use; and of all we may heap up we 
enjoy only as much as we can use, and 
DanieL DeFor 


no more 


Let your soul stand cool and con 
posed before a million universes 
Watt WHITMAN 


I think to myself I must attend to 
my diet: I must get up 


take a walk I 


done with luxuries and devote myself 


earlier and 


morning must have 


to my muse. So I dam up my stream 


and my waters gather to a head. I an 
frightened with the thought 


Henry Davin THOREAt 


There are but two ways 


debt industry in raising 
thrift in 


Tuomas CARLYLE 


increase ol 


income, increase of laving 


out 


The foundations of the world 


shaky 


stored 


until the moral 


ANNE O'Hari 


provs are 
McCormick 
that we study 


today 


The 


for begins 


future 


CHESTER FISCHER 


More than 3.000 selected “Thoughts 
1 a 544-page book. Requ- 


lar edition. $5. Deluxe edition, $7.50 


available 





Sent 


( Sa 


A Text... 


h 


them not, so he that getteth riches, 
by right, shall leave them in the 
What's t favor his days, and at his end shall be a 


As the partridge sitteth on eggs and hatcheth 


and not 
midst of 
fool 

JEREMIAH 17: 11 
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DOES EVERY CLUE 
TO THE FUTURE 
POINT STRAIGHT UP? 


An important message to those who 
of the nation’s business leaders—to place the 
investment-research facilities of the Fonts 


! 
“o 


bear the heavy responsibility of 


behind each 


counsellors 


managing the funds of others: 


FORBES investment 


| all the foreeasts call for long range growth of 
' stock market an mitial analysi- 
pervistor review 


securities and the 


individual 


hoe i one way There are 
Miitiative in making 


the economy 
will not street 
in production il 

d make vou in the preparation 
of many bure 


businesses and 
relieve Vell 


a= a whole 
methods 


ahead—changes 
th il produe t 


changes 
changes new 
It your investment fund is te profit: fret 


~hhitlt wiatl 


products 
others obsole te 


lies ahead vou must ready te 
Obvious 


always be 
bull market cannot 
idvantag 


what 
tangents. The present 


the trends and 
forever without vssiloly 
another line. How will vou know when and ! 
to make your move? with 
explained withu cont 

It was to to provide therefore have prepared a booklet cdes« 
skilled investment facilities that FORBES -ervices of FORBES SECURITIES MA 

organized. It was INC. which we shall 


SECURITIES MANAGEMENT was 
be happy to send vou up 


organized to rich experience 
Write te Department OW 


continue corrective changes or op 
} man 


severe de 


answer questions like these ferme othe 
counselling NAGEMENT 


on request 


reflect over 40 vears of 


top-level communication ! 


wit! 


to utilize our direct 


FORBES 
SECURITIES MANAGEMENT INC. 


Avenue. New York TT. N.Y. 


70 Fifth 





Se SS 


BY 


IMPERIAL 


DECREE 


...AtStances Shrink 


Imperial vives vou a wider world to discover. puts 
far-off, lang-dreamed-of sights in comfortable reach. 
Its not sheer speed that works this arpa 1 (though 
Imperial has speed vou ll rarely use) 
It is decreed by the anatomy tf the car itself. Seats 
which mold themselves to the was vou sit, whic 
number of 


(specially installed) swivel seats swing 


adjust through atthe trait positions 
doorward to 
let vou im and out easily) \ steering wheel and pedals 
so deftly posttioned that vour hands and feet fall 


Remarkable optional Auto-Pilot 


that frees vour right foot from the accelerator 


naturally into place 


lt Is decreed by the seze and stlence of lmpertal’s 


Roval Coach Bods Where the loudest sau | 


vou hear is the pleasant Whispering of the wind 


It is decreed by skilled craftsmen working carefully 
in the finest of America’s automotive plants 
You feel this car a partof vou an extension of 


_— 
vour owt personal iris 


pattern It is so restful, 


sO cusy tu ude and stop and maneuver vou can 
tities longer at thre luxurious task 
vithout fatirwue 


pettat Is delivered 


When vour iF 


that almost nothimge will ever be too far away again. 


keep Ith mind 


excellence uwtthoul equal 








see 








